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Speaking before the Symposium on 
Insurance and Government conducted 
at Madison by the University of Wis- 
consin, Robert E. Dineen, vice-presi- 
dent Northwestern Mutual Life and 
former superintendent of New York, 
commented on the recently released 
report on insurance of the O’Mahoney 
subcommittee of the U. S. Senate. He 
said the investigation has highlighted 
areas in which state regulation can 
and should be improved. 

“If we look into the future, as we 
ought to, we should recognize that 
Congress will expect state regulation 
to encompass a critical, thorough and 
continuing examination of any and all 
practices which may unduly hamper 
or restrict competition,” he declared. 
“Must we have a series of future 
SEUA cases to persuade us to do what 
we ought to do on our own motion? 
Must we be clubbed into doing our 


duty by mandates from the Supreme 
Court and Congress? In our opinion, 
a decent forethought for the protec- 
tion of our citizenry requires the states 
to make the very type of investiga- 
tions recommended by the subcom- 
mittee.” 

“No business man welcomes anti- 
trust investigations. They are time- 
consuming, costly and, at times, result 
in unpleasant consequences. But ours 
is no ordinary business. Ours is a 
business affected by the public inter- 
est. With the SEUA case and public 
law 15 standing as beacons, this is an 
area in which we should lead—not 
follow.” 

He said he cannot accept unqual- 
ifiedly the point urged by Sens. Dirk- 
sen and Hruska that the organization 
of insurance departments, etc., are 
matters solely within the jurisdiction 

(CONTINUED FROM PAGE 382) 


O°’Mahoney Report An Invitation Credit Card Can Be 
To The States To Act. Dineen 
Tells U. Of Wis. Symposium 


Useful Insurance 
Mechanism: |AHU 


Credit cards can perform a service 
in consonance with insurance and with 
public interest, according to a resolu- 
tion adopted by International Assn. 
of Health Underwriters, which outlined 
proper uses of the mechanism. The 
statement of the IAHU board, which 
met at Chicago this week, also con- 
demned abuses of credit cards when 
employed as a gimmick to promote 
sales. 

The health insurance organization 
approved of the credit card method 
when it is confined to a collection func- 
tion and permits any agent represent- 
ing any company to write whatever 
coverage that fits the customer needs. 
Following an investigation, IAHU con- 
cluded that the various programs most 
complained about were operating with- 
in state law but were not in keeping 
with the best interests of the public 


because they deprived the public of lo- 
(CONTINUED ON PAGE 42) 




















XUM 


Editor Urges Study 
Of Public Role 


Of Insurance 


DES MOINES—In his talk at the 
CPCU conferment luncheon at the in- 
surance day here sponsored by Iowa 
and Eastern Iowa CPCU chapters, 
James C. O’Connor, secretary of the 
National Underwriter Co. and execu- 
tive editor Fire, Casualty & Surety 
Bulletins, suggested that the way in 
which insurance is being used more 
and more for public purposes, as dis- 
tinguished from private business, be 
studied critically. Reminding his audi- 
ence that a searching study into the 
“how” and “why” of every phase of 
insurance was approved at the re- 
cent national CPCU meeting at Detroit, 
he said that the trend toward using 
insurance as a vehicle for law enforce- 
ment, social gains and the like might 
well be high on the list. 


Cites Example Of Auto 


This is particularly true in automo- 
bile insurance. Mr. O’Connor pointed 
out that, to a great extent, public of- 
ficials, with the blessing of a large 
segment of the public, are coming close 
to abdicating their law enforcement 
functions to the insurance business. 
In too many cases, whether a person 
gets or retains a driver’s license de- 
pends upon whether he can get insur- 
ance. The treatment an offender gets 
in a traffic court too often depends 
upon whether he has insurance avail- 
able to cover an accident. People are 
clamoring for the insurance business 
to bring about highway safety and 
even better construction of autos. 
The business is pretty much torn be- 
tween the public at one time de- 
manding that insurance be furnished 
everyone who wants it and at another 
time expecting the insurance business 
to keep unqualified drivers off the road 
by refusing them insurance. 

Other examples of this thinking cited 


PR Units Aid Fire Prevention Week 


National Board has noted a continued 
increase in the amount of group par- 
ticipation in Fire Prevention Week. 
Fire chiefs, agents both individually 
and in associations, school officials, 
and business leaders have been active 
in organizing to conduct parades, town 
inspections and publicity drives which 
emphasize the danger of fire and the 
value of fire prevention. 


Campaign More Effective 


Though less publicity material has 
been issued by National Board this 
year, the 1960 campaign will be more 
effective than that of 1959, the board 
believes. It has circulated about 20.5 
million items, including posters, 
pamphlets and home inspection blanks. 
An estimated 22.5 million pieces were 
issued on a more selective basis this 
year, and the tendency to duplicate or- 





by Mr. O’Connor were the political is- 
sues made over the availability of fire 
insurance in blighted city areas, the 
importance of various forms of group 
insurance in management-labor nego- 
tiations and the attention, favorable 
or unfavorable, which the insurance 
business automatically gets after ev- 
ery hurricane or other calamity of na- 
ture. He said that much of this is in- 
herent in the public nature of the in- 
surance business, but he believes the 
trend has grown to an extent unre- 
alized by most insurance men and to 
a great extent may have been encour- 
aged by people in the insurance busi- 
ness. The more the insurance business 
takes over, even though unofficially, 
functions which should be those of law 
enforcement officers and other public 
agencies, the greater becomes the dan- 
ger of ultimate socialization. Mr. O’- 
Connor said he does not know just 
where the line should be drawn or 
where it can be drawn, but he feels 
the subject is extremely important and 
should not be ignored by thoughtful 
insurance men. 


ders has been reduced. There has also 
been less stockpiling by users this 
year. 

For the 1960 campaign, 190,000 sheets 
of stamps have been issued featuring 
the familiar slogan “Stop Fires—Save 
Lives.” 


While no new titles were added this 
year to the board’s 27 films, it circu- 
lated 3,000 prints to aid Fire Preven- 
tion Week activities. Fact sheets con- 
taining statistics on fire damage were 
issued to 3,000 radio and 500 TV sta- 
tions. Requests were received from 230 
TV stations for copies of the board’s 
“minute” movie on fire prevention. 

Insurance Information Institute re- 
ceived 400 requests from weekly news- 
papers, house organs and consumer 
magazines for copies of an article giv- 
ing tips on fire safety in the home. 
III worked closely with National Board 
on promotional material. 

New York marked Fire Prevention 
Week with a display of old and new 
fire fighting equipment in a parade 
from the City Hall to Times Square. 
Times Square was renamed Fire Pre- 
vention Square for the duration of the 
week. Mayor Wagner participated in 
the ceremony. 


Last Issue Of 
Cleveland Board 
Case Is Decided 


Court Holds Mutual Rule 
Constitutes Violation 
Of U. S. Anti-Trust Laws 


CLEVELAND—District Judge Mc- 
Namee has handed down his decision 
on the last of the 11 issues brought to 
court by the Department of Justice 
against Insurance Board of Cleveland. 
He found the “mutual rule” of the 
board to be a violation of tke anti- 
trust laws. An open trial was held on 
this question last March. 

In 1956, Judge McNamee found that 
the in-or-out rule, the reciprocity or 
non-intercourse rule, and the non- 
deviation rule had been abandoned and 
the issue of legality on those rules was 
therefore moot. The direct writer rule 
he found to be designed to prevent 
companies against whom it was direct- 
ed from engaging in competition and 
therefore an illegal boycott. 

The government filed its suit in 1951, 
alleging that the board combined and 
conspired with its officers, trustees and 
members to restrain and monopolize 
interstate commerce in the business 
of selling and writing fire insurance in 
Cuyahoga County and attempted to 
monopolize insurance trade and com- 
merce in violation of the Sherman act. 
The case was based entirely on the 
contention of the government that the 
rules of the board constituted illegal 
boycott. 


The board answered the govern- 
ment’s suit with the assertion that the 
rules were appropriately adopted for 
the purpose of accomplishing proper 
objectives; that their operation result- 
ed in no disparity of economic power 
or hardship among the persons af- 
fected, and that competition and busi- 
ness enterprise are either not affected 
or are improved by the operation of 
the rules. If the rules were to be con- 
sidered boycotts, the board said, the 
restraints they imposed were reason- 
able “in the light of the circumstances 
in which they operate” and did not 
violate the provisions of the Sherman 
act. 

The board was reorganized and its 

(CONTINUED ON PAGE 41) 





William Smith 
of Louisville, who 
made a hole in one 
during the golf 
tournament at the 
casualty agents 
and executives 
meeting in White 
Sulphur, Nathan 
Mobley, executive 
vice-president of 
Federal, and Fred- 
erick C. Gardner 
of that company, 
shown at White 
Sulphur. 

Report of the 


meeting on page 2, pictures on pages 38 and 39. 
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Casualty Executives And Agents Wind 
Up Successful White Sulphur Meeting 


WHITE SULPHUR SPRINGS, W. 
VA.—In several previous years at the 
annual joint meeting here of National 
Assn. of Casualty & Surety Execu- 
tives and National Assn. of Casualty 
& Surety Agents there was consider- 
able discussion of whether the con- 
vention should be abandoned. At 
this one there was not. Perhaps one 
reason for this is the very substantial 
number of young men, mostly agents 
but company men also, and half a 
dozen or more sons of long time agent 
members. They entered into the in- 
formal discussion of problems beset- 
ting the business with enthusiasm and 
earnestness. Nearly 500 attended, an 
increase over recent years. 

At the annual discussion period 
sponsored by the agents and presided 
over by C. F. J. Harrington, executive 
vice-president of that group, several 
questions were asked but there were 
few answers—which may be as char- 
acteristic of the business generally as 


J. E. Hellgren Again 
Head Of Insurance 
Economics Society 


J. E. Hellgren, 2nd vice-president of 
Lumbermens Mutual Casualty, was 
reelected president of Insurance Eco- 
nomics Society of America at its annual 
meeting at the Edgewater Beach Ho- 
tel, Chicago 

Other officers are W. J. Hamrick, 
senior vice-president Gulf Life, 1st 
vice-president; J. W. Scherr Jr., chair- 
man Inter-Ocean of Cincinnati, 2nd 
vice-president and H. O. Fishback Jr., 
vice-president Northern Life of Seattle, 
secretary. 

Elected to the executive committee 
for three-year terms were Edwin W 
Craig, chairman National Life & Ac- 
cident, John T. Acree, president Lin- 
coln Income Life; W. D. Grant, CLU, 
president Business Men’s Assurance; 
James Powell, vice-president Provident 
Life & Accident and Frank S. Vander- 
brouk, president Springfield-Monarch. 





Hellgren Lists Achievements 


In his presidential address Mr. Hell- 
gren detailed the work performed by 
the society during the past year and 
paid tribute to the successful achieve- 
ments of the organization under its 
managing director, E. H. O’Connor. 

Before a well attended meeting Mr. 
O’Connor reviewed the 1960 legislative 
developments and reported that all 
bills pertaining to compulsory cash 
sickness insurance failed of passage 
where introduced in state legislatures 
in the 1960 session. He also pointed out 
that no state has adopted a compulsory 
sickness plan since 1949 although dur- 
ing this span of 11 years 191 such bills 
have been introduced in 21 state legis- 
latures. 

In his report on the Washington 
scene Mr. O’Connor covered the devel- 
opments on the issue of medical care 
for the aged and the proposal that was 
finally enacted into law. He opined 
that “we have won the first skirmish” 
but will no doubt hear much more 
about this issue in the new Congress 
that convenes in January. 

E. J. Faulkner, president Woodmen 
Accident & Life, headed the nominat- 
ing committee. 





it was of this particular gathering. 

The young men dominated the golf 
tournament. Robert N. Bowen Jr. of 
Indianapolis won the men’s tournament 
with a low net score of 68, followed 
by C. W. Olson III of Chicago. Mr. 
Bowen thus captured the Earls’ trophy. 
Thomas Earls of Cincinnati, who do- 
nated the prize, was third. Frank Mc- 
Cullough of Continental Casualty was 
fourth, Collier Cobb 3rd of Chapel 
Hill, N.C., and E. T. Gammons of 
Providence followed in order. 

Other winners were J. S. Piers of 
Paducah, Robert L. Braddock of Gen- 
eral Re, Robert Cope of Milwaukee, 
Walter Brill of American Interna- 
tional Underwriters, Dallas, Charles E. 
Dox of London & Lancashire, W. W. 
Cochran of Reinsurance Corp. of New 
York, W. D. Kientz of Columbus, J. P. 
Madigan of General Re, William Water 
of Hall & Henshaw of New York, 
Speed Warner of Kansas City, J. C. 
Conklin Jr. of Hackensack, N.J., Mau- 
rice Hartson of New Orleans, W. F. 
Witzell of American Re, and E. R. 
Ledbetter Jr. of Oklahoma City. 

Winners in the women’s tourna- 
ment were Mrs. Harry T. Minister of 
Columbus, Mrs. John Overton of Mont- 
gomery, Ala., Mrs. Donald E. Bryant, 
whose husband is with Excess & 
Treaty Management, Mrs. C. Peyton 
Daniel Jr. of St. Louis; Mrs. A. C. Sey- 
mour, wife of the executive vice-presi- 
dent of Royal-Globe; Mrs. Rufus 
Hayes, wife of the Louisiana commis- 
sioner; Mrs. E. C. Lechner, wife of the 
president of General Fire & Casualty; 


and Mrs. O. Donn Burton of Philadel- 
phia. The putting contest for women 
was won by Mrs. J. C. Conklin Sr. of 
Hacksensack, N.J., followed by Mrs. 
John Wornall Jr., wife of the Employ- 
ers Re executive. 

Men’s putting winners were C. W. 
Olson Jr. of Chicago, R. C. Lewis of 
North American Re, Commissioner 
Sam Beery of Colorado, C. W. Olson 
III, and Victor Blakely of Topeka, Kan. 
Guest prize was won by Herbert C. 
Brook of Chicago. 


Special Prize To Smith 


A special prize went to William 
Smith of Louisville for a hole in one 
and another to J. C. Conklin Sr. of 
Hackensack for an unusual score on 
tre eighth hole. When asked what he 
had on that hole, he replied: “A chick- 
en salad sandwich and_ chocolate 
milk.” 

Mr. Braddock, co-chairman of the 
golf committee with Robert Bowen of 
Indianapolis, announced the winners. 
Mrs. Howard A. Slayback, wife of the 
head of O’Hanlon Reports, New York, 
and Mrs. C. W. Olson III were co-chair- 
men of the women’s golf committee. 

Runners-up in horseshoes were Er- 
nest Cantrell of Atlanta and James 
MacKay of Fireman’s Fund. Wallace 
Clapp of Eastern Underwriter, and J. 
Edward Cochran Sr. of Hagerstown, 
Md., were co-chairmen. 

Mrs. Thomas H. Bivin, wife of the 
vice-president of Great American, and 
Mrs. Thomas Earls were co-chairmen 


(CONTINUED ON PAGE 41) 
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THE WORLD IS YOUR MARKET 


YES, it’s a small world...when you let S&T help you. That’s because 
we provide both domestic and world-wide facilities for special and unusual 
coverages. With our extensive connections, we can bring you fast and 
accurate information. YES, S&T is your convenient, single source 
offering the most complete market for special covers on the face of the 
earth. @ YES, our nine nationwide offices provide producers with a 


world of friendly, efficient service. 
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A member of the Insurance Equities Corporation Group 
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Argue Conn. General | 
Appeal To Purchase | 
Property Subsidiary | 


The final phase of round two in 
Connecticut General’s fight to form or 
purchase a fire and casualty company 
came to a head last week in the appel- 
late division of the New York supreme 
court, when both sides in the case— 
Connecticut General and New York 
state’s superintendent of insurance— 
presented their oral arguments. 

Virtually all arguments from both 
sides were contained in the briefs pre- 
viously presented to the court. In fact, 
the court, on one occasion, interrupted 
Connecticut General’s attorney, point- 
ing out that his line of argument was} 
already in a filed brief. | 


Notes “Equal Protection” Clause 


Connecticut General hammered} 
away at the “equal protection” clause 
of the constitution, saying that all it 
really was asking for was to enjoy the 
same position as its competitors—Aet- 
na Life and Travelers, both of which 
control fire and casualty companies 
operating in New York state. 

It was on this point that five justices 
comprising the court repeatedly asked 
for clarification. At one point, the 
court put the problem in the form of a 
series of questions. If Aetna Life and 
Travelers are conducting fire and cas- 
ualty business in New York through 
companies they control, are they doing 
so illegally? Connecticut General’s an- 
swer to that question was to the effect 
that both companies were operating 
legally. A similar question was put to 
Assistant Attorney General Bernstein, 
for the superintendent, and his an- 
swer was that no illegality was in- 
volved. 


The Law Today 


He said the insurance department 
and the courts are dealing with the law 
as it exists today. and although there 
can be no complete rationalization for 
the existence of the Aetna and Travel- 
ers fire and casualty subsidiaries, their 
presence in New York was a fact of 
life even before the prohibition against 
life companies owning fire and casual- 
ty subsidiaries went into effect. 

Again the court asked, if the super- 
intendent was not in error to annually 
renew Aetna’s and Travelers’ licenses. 
Mr. Bernstein answered that he real- 
ized the law as it stands is not the 
“best possible situation,” but that al- | 
lowing Connecticut General the same | 
privilege as the other two insurers 
would only compound the problem. 








—— 


Another Question 


The court also asked Mr. Bernstein 
if there was any prohibition against | 
fire and casualty companies buying life 
insurance company subsidiaries, to | 
which he answered “‘no.” 

Nevertheless, the court said, using | 
Mr. Bernstein’s definition then, a fire 
and casualty company could then trans- 
act life insurance business as well as 
fire and casualty business. This, Mr. 
Bernstein said, is true, but the insur- 
ance department felt it did not want 
a life company taking the financial risk 
that controlling ownership in a fire 
and casualty company would involve. 
A fire and casualty company investing 
in control of a stock life company might 
be taking some risk, but the very na- 
ture of its business did not require it to 
take as conservative investment ap- 
proach as is necessary for life com- 
panies. 
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best way to 
| attach riders? 


All of these leading insurance 


ori | firms (and many, many more) use 


“SCOTCH” BRAND No. 665 
Double-Coated Tape to attach 


| riders and endorsements neatly, 


quickly and easily. 


If you’d like to try this 
time-and-money-saving new 


method, please call your stationery 
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Bureaus Take Long 
To Court In Bid 
For Auto Increase 


National Bureau and National Auto- 
mobile Underwriters Assn. have peti- 
tioned the Davidson County circuit 
court in Nashville for a judicial review 
of the disapproval Sept. 9 by Com- 
missioner John R. Long of automobile 
rate increases. The bureaus in their 
petition argue that Tennessee law spe- 
cifically approves the methods of mak- 
ing rates the bureaus used in arriving 
at the rates they filed. 

The commissioner acted “arbitrarily” 
in disapproving the filings, the peti- 
tion contends. They ask the court to 
vacate the order, annul it, and re- 
mand the matter to the commissioner 
for further proceedings in accord with 
applicable Tennessee law. 

In filing for a 25% increase in liabili- 
ty rates and 6% rise in PHD, the bu- 
reaus also asked approval of the safe 
driver and package auto policy pro- 
gram, which were rejected. The bu- 
reaus pointed out that their companies 
lost more than $6 million on auto in 
the state in 1958-59. 

In denying the increases, the com- 
missioner said that many of the Na- 
tional Bureau companies could not as 


$1.25 Million London 
Loss On Egypt Plane 


The Egyptian Misrair Airlines 





Vickers Viscount which crashed near 
the island of Elba on a flight from 
Geneva to Cairo was insured in the 
London market. The hull was valued 
at approximately 


$1.25 million. 
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individual insurers justify the in- 
creases; ditto the PHD insurers. He 
charged that such concerted rate-mak- 
ing procedures produced results that 
are unfair, unreasonable, and discrim- 
inating. Previously he had rejected 
application for lesser increases. 

James O. Bass of the Nashville law 
firm of Bass, Berry & Sims is repre- 
senting the bureaus. 


School, Palilic 
Deductible Cut 


The deductible clause of tke public 
and institutional property program— 
an important consideration in the use 
of the plan—has been softened consid- 
erably. Inter-Regional Insurance Con- 
ference has recommended that it be 
changed from the present $1,000 per 
occurrence to $100 per building or 
structure (including contents), with 
an aggregate deductible of $1,000 per 
occurrence. 

The recommended change was 
adopted last week by Georgia Rating 
& Inspection Bureau and it is under- 
stood other rating organizations will 
follow suit. 


Had $1,000 Deductible 


Some of the independently filed 
school and institution programs, the 
competitive influence of which led to 
IRIC’s standard plan, had a $1,000 
deductible, applying across the board, 
to all perils including fire and light- 
ning. The deductible of the standard 
public and institutional property pro- 
gram applies to all perils except fire 
and lightning. 

The new wording also applies a $100 
deductible to personal property in the 
open. 






* SYDNEY + TORONTO 


MEXICO CITY 


REINSURANCE | 


7 FRANK | 
BURNS inc. / 


STUART BUILDING 


SEATTLE, WASHINGTON 


, 





October 


eal 


14, 1960 


| 
| 





At American headquarters in Atlantic City during the NAIA convention: | 
Frank Van Orman of that company; Felix L. Aucoin Jr. of Vacherie, La.; Charles 
S. Cotsworth of American, and Lyman L. Winter of Jefferson City, Mo. 





Saunders’ Perjury 


Conviction Reversed 

AUSTIN—J. Byron Saunders, for- 
mer chairman of the old Texas board 
of insurance commissioners, won re- 
versal of a two-year prison term con- 
viction for perjury before a legislative 
committee in a split decision handed 
down by the court of criminal appeals 
here. 

The majority opinion held that Mr. 
Saunders was not guilty of perjury but, 
if anything, of false swearing in tes- 
timony given in 1957 during a probe of 
a special house committee into the col- 
lapse of ICT and other BenJack Cage 
concerns. It upheld the contention that 
Mr. Saunders could not be guilty of 
perjury, even though he might have 
sworn falsely, because perjury could 
be committed under existing statutes 
only by false testimony in a judicial 
proceeding. It was held that interro- 
gations by a legislative committee are 
not embraced by the perjury act. 

If made final, the ruling also would 
bar prosecution on similar perjury 
charges against another board chair- 
man, Garland A. Smith, and his son- 
in-law, Max W. Rychlik, who also tes- 
tified during the probe. 

Les Procter, Travis County district 
attorney, said the state would seek a 
rehearing. 


Burgess Muskegon Manager 
Of Western ‘Adjustment 


Lee Burgess, manager at Sault Ste. 
Marie of Western Adjustment, has 
been transferred to a similar position 
at Muskegon. He will be succeeded at 
the Soo by K. P. Miller, who has been 
at Saginaw. 

Mr. Burgess joined Western Adjust- 
ment in 1947 at Petoskey, Mich. and 
had been Soo manager for 10 years. 


Leaman In Wis. Credit 


Post For London Guarantee 


Richard J. Leaman has been ap- 
pointed special agent on credit insur- 
ance for London Guarantee in Wis- 
consin with headquarters at Milwau- 
kee. A graduate of the University of 
Wisconsin, Mr. Leaman has been cred- 
it manager for the Airtemp division of 
Chrysler Corp. at Dayton. 

Walter D. Matthews has joined the 
Drew agency of St. Paul as manager of 
the life and A&S department. For 10 
years he has been with Indemnity of 
North America, the last five in Min- 
neapolis. 


Mo. Fire Prevention 
Assn. Joins Field Club 


Missouri Fire Prevention Assn.’s pe- 
tition to merge with Missouri Capital 
Stock Insurance Assn. has been favor- 
ably acted upon, and the fire preven- 
tion organization is now a committee 
of the field club. 

Town inspections and fire preven- 
tion educational activities will con- 
tinue to be handled by the fire pre- 
vention committee of Missouri Capital 
Stock Insurance Assn., working in co- 
operation witr Insurance Information 
Institute. The next town inspection 
will be at Centralia, Nov. 17. 

Officers of the fire prevention asso- 
ciation head up a new committee of 
the field club, with C. D. McCormack, 
chairman. At the last meeting of the 
organization as an independent entity 
the speaker was Lamont Heidinger, 
special agent at St. Louis of the Na- 
tional Board, whose subject was “Ar- 
son Investigations.” Fifty-two members 
attended the final gathering. 

Edward Bush, who has been marine 
supervisor at Chicago of National Fire, 
has joined Southgate agency of Chi- 
cago as marine manager. Before he 
was with National Fire, Mr. Bush was 
supervisor of marine with the Kemper 
group. 


Kent County (R.I.) Assn. of Insur- 
ance Agents elected Warren L. Salter 
president and Norman A. Greene vice- 
president at its annual meeting in 
Coventry. Elliott A. Hopkins, out-going 
president, was named to the state 
board of directors. Harold E. Hudson 
was reelected secretary-treasurer. 








P. V. Mallon and Peter H. Hopkins 
of the smoke odor division of Airkem 
manning the attractive display at the 
NAIA convention in Atlantic City. Mr. 
Hopkins is national sales manager of 
the division and Mr. Mallon is as- 
sistant. 
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Mr. Faulkner 


Health insurance should be judged 
not only on its ability to help people 
pay for their health care, but also on 
the “quality, quantity and cost of care, 
and its effects on the operation of the 
economy generally, on the form and 
processes of government, and on the 
character and opportunity of the in- 
dividual citizen,” declared E. J. Faulk- 
ner, president of Woodmen Accident 
& Life, at the Symposium on Insurance 
and Government sponsored by Univer- 
sity of Wisconsin. In his paper titled 
“Health Insurance and Social Policy,” 
Mr. Faulkner refuted criticism of health 
)} insurance and pointed out the conse- 
quences of tying compulsory coverage 
onto social security. 

Tracing health insurance back to its 
origin, he said it was developed during 
the transition from a predominantly 
rural, agricultural country to an urban, 
industrial nation. The close-knit family 
circle, which was able to take care of 
its own with the aid of the family 
physician, went out, and a new socio- 
economic mechanism was needed to 
help people weather the financial 
storms of disability. 

He attributed this need partly to 
heavy, progressive income taxes, which 
prevent most people from accumulating 
capital to pay unexpected losses, and 
to the American penchant for mort- 
gaging the monthly paycheck, which 
precludes paying losses out of current 
income. Impetus was given to the de- 
velopment of health insurance by se- 
curity-consciousness engendered by the 
depression. Organized labor also stim- 
ulated the growth of health insurance. 
When estopped from bargaining for 
increased wages during World War II, 
unions demanded fringe benefits. 


Still Has Detractors 


Today health insurance enjoys pop- 
ular approval; nevertheless, despite the 
absence of widespread dissatisfaction 
with it, the business has its detractors, 
Mr. Faulkner observed. Their objec- 
} tions are that (1) health insurers do not 
reimburse the entire privately incurred 
health bill of the nation, (2) insurers 
do not guarantee the quality or cost or 
care, and (3) there are some elements 
{ of the population that health insurers 

have not reached adequately and there 
are some, e.g. senior citizens, that are 
beyond reach. 
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termed as misleading 





The National Underwriter Co.’s 
newly published book on “Compe- 
tition in Insurance Marketing” is 
now available in single copies or in 
quantity orders. The book is the 
only up to date and comprehensive 
analysis of competitive develop- 
ments in insurance. Since the book 
has been designed not only as a 
study of current marketing condi- 
tions but also as a handy reference 
on many topics of continuing inter- 
est, it will be particularly useful to 
} field men, younger employes and 
trainees. Single copies are $4. In 
quantity the prices are: 10-24 cop- 
ies, $3.50; 25-99 copies, $3; more 
than 100 copies, $2.75. Orders should 
be sent to the National Underwriter 
Co., 420 East Fourth Street, Cincin- 
nati 2, Ohio, or any National Under- 
writer Co. office. 
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Health Cover Should Pay Bills. 
Not Debilitate Nation, Individuals 


such studies as the social security ad- 
ministration analysis of the nation’s 
private outlay for health care in 1957, 
which concluded that only 25% of such 
expense was covered by health insur- 
ance. The study estimated that in the 


In every field, 


if pays to deal with specialists 


ee 


TA RRME Caer oto8 oe 4, 





BALTIMORE 





same year 57% of the amount received 
by hospitals from patients and 31% of 
the doctors’ fees were derived from 
health insurance sources. 

Such data, he said, does not present 
an accurate picture because it relates 
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insurance benefits to the total of all 
private expenditures for medical care. 
This includes costs so trivial or in- 
curred with such frequency that they 
do not warrant coverage from aspirin 
to toilet tissue, unneeded and luxury 
hospital care, dental checkups and 
the cost of telephone and television 
sets during hospitalization. The social 
security administration study further 
distorts its conclusion by including the 
costs of all expenses incurred by non- 
insured individuals, unfairly holding 
health insurance accountable for ex- 
penses of those not insured. Studies 
(CONTINUED ON PAGE 26) 


Fidelity and Deposit Company has specialized 
for 70 years in fidelity and surety bonds. 
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Conn. General Posts Reply Argument 
In Suit To Buy Property Subsidiary 


Connecticut General, in a reply brief 
filed with the appellate division of the 
New York supreme court, said that the 
issue as to whether the New York de- 
partment can rightfully oppose the in- 
surer’s formation or purchase of a fire 
and casualty company turns on one 
simple fact—that unless sections 42(3) 


For 


and 193(2) of the New York insur- 
ance law can be constrted to prohibit 
an out-of-state insurance company li- 
censed in the state from owning a 
controlling interest in a subsidiary do- 
ing a different kind of insurance busi- 
ness, it follows that Connecticut Gen- 
eral is entitled to judgment in its favor. 


Modern 


Selling 


Moreover, the reply brief argues, the 
New York department “can point to no 
language in those sections which con- 
tain such a prohibition.” 

It is incontrovertible, says the brief, 
that under the sections an insurance 
company incorporated or licensed in 
New York can engage in only the kinds 





Maintaining a position of leadership in today’s competitive 
market is one of our primary goals. Employers’ Group 


agents already possess a most attractive portfolio. 
The latest addition is our new Executive Fifty contract. 


Although the use of this policy is not limited in any way, it is well suited to the business life 
insurance needs of Sole Proprietors, Partnerships and Close Corporations. The Executive 
Fifty will also be of value in solving the estate planning problems frequently encountered 
with business executives and professional men and women. 


* The Executive Fifty is issued with a minimum face amount of $50,000. « The Plan 

of insurance is Life Paid-Up at 95. « Liberal Waiver of Premium benefit is available. Total 
Disability is considered permanent after 6 months and there are NO exclusions as to cause 
of disability. * Our Accidental Death Benefit provides additional benefit if accidental 
death occurs while insured is a passenger in a public conveyance. 


The new Executive Fifty is just one policy in The Employers’ Life program of 
“Insurance for Modern Living”. Why not see for yourself our complete and competitive 
portfolio with many new and liberal features? The entire program is designed to 

make it easier for you to sell and easier for your prospect to buy. 


rs émployors Life 


INSURANCE COMPANY OF AMERICA 


EXECUTIVE OFFICE: 110 MILK STREET, BOSTON 7, MASSACHUSETTS 


ONE OF THE EMPLOYERS’ GROUP OF INSURANCE COMPANIES 





October 14, 19605 Oct 


t 
of insurance business it is licensed to/ 
do. However, if owning a controlling 
stock interest in a company doing a 
different kind of insurance business is 
interpreted as “doing such business,” 
then 15 life and fire and casualty com- 
panies are all operating illegally with-| 
in the state, which of course is not the 
case, the brief states. 

Oral arguments in the case were pre- 
sented last week. 

Sections 42(3) and 193(2), the Con- 
necticut General reply brief argues, re- 
late only to the kind of business an 
insurance company may engage in, and 
says nothing about the stocks it may 
own. The department has pointed to 
no authority holding that the owner- 
ship by one corporation of a control- 
ling stock interest in another alone 
puts the first corporation into the busi- 
ness of the second one. 


Position Is Untenable 


“Yet this is the fundamental premise} 
upon which respondent (the superin- 
tendent) relies in his attempt to con-| 
strue the two sections. The position is‘ 
untenable,” says the insurer’s brief. 

Continuing its argument, Connecti-} 
cut General maintains, “There is no 
question here, as repeatedly stated, 
implied and inferred in respondent’s 
brief, of appellant ‘operating’ a fire or 
casualty insurance business ‘through’ 
a subsidiary.” 

Connecticut General simply wants 
to own a controlling stock interest in a 
company doing another kind of insur- 
ance business, just as do two life com- 
panies and 13 fire and casualty com- 
panies already licensed in New York. 
The companies cited by Connecticut 
General are Aetna Life and Travel- 
ers, the two life companies in ques- 
tion, and American Surety, Security- 
Connecticut, North America, General 

(CONTINUED ON PAGE 31) 





See Pressure For Mich. 
Blue Cross Rate Hike 


LANSING—Renewed pressure for 
approval of higher rates for Michigan 
Medical Service (Blue Shield) was 
foreseen this week with disclosure by 
Dr. G. Thomas McKean, the organiza- 
tion’s president, that a deficit of $3 | 
million will be incurred this year. An 
increase of 11.5%, approved by Com- 
missioner Blackford, was placed in 
effect as of July 1 but a boost of 19.5% 
had been sought as necessary to keep 
the service solvent. 

The current rate schedule is sup- 
posed to remain in effect for one year, 
and Dr. McKean said a study is now 
under way to determine how large an 
increase will be requested next year 
and how soon the request will be filed. 

Hospital medical care and surgery 
outside hospitals are the two cate- 
gories running up heavy losses at this 
time, he indicated. “More minor sur- 
gery,” he said, “is being performed in 
doctors’ offices and patients seem to be 
staying longer in hospitals.” } 

Had the full increase asked this year 
been placed in effect, the cost to mem- | 
bers would have been only 70 cents 
more, on the average, than the present 
cost, Dr. McKean explained. He said the 
request was based on a two-year pro- 
jection of costs, rather than on a single 
year for which the compromise rate 
boost was approved. 








INSURANCE PLACEMENT SPECIALISTS 





Allison Personnel Service 
1014 FORD BUILDING 

615 Griswold St. WOodward 5-2955 | 
DETROIT 26, MICHIGAN | 
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com How My 
with-\ 
> a MUTUAL GENERAL AGENT 
> pre- Helps Me! 
— A Mutual General Agent called in answer to 
S, Te- my inquiry regarding an Agency contract. His 
SS . . e 
. _ friendly and enthusiastic manner launched me 
o into business. HE’S MY PAST! 
ed to , 
neal The Mutual General Agent helps directly as 
ntrol- well as indirectly. Some of his enthusiasm, 
alone manners and neatness rub off on me during 
busi- visits. At first he played the part of teacher. 
| He taught me the how’s, why’s and where- 
fore’s of insurance along with the don'ts. 
emise | Once | grasped the fundamentals, his role 
erin- 
eel The MUTUAL GENERAL AGENTS ASSOCIATION offers changed to that of salesman. He sold me on 
ion is’ full one-year scholarship to the Annual Mutual Insur the new package policies and the use of en- 
brief. bin Y P dorsements to improve coverages. He is more 
necti-} ance Agents School each year for the best short Essay than just a goodwill company ambassador, 
stead submitted by agents. because he is not hesitant to remind us of com- 
jent’s pany underwriting and operating policies. 
ire or The Essay at the right was the prize winner this year and Thus we eliminate profitless efforts. He never 
ough’ was submitted by Mr. Harvey Rosner of Rosner Insur- fails to share new ideas. His activity in field 
oneal ance Agency, Lena, Wisconsin. organizations broadens his knowledge of the 
in a industry. This gave us the meaning of organ- 
nsur- ization. Thanks to him we are members of the 
com- State and National Association of Mutual In- 
sears surance Agents. HE’S MY PRESENT! 
a | look forward to continuance of these helps. 
‘avel- e 
They mean a pleasurable and profitable future 
ques- H ‘ . 
irity- Call Your Nearby MGA Listed Below! as a local agent and member of my Associa- 
neral tion. HE’S MY FUTURE! 
W. J. PERRYMAN & CO., INC. 
le EASTERN STATES 2211 Magnolia Ave., South 
HENRY D. BEAN Birmingham, Ala. 
247 Kings Highway East U. S. UNDERWRITERS, INC. 
for Haddonfield, N. J. 1406 Ponce de Leon Blvd. 
Pines HENRY G. CARPENTER, INC. Coral Gables 34, Fla. 
—_ Mount Joy, Pa. ZACHARY-RANDOILPH, INC. 
— HERSHEY & GIBBEL 415 E. North St. 
e by Lititz, Pa. Greenville, S. C. 
niza- INSURANCE SERVICES ASSOCIATES, INC. 
f $3} 23 West Street SOUTHWESTERN STATES CENTRAL, NORTHWESTERN 
*, An Keene, New Hampshire 
Com- LAIRD-HAGEE COMPANY ASSOCIATED AGENCIES, INC. & WESTERN STATES 
j 22 S. Third St. P. O. Box 187 ERAL AGENCY 
. = pola Fe Kanees City 41. Me. FREDERICKSON GEN 
k ‘ ) HERMAN L. PUNDT CORBYN AND COMPANY Denver 9 Colorado 
— Landes Agency 2920 Classen Boulevard MAYNARD V. MILLS CO. 
Trappe Oklahoma City, Okla. 4900 “oO” Street 
sup- | Collegeville, Pa. LEWIS & NORWOOD Stadaie. (dense 
year, SWIGART ASSOCIATES, INC. 406 Exchange Bank cy 
now Insurance Building Little Rock, Arkansas po gong AGEN 
e an | Huntingdon, Pa. pyrene —" AGENCY Kelemmees, Mich. 
year Chichems Cly, Olle. REITAN-LERDAHL & CO. 
filed. | SOUTHEASTERN STATES Branch: Tulsa, Okla. rea — Ave. 
serv adison, Wis. 
‘gery BONA FIDE GENERAL AGENCY JIMMIE TANK GENERAL AGENCY rs at 
cate- P. O. Box 391 4306 Rainbow Blvd. 3416 N. Anthony Blvd. 
this Sumter. S. C. Kansas City, Kans. Fort Wayne, Ind. 
sur- G. B. HARRILL TAYLOR & COMPANY, INC. 
d in wisurance Building 214 Garlinghouse Bldg. 
Forest City, N. C. Topeka, Kansas 
to be 
; HARRISON ASSOCIATES, INC. 
Law Building 
year Richmond, Va. 
1em= | HOME UNDERWRITERS 
cents Robert L. Blue ¥ 
»sent 118 Northeast First Ave. eF 


J the Miami, Fla. 


we KIBLER GENERAL AGENCY, INC. f= 
P 3011 West Cary St. = 
ingle Richmond, Va. 

rate LAGERQUIST & CO. 


Kennesaw Life Bldg., 
165 Luckie St., N.W. 


Atlanta 1, Ga. 
rs FRANK R. MacNEILL & SON 
1032 S. W. First Street 


Miami, Florida 
MARSHALL GENERAL AGENCY, INC. ar ——_________—;} 
P. O. Box 10126 
955 Charlotte 1, N. C. 
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BUYER SPEAKS UP 
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Seeks Bigger Deductibles 
For Offshore Oil Risks 


By T. H. RUBEY 


Insurance Superintendent 
Cities Service Oil Co. 


Offshore oil operations have now 
been conducted for approximately 15 
years in the Gulf of Mexico with the 
early years being devoted primarily to 
leasing and development. Currently 
there is sizable production of both 
oil and gas, and projected drilling 
programs of operating companies in- 
dicated a steady increase in production 
to the point where at some future date 


offshore production will be a major 
portion of total U. S. production. 

Although development, drilling, and 
producing techniques are similar to 
those on shore, the use of boats and 
platforms for transportation and oper- 
ation makes the cost and accompany- 
ing loss exposures extremely high as 
compared with land activities. As soon 
as oil and service companies began to 
accumulate substantial values at risk 
offshore, there developed a need for 
insurance coverages to protect the com- 
panies against large losses. 
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Invariably, the Western hero is faster on the draw, trigger, 


and horse than the “outlaws”. 


And so he “brings ’em in!” 


Insurance-wise, corralling a case is invariably more certain 
when the company you deal with is fast on the service, and 
generous with it. Why don’t you draw on the know-how and 
speedy service upon which Public Service Mutual has built 


its reputation for 36 years. 


*QOQur deviation arrangement and liberal commission 
make Public Service insurance easier to sell. 


20% DEVIATION: 


liability in all forms 


General 


15% DEVIATION: 
Allied Lines 


and 


Fire 











10% DEVIATION: Automobile 
bodily injury and property dam- 
age liability; all classes. 


SPECIAL DIVIDEND PAYING: 


Workmen’s Compensation 





MUTUAL INSURANCE CO. 


Home Office 


10 Columbus Circle, N. Y. 19, N. Y. 
36 years of public service 


WM. E. DANDRIDGE, Agency Supt. * Hempstead; 138 Front St., ROBERT ZMOOS, 
Mar. * New Rochelle; 245 Hugenot St., WM. E. BYRNE, Rep. + Rochester; 10 Gibbs 
St., WM. C VanVECHTEN, Mgr. * Buffalo; 907 Morgan Bidg., JOSEPH MURPHY, 
Rep. * Syracuse; 813 State Tower Bldg., JAMES E. MacCOLLUM, Rep. 
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Inland marine drill rig forms were 
adapted to fit offshore use, marine hull 
policies and inland marine all risk 
forms were tailored to fit the new mar- 
ine requirements. Control of well cov- 
erage was provided under the sue and 
labor sections of marine policies, and 
here again inland type separate poli- 
cies were adapted to fit the marine 
application. The use of expensive relief 
wells in control efforts caused under- 
writers to look at this exposure sep- 
arately rather than as an addendum 
to platform policies. Platform policies 
were issued on both new for old (mar- 
ine treatment) and actual value ba- 
sis. Control of well cover was provided 
generally on a per foot basis with 
limits on an individual pick and 
choose basis, blanket over-all basis, or 
on a formula sliding in proportion to 
number of wells. The first demand 
was for drilling cover and later pro- 
ducing cover was provided generally 
at about one-fourth of the rate for 
drilling. Some credit was allowed for 
operations in shallow water, and later 
drilling premiums were increased for 
exposing wells on the same platform. 
Debris removal (an application of mar- 
ine wreck removal cover) was most 
generally provided under the plat- 
form policies. Limits were either pick 
and choose, blanket, or set up on 
some fixed percent of actual platform 
value. Deductibles first offered ranged 
from $5,000 to perhaps $100,000 with 
little loss data available to establish 
their credibility. 


Are Certain Unknowns 


As in any other form of new ac- 
tivity there are certain unknowns and 
from an underwriting standpoint ini- 
tial rates must contain a safety factor 
to provide for unknown contingencies. 
Along with this there have been dur- 
ing this development period a sizable 
number of losses to both servicing and 
producing company equipment, and 
with the relatively small number of 
policies in force, loss ratios for this 
class over-all have been high. Under- 
writers, both domestic and foreign, 
have not looked too favorably on ad- 
ditional business in this class, except 
on a penalty rating basis. 

Looking to the future, however, it 
seems reasonable to expect that with 
increasing offshore activity and the 
consequent increase in insurance cov- 
erage, and with improved design and 
operating techniques, loss ratios on 
this class should decline and enable 
rate reductions to be granted. 


Considered One ‘Class 


It is my impression that the under- 
writers have looked on offshore drill- 
ing and production as one class of 
risk without segregating it into units 
such as vessels, drilling barges owned 
by contractors, and platforms owned 
by producing oil and gas companies. 
I believe that if losses and premiums 
were broken down in this manner, the 
oil and gas producing companies ex- 
posure would develop a more favor- 
able loss ratio than would the class 
over-all. Some of the early large off- 
shore losses occurred on the “Rube 
Goldberg” type of mobile drill rigs. 
There is serious question that those 
were properly designed from the mar- 
ine standpoint. They were at best ex- 
perimental in design. They certainly 
should be separated in underwriting 
classification, from today’s sturdy drill- 
ing and producing fixed platforms be- 
ing used by operating oil companies. 

With respect to improved design 
and operating techniques, the early 
platforms were by today’s standards 
poorly constructed. Some were made of 
wood. Presently the platforms are es- 


(CONTINUED ON PAGE 37) 
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FCIC Manager Tells 
Details Of Operations 


F. N. McCartney, manager Federal 
Crop Insurance Corp., addressing Na- 
tional Assn. of Mutual Insurance Com- 
panies at Seattle last month, described 
the operations of FCIC, with some de- 
tail on the attempt to write all-risk in- 
surance on a self-sustaining basis. 

FCIC is trying to get authorization 
from Congress to include administra- 
tive costs in premium rates, and Mr. 
McCartney said the Secretary of Agri- 
culture has been urging that such au- 
thority be granted. If it comes about, 
the inclusion of administrative costs in 
the rates would be gradual. 


Better Rate Structure 


Mr. McCartney said the outstanding 
feature of progress in the FCIC work 
during the past seven years has been 
a significant improvement in the rate 
structure. Premiums have been in- 
creased to a realistic level from an 
insurance standpoint, he said. This 
has been done in the face of some op- 
position. The current instructions to 
the actuaries are to set rates with the 
objective of attaining a 90% loss ratio. 
It used to be that rates were not in- 
creased in a county unless the loss ra- 
tio exceeded 100% over a long period. 

The objective, he explained, is to 
show a surplus of premiums over in- 
demnities. The current estimate of 
1960 loss experience indicates FCIC 
will pay out 50 cents of each premium 
dollar to policyholders in the form of 
indemnities, or about $9 million 
from a premium income of $18 million. 

However, he said he does not expect 
this to be attained because corn plant- 





(CONTINUED ON PAGE 20) 
FIRE-CASUALTY 
CURRENT POSITIONS OPEN 

M. West 

Casualty Actuary $15,000 
Chgo. 

Cas. Asst. Br. Mgr. $14,000 
M. West 

Marine Manager $13,500 
M. West 

Systems Adm. Mgr. $12,500 
M. West 

Educ. Dept. Asst. $10,000 
N. Eng. 

Cas. Sls. Supv. $10,000 
Oregon 

Casualty Manager $10,000 
M. West 

Bond Supervisor $ 8,000 
East 

Fire Clms. Exam. $ 8,000 
S. East 

Procedures Supv. $ 8,000 
S. East 

Comm’|. Fire Undr. $ 7,800 
M. West 

Fire Undr. $ 6,000 
Other positions open In Life—A&H—Casu- 
alty—Fire in all areas. Write for "HOW 
WE OPERATE”. No obligation to register. 
All inquiries confidential. 

FERGASON PERSONNEL 
INSURANCE PERSONNEL EXCLUSIVELY 
HArrison 7-9040 
330 S. Wells Chicago 6, Illinois 
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Purmorts Are 
Advanced In Rank 
By Central Mutual 


L. G. Purmort has been elected 
chairman of Central Mutual of Van 
Wert and F. W. Purmort has been 
made president. 

Prior to his election to chairman, 
L. G. Purmort had served as president 
for 21 years. In 1910, he began his ca- 
reer with Central Mutual as office boy. 
He served successively as assistant sec- 
retary, secretary, treasurer and vice- 
president. Mr. Purmort has been a 
vice-president of American Mutual Re- 
insurance since 1941. He is president 
of Black Inc., which he organized for 
the purpose of providing incentives 
for American children. He is a past 
president of American Mutual Insur- 
ance Alliance, Improved Risk Mutuals, 
National Assn. of Mutual Insurance 
Companies and American Institute for 
Property & Liability Underwriters. 

F. W. Purmort has been with Cen- 
tral Mutual since 1914, except for two 
years in the navy during World War I, 
and attendance at Ohio State Univer- 
sity. His career has been devoted 
largely to underwriting. He has been 
assistant secretary, vice-president, and 
most recently executive vice-president. 
He is a member of the executive com- 
mittee of Transportation Insurance 
Rating Bureau, and a director of Fed- 
eration of Mutual Fire Insurance Com- 
panies. 


Hartford Accident Names 


Blackwood At Baltimore 


Hartford Accident has promoted Ter- 
ence R. Blackwood from special agent 
at Baltimore to agency superintendent 
there. He joined the company in 1946 
and was a casualty underwriter at 
Baltimore before being named special 
agent there in 1949. 


Connolly In Claims Post 
Of F.&D. At San Francisco 


Fidelity & Deposit has appointed 
John L. Connolly Jr. manager at its 
San Francisco claim office. He suc- 
ceeds Richard A. Williams, resigned. 
Mr. Connolly will be assisted by Robert 
E. Leslie. 

Mr. Connolly has handled claim and 
salvage activities at the San Francisco 
office which he joined in 1955. 


Peoria Puddle Elects 


Peoria puddle of Blue Goose has 
elected Harold Cannon of Home bull- 
frog; Carl Buerger, Royal-Globe, polly- 
wog; Edward Wigell, America Fore 
Loyalty, croaker, and Maurice Radke, 
Great American, bouncer. Speaker at 
the election meeting was Kent Macy 
of New York Underwriters, who told of 
the Grand Nest meeting at Detroit. 


WC Rates Up 1.2% In N. C. 


Commissioner Gold has approved the 
12% average increase in workmen’s 
compensation rates sought by North 
Carolina Rating & Inspection Bureau. 
The revision, effective Oct. 1, increases 
rates 5.1% in manufacturing, and 1.5% 
in contracting and reduces all other 
classification rates 3.2%. 

Thomas C. Deane, retired vice-pres- 
ident of Bank of America, has been 
elected a director of Marshall & Stev- 
ens, appraisal engineers of Los An- 
geles. 
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Sees Low Liability Limits Adding 


To Problems In Excess Verdicts 


Though most business and profes- 
sional men carry more than one lia- 
bility policy—automobile, residence, 
malpractice, and perhaps others—there 
may be little or no consistency in pol- 
icy limits. The man with $100,000 or 
more on his automobile may have $10,- 
000 residential liability. This fluctua- 
tion presents substantial problems to 
these policyholders and their insurers, 
John A. Appleman, Urbana, IIl., at- 
torney, told the insurance section of 
American Bar Assn. in Washington, in 
a discussion of the circumstances that 
lead to excess liability verdicts. 


Limits Not High Enough 


Mr. Appleman also indicated that 
many insured simply do not carry high 
enough limits. This exposes them to 
the danger of a verdict, part of which 
they will have to pay. Or, as often 
happens, for which they will try to 


make their insurers pay on grounds 
of bad faith or negligence. 

The policy obligates the company 
to defend any suit against insured, 
even if its groundless, false, or fraudu- 
lent. The company is empowered by 
the contract to investigate, negotiate 
and settle any claim or suit as it deems 
expedient. 

All courts agree that when an in- 
surer takes over the exclusive defense 
of a case, this is a matter of substan- 
tial prejudice to the policyholder. Hav- 
ing surrendered to his company the 
right of control, insured is more or 
less at the mercy of the company, and 
its actions in protecting him are closely 
scrutinized. Mr. Appleman believes this 
is proper because inherently, while 


there is a parallelism of interest, there 
is also an inherent conflict wherever 
policy limits are small. 

The insurer, being in the business, 


plays the law of averages. The policy- 
holder, who is in court perhaps for the 
only time in his life, cannot afford to 
concern himself with “averages.” It 
may be the only time he will ever be 
in court, and he is definitely concerned 
about what his risk of personal loss 
may be. He cannot afford to gamble, 
even if the insurer can. If his policy 
limits were high, then he could relax 
—but usually the company would then 
be quick to settle to avoid the risk of 
greater loss. This being true, the use 
of “averages” would tend to indicate 
that the insurer is, to some extent, 
willing to permit the risk of loss to 
fall on insured. 

In such instance the insurer may 
argue that insured saw fit to run this 
risk by electing to carry a small policy 
—that no question would have arisen 
had he paid a few more dollars of pre- 

(CONTINUED ON PAGE 29) 





HIGHER LIMITS ON AUTO 
»» AT COMPETITIVE RATES? 


It’s a fact! With court awards continuing to exceed minimum 


legal limits your clients can’t afford to be under-insured. 


Higher liability limits are available at favorable rates. Arrange 


this excess coverage for your insureds through our facilities. 


See or write us now for further information or applications! 


GEO. F. BROWN & SONS, INC. 


175 West Jackson Bivd. * Chicago 4 * WAbash 2-4280 
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Aetna Casualty Grads 
Hear Rodman Suggest 
Account Survey Sales 


Bertram Rodman, Boston agent, rec- 
ommended account selling by surveys 
on both personal and commercial lines, 
in a talk to graduates of the Aetna 
Casualty sales course at a graduation 
dinner in Hartford. 

The class was led by Larry Sands of 
Pompano Beach, Fla. Other blue rib- 
bons for high scholastic standing were 
awarded to Walter M. Mayer Jr., of 


Looking 
or a Kresh 
Approach 
to Sales 
Training? 
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Beaumont, Tex.; Philip Nyman of Bos- 
ton; Gilbert C. McKenzie of Houston; 
Thomas A. Mahon of Philadelphia, and 
Alan J. Fuirst of New York. Gold rib- 
bons for outstanding soliciting tech- 
niques were awarded to Mr. McKenzie, 
Mr. Mahon and Paul T. Whitsett of 
Jackson, Miss. 

Mr. Rodman said that the survey 
method helps the agent develop an 
account to the fullest extent which is 
better than selling isolated lines on a 
hit or miss basis. A thoroughly con- 
ceived questionnaire tends to give the 
client confidence in his agent. If the 


agent places the benefit of his client 
uppermost, Mr. Rodman said, word of 
the agent’s service tends to spread to 
other prospects automatically. 


—_— 


Campion In Detroit Unit 
Of American Casualty 


American Casualty has named Eu- 
gene F. Campion property manager at 
Detroit. He was formerly fire manager 
of a general agency in Detroit, and 
special agent of National Union there, 
his latest position. 





Your fieldmen or agents will get new inspiration and a vigorous, new 
selling perspective from a MAT Sales Training course tailored to make 
them professional sales specialists in your general insurance business. 


MaT DESIGNS YOUR SALES TRAINING PROGRAM AROUND YOUR 
COMPANY... YOUR SALES PROBLEMS... YOUR: PERSONNEL. There 
are no text books... prescribed courses... stereotyped procedures. 
Your MAT course is actually developed on the spot through research 
of management, agents, insureds, fieldmen, markets, sales customs and 
problems. Even competitors are built into the program, but they can 
not buy a similar course! 


ONLY Mat HAs RECOGNIZED THE NEED For AND PIONEERED THIS 
FRESH APPROACH TO YOUR SPECIALIZED TRAINING REQUIREMENTS. 


Send for your FREE copy of How to Professionalize Your Sales Force. 
No obligation, of course. 


A partial list of Clients 

The Home Insurance Company 

Insurors of Tennessee 

Arkansas Association of Insurance 
Agents 

Central Mutual Insurance Company 

Chicago Board of Underwriters 

National Association of Insurance 
Agents 


Colorado Insurors Association, Inc. 

Kansas Association of Independent 
Insurance Agents, Inc. 

Leon Irwin & Company, Inc. 

Atlanta “I” Day 

California Association of Insurance 
Agents 


MERRETT-ADAMS TRAINING INSTITUTE, INC. 


Johnson Building Shreveport, Louisiana 


U. Of Mich. Sociologist 
Says Medical Care Act 
Won't Reach Potential 


Potential costs of meeting the medi- 
cal care expenses of the aged through 


the one recently enacted by Congress 
have been estimated at $1.5 to $2.5 
billion annually by Prof. Wilbur J. 
Cohen of the University of Michigan 
school of social work. 

Writing in Public Welfare magazine, 
he says: “It is reasonably certain that 
the states will not be able to meet 
their share of such costs and hence 
the potential will not be realized.” 

Unlike social security, which is fi- 
nanced through contributions by those 
covered, public assistance type pro- 
grams like the medical care act rely 
on general tax revenues for their fi- 
nancing. “By rejecting the contribu- | 
tory social security approach... . and 
instead extending the public assistance 
approach, Congress flaunted the prin- | 


ciples it has reiterated on several oc- 


casions,” Prof. Cohen comments. “How- 
ever, it should be recognized that the 
same experience occurred in 1950, 
when Congress rejected disability in- 
surance and enacted disability assist- 
ance, only to make disability insur- 
ance the basic program in 1956. 

“The 1960 legislation does introduce 
some important new principles: the 
abolition of any residence requirement 
for medical assistance, the provision 
of the federal financial share for med- 
ical assistance without any dollar max- 
imum, and the introduction of the in- 
centive principle in the old age, sur- 
vivors, and disability insurance retire- 
ment test. 

“Moreover, the abolition of the age 
50 limitation on disability insurance 
benefits is a notable achievement. Four 
years ago, this program was enacted 
in a most controversial and close de- 
bate, passing the senate with only one 
vote to spare. “Yet, despite the opposi- 
tion of the medical societies, insurance 
companies and employer groups to its 
enactment, the administration of this 


i 
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public assistance type programs like 





program has been a success,” he de- 
clares. “Its extension this year is ample 
testimony to the fact that each step in 
the evolution of social legislation is 
won the hard way, over tremendous 


opposition and criticism. Then, when 


enacted, it eventually becomes part 
and parcel of the American way of life | 
and accepted by most of those who 
originally opposed it.” 

Donna Maria Boyd has been ap- 
pointed secretary of the San Fran- | 
cisco office of Western Insurance In- 
formation Service, replacing Miss Jo 





Devine, retired. 
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Win. K. O'Connor & Co. 


53 West Jackson Blvd. 


Chicago 4, Ill. 
HArrison 7-1721 
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GAB Promotes Morgan, 


Marlow At Dallas 


C. W. Morgan and A. R. Marlow 
have been promoted to assistant gen- 
eral managers in the southwestern de- 


‘ partment of General Adjustment Bur- 


eau. 

Mr. Morgan started with GAB at 
Baton Rouge in 1939, was promoted to 
manager of the inland marine division 
in the southwestern department in 
1948, and was advanced to executive 
supervisor last year. He is immediate 
past president of the Insurance Club 
of Dallas. 

Mr. Marlow joined GAB in 1937 and 
has been manager at Monroe, La. and 
Houston. He has been a regional and 
executive supervisor. 

George W. Jordan continues as as- 
sistant general manager, a position he 
has held since 1953. He has been in 
the business for 35 years. 


} 
Gold Rejects Weekly 
| Premium Fire, EC Plan 


Of Interstate Fire 


Interstate Fire, seeking to adopt an 
industrial fire policy which had been 
rejected by North Carolina Fire In- 
surance Rating Bureau, was turned 
down in its appeal to Commissioner 
Gold. 

The plan called for weekly premiums 
on amounts from $100 to $2,500 for fire 
and EC, with an accidental death bene- 
fit of $1,000. The commissioner asserted 
that premiums under the plan would 
have been four times those charged for 
fire and EC coverage with annual pre- 
miums. 


NW Mutual Installs RCA 


Transistor Data System 


Northwestern Mutual-has installed a 
high-speed, all-transistor electronic 
data processing system at the home 
office. The first institution on the west 
coast to employ the RCA 501 system 
Northwestern is now equipped to pro- 
vide advanced standards of service to 
agents and policyholders. 

Field departments will be equipped 


{ with special typewriters which auto- 
| matically 
|} tape as a new 


prepare a punched paper 


or updated policy is 


| typed. These tapes containing policy 


data are forwarded to the home office 
and the information is stored in the 
magnetic memory system of the 501 


{ which has a capacity of 10 million data 
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puter 


characters. Acting on this stored in- 
formation and working in conjunction 
with a high speed printer, the com- 
automatically computes and 
prints renewal invoices. In addition to 
speeding up the normal flow of policy 
the system will make 
possible more rapid production of im- 
proved statistical controls and reports 
for consideration and future planning 
by management. 


Coe Will Be Financial V-P 
Of Nationwide Mutual 


Sidney W. Coe will become financial 
vice-president of Nationwide Mutual, 


| following his early retirement as vice- 


president of Irving Trust of New York. 

He is currently a director of Nation- 
wide Corp. but will resign this position 
Oct. 1 just prior to assuming officer 
duties. 


S. C. Mutual Agent Clinics 
Southern 1752 Club will hold clinics 
for South Carolina agents at Green- 
ville Nov. 9 and Columbia Nov. 10. 
Featured speakers will be Commis- 
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sioner Austin, who will discuss changes 
in the insurance department and their 
effect on agents and companies, and 
A. T. Brown Jr., director traffic law 
enforcement division of South Carolina 
highway department, who will speak 
on the point system in connection with 
financial responsibility law filings and 
related topics. 


St. Helen’s Ins. Co., London, has in- 
creased from $500,000 to $1 million 
its U. S. trust fund on deposit with 
Morgan Guaranty Trust Co., New 
York. 
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Rejects Camp Liability 


Rate Increase In N. C. 


Commissioner Gold of North Caro- 
lina rejected a 20% increase in chil- 
dren’s camps liability rates sought by 
National Bureau and Mutual Bureau. 

The filing was based on countrywide 
experience for the years 1955-57. How- 
ever, the commissioner noted that 
the data submitted contained the 


number of camp claims but not the 
average cost per claim for 1956 and 
1957. He said that if the number of 
camp claims given were multiplied by 


Americon Surety Compony's 


gnailroad to- PROFITS 


1] 


Moses Ends 38 Year Career 
As V-P Of Merchants Mutual 


Kenneth D. Moses, senior vice-pres- 
ident in charge of the statistical de- 
partment of Merchants Mutual, has 
retired. He will be succeeded by Philip 
A. Knopp who has been his assistant 
for 30 years. 

Mr. Moses joined the company 
1922 and Mr. Knopp in 1928. 


in 


the average cost per claim on general 
liability, the increase requested would 
not be justified. 
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HIA Individual Forum 
To Feature Symposiums 
On Aged, Substandard 


Two symposiums—one on the senior 
citizen and the other on substandard 
—will be featured at Health Insur- 
ance Assn.’s individual insurance fo- 
rum, Oct. 24-26, at Chicago. 

The senior citizen symposium, mod- 
erated by Robert R. Neal, HIA gen- 
eral manager, will begin after the key- 
note address by HIA President Mil- 
lard Bartels, Travelers, on Monday 
morning. Ardell T. Everett, Pruden- 
tial, will open the symposium with a 
review of the social and political im- 
plications of providing health care for 
the aged, and the significance of re- 
cent Washington developments. 

The morning portion of the program 
will be concluded by a discussion of 
“What the Senior Citizen Has Meant 
to Us” by Louis C. Morrell, Conti- 
nental Casualty; W. Sheffield Owen, 
Life of Georgia; D. D. Ulfers, Mutual 
Benefit H.&A., and William deV. 
Washburn, American Health. 

Senior citizen workshop sessions on 
underwriting standards and_ tech- 
niques, and on policy coverages, mar- 
keting and claims will constitute the 
afternoon program. 

Byron S. Davis, State Mutual Life, 
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will preside over the symposium on 
“Substandard—Why, How and Re- 
sults” on Tuesday morning. 

Speakers and their subjects will be 
Charles N. Walker, Lincoln National 
Life, actuarial considerations in a sub- 
standard program; Peter J. Burns, New 
York Life, the application of sub- 
standard underwriting at the case level 
and some observations on experience, 
and Rodney U. Clark, Paul Revere 
Life, future trends and possibilities in 
the field of substandard underwriting. 

Workshop sessions, under the direc- 
tion of Mr. Davis, will follow the sym- 
posium. 

Tuesday afternoon workshop ses- 
sions will be held on disability in- 
come; major medical and comprehen- 
sive medical; submission of policy 
forms to insurance departments; agen- 
cy, claims and underwriting coordina- 
tion and organization of underwriting 
functions and training of underwrit- 
ers. 


Twin City Casualty Assn. To Meet 


Herbert Jungbauer. casualty super- 
intendent of St. Paul F.&M., will ad- 
dress the Oct. 18 meeting of Twin 
City Casualty Insurance Underwriters 
Assn. at St. Paul. He will speak on 
professional liability and errors and 
omissions insurance. 
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Set Big N. Y. Regional 
Meeting For Oct. 25 


Ben Hemley of Jamaica, regional 
vice-president of New York State Assn. 
of Insurance Agents, and _ Lionel 
Goldberg of Glen Cove, president 
of the suburban New York association, 
completed the program for the down- 
state regional meeting at Garden City, 
Oct. 25. More than 1,000 are expected 
to attend. 

State Sen. Greenberg of Brooklyn, 
minority member of the joint legisla- 
tive committee on insurance rates and 
regulation, which has been investigat- 
ing auto policy cancellations and the 
increase in assigned risks, will speak. 
J. Carroll Bateman, general manager 
Insurance Information Institute, will 
describe that operation. Superintend- 
ent Thacher will talk in the afternoon. 


Douglass, Pollard To Speak 


Robert B. Douglass of Potsdam, pres- 
ident of the state association, will dis- 
cuss state problems and William A. 
Pollard, executive secretary of NAIA, 
the national scene. 

Three state association figures will 
speak—Raymond A. Muth of Newark, 
executive vice-president, on the Big I; 
George A. Kramer of Williston Park, 
treasurer, on membership, and Arthur 
L. Schwab of Staten Island, legisla- 
tive representative, legislation. 

George J. Schepens, manager of the 
assigned risk plan, will discuss changes 
in its rules. William Leslie Jr., manager 
National Bureau, will discuss prospects 
in the casualty field, and Kenneth O. 
Smith, manager of New York Fire In- 
surance Rating Organization, will deal 
with fire insurance. Field clubs will 
be represented by Presidents James 
T. Wright, Atlas-Royal Exchange-Sun, 
Tappan Zee association and George F. 
Nelson, Commercial Union, Long Is- 
land association. 

Ann Pfifferling of Brentwood will 
represent Federation of New York In- 
surance Women’s Clubs, and Valmore 
H. Forcier, executive secretary, Insur- 
ance Federation of New York. Repre- 
sentatives of county associations will 
participate in a panel discussion on 
improving agency efficiency. 

William J. Blum of Rockaway Park 
is chairman of the meeting, assisted by 
Louis Spicci of Haverstraw, Helen 
Goodrich of Jamaica, Thomas Walsh of 
Staten Island and William Robinson 
of Lynbrook. 


Open House At American's 


New Indianapolis Branch 


About 350 agents and other insur- 
ance people were guests of American 
at an open house at the group’s new 
Indianapolis branch headquarters in 
the Meadows shopping center on the 
northwest side of the city. For the last 
33 years the branch office had been 
downtown. The new suburban location 
not only gives the 90 employes of the 
branch improved parking facilities but 
provides 3,000 more square feet than 
they had downtown. 

R. Z. Alexander, president, came to 
the open house from the home office, 
along with two assistant vice-presi- 
dents, Chapman Jones and Robert 
Blakeslee. A former Indianapolis res- 
ident vice-president, Michael Doyle, 
also attended. William F. Koch is the 
resident vice-president of the branch. 


Pearl-Monarch Names Field 


Pearl-Monarch group has appointed 
Weston J. Field special agent in the 
New York suburban territory. He has 
been in the production department in 
the New York metropolitan office. 
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All-Industry Luncheon 
Slated At L.A. Oct. 20 


Commissioner McConnell of Calif- 
ornia will address the all-industry } 
luncheon sponsored by Pacific chapter } 
of Society of CPCU Oct. 20 at Los An- 
geles. A leading exponent of state as 
opposed to federal regulation, he will 
speak on “Regulations: Lifelines or 
Strangleholds?” 

Prior to the luncheon, a seminar on 
“The Brush Fire Hazard” will be held. 


Standard Accident Raises Two 
Standard Accident has raised Jos- 
eph L. Ladman to assistant manager 
at New York and Thomas H. Nolan Jr. 
to engineering manager there. Mr. 
Ladman joined the company last year 
as property manager and Mr. Nolan 
went with Standard Accident in 1946, 
becoming supervisor of the engineer- 
ing department in 1950. | 





Virginia Assn. of Insurance Agents \ 
is sponsoring eight consecutive tele-} 
casts of the program “Sports With 
Arch McDonald” over WTOP-TV, 
Washington, D. C. 








How to 
help speed 
loss 


settlements 





When a disaster cripples a plant and halts 
production, speed in adjusting the insur- 
ance loss is of prime importance. Ship- 
ments may be halted, deliveries deferred 
and orders canceled, Your client will not | 
be happy over the possible loss of cus- | 
tomers before production is resumed. 


The insurance adjuster will be on the 
job promptly but, if the property records | 
are inadequate or incomplete, settlement 
of the loss may be long delayed. 


An American Appraisal prepared be- 
fore the fire will provide the basis for a 
prompt and equitable settlement. For | 
more than 60 years American Appraisal 
reports have stood the test in the adjust- 
ment of fire and other casualty losses. | 


Recommending American Appraisal 
reports to your clients is good protection | 
for your business. 


LEADER IN PROPERTY VALUATION 
The | 


AMERICAN 
APPRAISAL 


Company® 


Home Office, Milwaukee 1, Wiscensin 
Offices in 18 cities coast-to-coast 
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ASIM To Celebrate 
10th Birthday Nov. 9 


American Society of Insurance Man- 
agement, incorporated in 1950 under 
the name National Insurance Buyers 
Assn., will celebrate its 10th anniver- 
sary with a dinner meeting at Chicago, 
Nov. 9. Guests of honor will be Harry 
E. Goodell. first president, formerly 
with Western Electric and now retired 
and residing in Colorado Springs; Ken- 
neth A. Bong, formerly with Interna- 
tional Milling Co., now a partner with 
Bong & Co., Palo Alto, Cal.; John F. 
Burke (retired) formerly with Coast 
Service Co., San Francisco, and George 
E. Rogers, (retired) formerly with 
Continental Can Co., the original in- 
corporating directors and _ presently 
ex officio members of the board. 

In addition, the past presidents will 
be honored. They are, in addition to 
Mr. Goodell, B. E. Kelley, United States 
Plywood Corp., Frazier S. Wilson, 
United Airlines and now with Stew- 
art, Smith (Ill.); Joseph T. Parrett, 
Carnation Co.; H. Stanley Goodwin, 
McKesson & Robbins. 

The speaker will be Dr. Kenneth Mc- 
Farland, General Motors. 


Schroeder In Tex. Field 
With Phoenix Of Hartford 


Phoenix of Hartford has appointed 
Frank E. Schroeder special agent in 
west Texas. He will be associated with 
Hugh P. Herbert, state agent at Lub- 
bock. Mr. Schroeder was previously 
special agent at Lubbock of Hartford 
Accident. 


John Heath Jr. of American Ap- 
praisal will speak at the Oct. 19 meet- 





FieNATIONAL UNDERWRITER 


Employers Mutuals 
Names Sales Managers 


Employers Mutuals of Wausau has 
appointed four branch sales managers 
and four field sales managers. 

The new branch sales heads are 
Richard I. Burgraff at San Francisco, 
Edward A. Zengel for upstate New 
York at Delmar, J. Franklin Wilson 
for New England, and Robert E. 
Keefe for Illinois. Mr. Burgraff has 
been field sales manager at Sacramen- 
to, and his headquarters will remain 
there. Mr. Zengel was field sales mana- 
ger at East Orange, N. J., and Mr. 
Keefe held a similar position in Illi- 
nois, as did Mr. Wilson at Detroit. 

New field sales managers are Mar- 
vin C. Anderson for Illinois, Lewis B. 
Hoagland for Buffalo-Rochester, Ed- 
ward J. Matthews for East Orange, 
N. J., and Clifton E. Swanson for Los 
Angeles. Mr. Anderson has been an 
agent at Rock Island-Moline, and 
Mr. Hoagland, who has been an 
agent at East. Orange, replaces Mr. 
Matthews in the Buffalo-Rochester 
territory. Mr. Swanson has been an 
agent at Los Angeles. 


Mutual Bureau Introduces 
Auto Package In Me.., Vt. 


Mutual Bureau has introduced its 
package automobile policy in Maine 
and Vermont, effective Oct. 12. 

Individual companies may add PHD 
and may choose their own PHD pro- 
visions. 

George J. Schepens, manager of 
New York State Assigned Risk Plan, 
discussed new provisions of the plan 
at a luncheon meeting of the commer- 


ing of Fire Underwriters Forum of cial vehicle section of Greater New 
San Francisco. York Safety Council. 
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BUILDING UP 
THE BUILDER 


Insuring contractor’s equipment can be hazardous — for you. 
Not knowing how to tailor coverage for a hundred-thousand 
dollars worth of machinery — a 

typical risk — can reduce the con- 5 
tractor’s confidence in you and 


TR A 
could cost you the account. But <a 
when Royal-Globe’s Inland Marine ic) 

\ 






special representative is called to Wi 


solicit, quote premiums and tailor jee sorcnon 
RE 


coverage, you build yourself a 
better position. Our IM man knows 
the machines, the risk involved in 
different projects, and the different 
patterns of deductibles to apply. 
For building up the contractor — 
or any IM client or prospect — call 
Royal-Globe’s Inland Marine 
special represeniative! 


Your Alapendant 
Ce | AGEN 
Sisecoy coe frost 









ROYAL-2! GLOBE 


INSURANCE GROUP New York 38, New York 


ROYAL INSURANCE COMPANY, LTD. - THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD. - ROYAL INDEMNITY COMPANY - GLOBE 
INDEMNITY COMPANY - QUEEN INSURANCE COMPANY OF AMERICA - NEWARK INSURANCE COMPANY - AMERICAN AND FOREIGN 
INSURANCE COMPANY - THE BRITISH & FOREIGN MARINE INSURANCE COMPANY LTD.- THAMES & MERSEY MARINE INSURANCE COMPANY. LTD. 
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Special Place of Honor 
For the Homeowners Policy 


You bet we’re “‘sold”’ on the Homeowners. It’s 
been a winner from the start—a great value 
for the homeowner—a wonderful business 
getter for our agents—and a fine “insurance- 
to-value”’ producer for us. 


Are you telling your customers and prospects 
about the replacement cost feature when 80°7 
or more of value is written; about additional 
living expenses coverage? If you don’t tell them 
about Homeowners—someone else will! 





RELIANCE INSURANCE COMPANY 


401 Walnut Street, Philadelphia 6, Pa. 
Symbol of American Insurance integrity since 1817 
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Conventions STEADEFAST | 


Oct. 14-15, North Dakota agents, annual, 
Grand Pacific Hotel, Bismarck. 

Oct. 16-18, Arizona agents, annual, Pioneer 
Hotel, Tucson. 

Oct. 16-18, Maryland agents, annual, Hotel 
Emerson, Baltimore. 

Oct. 16-18, Ohio agents, annual, The Neil House, 
Columbus. 

Oct. 17-19, Wisconsin agents, annual, Schroeder 
Hotel, Milwaukee. 

Oct. 18-19, Massachusetts agents, annual, 
Sheraton Plaza Hotel, Boston. 

Oct. 21-23, Colorado agents, annual, Broad- 
moor Hotel, Colorado Springs. 

Oct. 22-27, National Assn. of Mutual Insurance 
Agents, annual, Statler Hotel, Washington, 
D. C. 


Oct. 23-25, Missouri agents, annual, Governor 
Hotel, Jefferson City. 

Oct. 24, Rhode Island agents, annual, Sheraton- 
Biltmore Hotel, Providence. 

Oct. 24-26, Assn. of Mutual Insurance En- 
gineers, regional meeting, Sheraton Dallas, 
Hotel, Dallas. 

Oct. 24-26, California agents, annual, Sheraton- 
Palace Hotel, San Francisco. 

Oct. 24-26, Health Insurance Assn., Individual 
Insurance Forum, Drake Hotel, Chicago. 

Oct. 26-28, Nebraska agents, annual, The 
Town House, Omaha. 


| Oct. 27, Connecticut agents, annual, Statler- 


Hilton Hotel, Hartford. 


| Oct. 27-28, Kansas State Assn. of Mutual In- 


surance Companies, Holiday Inn. Topeka. 


Oct 27-29, New Mexico agents, annual, West- 


ern Skies Hotel, Albuquerque. 
Oct. 30-Nov. 1, Illinois agents, annual, Pere 
Marquette Hotel, Peoria. 


Oct. 30-Nov. 1, Tennessee agents, annuai, An- 
drew Jackson Hotel, Nashville. 


| Oct. 31-Nov. 2, Nevada agents, annual, Las 


Vegas. 

Nov. 1-3, National Assn. of Independent In- 
surers, annual, Chase-Park Plaza, St. Louis. 

Nov. 2-3, Michigan mutual agents, annual, 
Pantlind Hotel, Grand Rapids. 

Nov. 9-11, Insurance Section, American Man- 
agement Assn., fall conference, Drake Hotel, 
Chicago. 

Nov. 10-11, Central Claims Executives Assn., 
Morrison Hotel, Chicago. 


| Nov. 13-15, Kentucky agents, annual, Kentucky 


Hotel, Louisville. 


Nov. 14-16, Indiana agents, annual, Claypool 
Hotel, Indianapolis 


Nov. 16-18, Casualty Actuarial Society, annual, 
Statler Hotel, Washington, D.C 


Nov. 21-22, Illinois mutual agents, annual, Pere 
Marquette Hotel, Peoria. 


Nov. 28-Dec. 2, National Assn. of Insurance 
Commissioners, regular meeting, Commodore 
Hotel, New York. 


Nov. 30, Insurance Federation of New York, 
annual luncheon, Waldorf-Astoria, New York 
City. 

Dec. 1-2, Conference of Mutual Casualty Com- 
panies, accounting & statistical, office meth- 
ods & personnel meetings, Conrad Hilton 
Hotel, Chicago. 

Dec. 1-2, Insurance Advertising Conference, 
midyear, Statler-Hilton Hotel, Washington, 
m. &. 


Dec. 28-30, American Assn. of University 
Teachers of Insurance, annual, St. Lavuis. 


Altoona Office Opened 
By Phoenix Of Hartford 


Phoenix of Hartford has opened a 
field office at 1120 12th Avenue, Al- 
toona, Pa. Robert F. Podvia, state agent 
in Pennsylvania, will have charge of 
the new office. 


O’Brien Joins National In O. 

David V. O’Brien has joined Nation- 
al Fire as special agent in northwest- 
ern Ohio. Mr. O’Brien has traveled 
Ohio for North British. He will have 
his headquarters in the National of- 
| fice at 1505 Jefferson Avenue, Toledo, 
| associated with Special Agents D. G. 
Ferguson and C. E. Reeder. 


Meeker-Magner Names Trudelle 
W. E. Trudelle has been named ex- 
ecutive assistant to the president of 


| Meeker-Magner Co. agency of Chicago. 


He has been with Meeker-Magner for 
10 years, most recently as manager of 
the fire department. Prior to that, he 
was Illinois state agent of Agricultural. 


| Mr. Trudelle is a graduate of Illinois 


Tech. 





Stuart’s portrait of our first 
president so well brings out 
Washington’s steadfast charac- 

For 161 years the Provi- 
dence Washington has been 
steadfast in its loyalty to its 
agents and in its belief in the 


agency system. 
You do well 


when you sell 1799 





PROVIDENCE 
WASHINGTON 


THE COMPANY WITH 
QUALITY * INTEGRITY * FRIENDLINESS 


\* 


YOUR! MM adependenr 
Josarance Mf AGENT 


— 





20 Washington Place 
Providence 1, R. |. 










FOR INTELLIGENT 
REINSURANCE ANALYSIS AN 


Service 
beyond 
the 


treaty 


FIRE-CASUALTY 
TREATY-FACULTATIVE 


Reinsurance 
AGENCY INC. 


141 . JACKSON BLVD. 
hee a | Se OO 
WABASH 2-7515 


Charles A. Pollock, Ur. 
PRESIDENT 
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North America Fete 
For Johnson At N. Y. 


North America held a reception and 
luncheon at the New York office to 
mark the appoint- 
ment of Edgar R. 
Johnson as resi- 
dent secretary 
there. He succeeds 
A. Wesley Barthel- 
mes, assistant sec- 
retary, who has 
been assigned to 
Washington, D. C., 
as the personal 
representative of 
the company’s 
management. 

Bradford Smith 
Jr., executive vice-president, who 
spoke at the luncheon, described Mr. 
Barthelmes as a veteran trouble shooter 
for the company and indicated that 
these talents would find expression in 
his new assignment. 

Mr. Smith noted that Mr. Johnson 
brings production, underwriting and 
administrative experience to his new 
post in one of the company’s most im- 
portant offices. The New York opera- 
tion is enjoying one of its most success- 
ful years, Mr. Smith observed. 

He referred to North America’s con- 
tinuing emphasis on homeowners. The 
group has now passed the $100 million 
mark in volume and is on the way up. 
Equal emphasis is being put on multiple 
line packages. They will outstrip speci- 
fic forms for individual lines, Mr. Smith 
declared, because they are superior 
forms of protection and the public has 
indicated its desire for them. 

Group officials on hand from Phila- 
delphia in addition to Mr. Smith were 
H. Richard Heilman, Russel H. Pete- 
fish, Frank G. Harrington, and Samuel 
Boggs. H. C. Mills, Toronto, and Frank 
Owens, San Francisco, also attended. 
T. A. Torrey and Franklin Vanderbilt, 
New York marine and casualty man- 
agers, respectively, were among the 
genial hosts for the occasion. 





Edgar R. Johnson 


Continental Casualty 
Names Two At K. C. 


Thomas W. Kirgis has been appoint- 
ed sales and administrative assistant 
of Continental Casualty at Kansas City. 
He joined Continental Casualty in 1953 
and became A&S underwriter in Kan- 
sas City. In 1955 he was transferred to 
Denver and in 1957 became individual 
lines field representative there. He 
went to the home office as chief un- 
derwriter for the commercial and guar- 
anteed renewable divisions and served 
in that capacity till September 1960. 

Richard W. Wilson has been named 
consultant for special risks group plans 
at Kansas City. He joined the company 
as an aviation underwriter. 


National Fire Moves 
Didier To Minnesota 


Special Agent A. D. Didier has been 
transferred by National Fire from Kan- 
sas to Minnesota, where he succeeds 
Irvin O. Steen who will retire Dec. 31 
under the company’s retirement plan. 

Mr. Didier managed the insurance 
department of the Bank of Richmond, 
Richmond, Minn., from 1949 until 1956 
when he joined National Fire as special 
agent in Indiana. In 1957 he was trans- 
ferred to Kansas. 


U.S.F.&4G. Names Ake In 
N. Y. City Underwriting 

U.S.F.&G. has promoted H. Worth 
Ake, superintendent of automobile un- 
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derwriting, to superintendent of city 
underwriting at the New York branch. 
He will continue as staff automobile 
underwriting consultant and chairman 
of the branch office educational pro- 
gram. 


Harris Agency Of D.C. 


Has New Reinsurance Unit 

L. E. Harris agency, Washington, 
D.C., has established a facultative and 
treaty reinsurance department. James 
V. Finnegan has been appointed man- 
ager of the new unit. 


Lower Rates On Drivers 
23-25 Being Offered 


LaSalle Casualty of Chicago is of- 
fering lower liability and _ collision 
rates in Illinois for drivers between 23 
and 25. This reduction, according to 
Seymour B. Orner, president, is based 
on the conviction that certain drivers 
in this youthful group are establishing 
increasingly better safety records. 

Lower rates are reflected in the new 
ID classification—male owners or op- 
erators between 23 and 25. The com- 
pany points out that in one liability 
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Hartford Steam Boiler 


Elects Trainer Director 


Hartford Steam Boiler has elected 
Crampton Trainer, senior vice-presi- 
dent and treasurer of Aetna Life 
group, a director. He joined Aetna Life 
in 1946. He is also a director of Ex- 
celsior Life of Toronto. 





classification ($10,000/20,000 limits) a 
savings of $102 is involved when com- 
pared with Class 2B operators. Physical 
damage rates have been similarly re- 
duced. 
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WELLINGTON H. SIMPSON, Resident Secretary (standing at right) 
with (left to right) JaMES J. CROWE, Fire Underwriter: JOHN 
A. SCHREIBER, Special Agent; JOHN J. MURPHY, Inland Marine 
ALEC G. CARTER, Hull Underwriter: 
weep, Loss Manager: STEPHEN J. LEAVEY, JR., Fire and 
Manager; JOSEPH F. WEHNER, Assistant Manager. Cargo Depart- 
ment; WILLIAM E. LOWE, Manager. Inland Marine Department. 
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Independent Insurance Producers doing business all over 


America bring their clients faster, 


service through the Boston Insurance 


more dependable 
Group’s decentral- 


ized “Local Home Office” organization. A strategically- 


located network of 11 Regional Offices, 45 Principal 


Branch and Service Offices, and 13 


Agencies assure local Producers of the close contact and 
informed cooperation that minimize Producers’ problems 
and contribute to sounder client relationships. 


Behind this modern approach to service is the youthful, 
progressive management of an organization that main- 


tains a long tradition of integrity and 





Managing General 


dependability. It is 


| 87 KILBY STREET 
BOSTON 2, MASSACHUSETTS 


One of a Series 





% Regional Office W Principal Branch or Service Office @ Managing General Agency 


an approach which today benefits more than 8,000 Inde- 
pendent Insurance Agents and Brokers, writing in all 
fifty States, the Commonwealth of Puerto Rico, Virgin 
Islands and Canada...and in foreign countries through 
our foreign department, the American Foreign Insurance 
Association. You too can take advantage of the superior 
service Boston brings to your area. For complete details, 
contact your Boston Group Local Office. 


BOSTON INSURANCE GROUP 


BOSTON INSURANCE COMPANY 
OLD COLONY INSURANCE COMPANY 
BOSTON INDEMNITY INSURANCE COMPANY 


EQUITAB’ E FIRE INSURANCE COMPANY e CHARLESTON, SOUTH CAROLINA 
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Card Outlined For Neb. 
Agents’ Annual Oct. 26 


The program has been outlined for 
the annual convention of Nebraska 
Assn. of Insurance Agents Oct. 26-28 
at Omaha. Indications are that ad- 
vertising, the 1950 revised homeowners 
policy, merit rating, fictitious groups 
and the Standard Oil-Bankers L.&C. 
policy will get considerable attention. 

The kick-off luncheon Thursday will 
be addressed by Gene Flack, Sunshine 
Biscuit Co., New York, whose talk, 
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“The Independent Agent Goes Into 
Orbit,” will reflect the convention 
theme. 


On Friday, Harry F. Perlet, manager 
of the multi-peril department Inter-Re- 
gional Insurance Conference, will dis- 
cuss developments in multiple line in- 
surance. The luncheon speaker will be 
Peter J. Walsh, NAIA executive com- 
mitteeman from Denver, who will talk 
on “The Independent Agent Comes of 
Age.” 

Friday afternoon will be devoted to 
advertising, with a forum presented by 
the public relations committee and a 


film on the 1961 national advertising 
program. Vincent Thomas, Sutherland, 
will describe “The Big I Program as 
Seen by a Small-Town Agent.” 

The program will include a tour of 
Strategic Air Command headquarters 
at Offutt AFB plus a number of events 
for the ladies. 

Newport County (R. I.) Assn. of 
Insurance Agents has elected Fred C. 
Clarke Jr. president, Alfred N. Nunes 
vice-president, Kathryn M. Wright 
treasurer, and Sadie L. Jacobson sec- 
retary. 


THE SKY’S THE LIMIT 
\VAVAal-lalm £o]6 im =1elolel-1al ada-laalielaar 


I MalgelelciamAviore 





U.S. ARMY PHOTO 


Even the largest commercial accounts are in 
your orbit when you offer prospects Afco’s 
low-cost premium budgeting arrangements. 
Convenient Afco premium budgeting helps 
the businessman avoid irregular premium 
dates and big lump-sum payments that drain 
off working capital. This advantage is especi- 
ally important to your insureds when there 
is a tight-money situation. 

With Afco, you can quickly provide fi- 
nancing at competitive rates on coverages 
from $50 or $100 up to $20,000—and obtain 
even lower quotations on coverages from 


BALTIMORE 
201 E. Baltimore St., Baltimore 3, Md. 


CHICAGO 


327 So. La Salle St., Chicago 4, Ill. 
KANSAS CITY 
2200 West 7 5th St., Kansas City 15, Mo. 


$20,000 to millions. Recently a broker financed 
a single account with premiums close to 
$3,000,000 through Afco. 

Launch a new selling drive with the help of 
Afco. You’ll discover that in sales . . . in com- 
missions . . . in savings on operating costs the 
sky’s the limit. 

Start the countdown now. Contact the 
manager of the Afco office nearest you, 
and join the many thousands of agents who 
have already budgeted over $250 million— 
a quarter of a billion—of individual and 
commercial premiums through Afco 


NEW YORK 100 William St., New York 38, N. Y. 

SAN FRANCISCO 

142 Sansome St., San Francisco 4, Calif. 
LOS ANGELES 

548 So. Spring St., Los Angeles 13, Calif. 
MIAMI 

1036 S. W. First St., Miami 36, Fic. 
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IAC In Big Drive To 
Increase Membership 


Insurance Advertising Conference is 
undertaking a drive to increase mem- 
bership in order to raise the national 
stature of the organization. Charles K. 
Oaks Jr., Travelers, executive secre- 
tary of IAC, is sparking the campaign 
for new members. Present members 
are being asked to let him know of any 
insurers whose increased marketing 
and advertising activities make them 
prime prospects for representation in 
IAC. Mass mailings to all stock in- 
surers are contemplated with a new 
recruiting brochure setting forth the 
advantages of membership. 


Wisconsin A&S Agents 
Schedule Sales Congress 
For Milwaukee, Oct. 28 


Wisconsin Assn. of Health Under- 
writers will hold its annual sales con- 
gress in Milwaukee at the Hotel Pfis- 
ter, Oct. 28. 

The theme of the meeting is “The 
Welfare State vs The Free State.” 
Speakers include Roy MacDonald, ex- 
ecutive director Life Office Manage- 
ment Assn., and Chet Elston and S. L. 
Horman of Time of Milwaukee. The 
Wisconsin man of the year award will 
be made at the meeting. 


Chicago Juries Become 
Sympathetic To Plaintiffs 


The $51,500 awarded to plaintiffs in 
personal injury cases in Chicago courts 
last week brings the total since the 
courts returned to session Sept. 1 to 
$339,662. 

Cook County Jury Verdict Reporter, 
which tabulates the cases and sum- 
marizes them, shows the defendants 
are losing numerically, with 27 ver- 
dicts of not guilty to 28 favoring plain- 
tiffs. 

The largest verdict last week went 
against the Chicago Transit Authority, 
$25,000 to a woman who claimed she 
was injured when descending from a 
bus, although the bus driver, a passen- 
ger, and the plaintiff's brother testi- 
fied that the woman tripped on a man- 
hole cover 20 feet away. 

A $5,000 verdict was given to a 
painting contractor who fell 13 feet 
when he leaned against an improperly 
fastened downspout. An expert painter 
witness described the “custom” of 
painters leaning on downspouts. 

Preferred of Grand Rapids has been 
licensed in Vermont, West Virginia and 
District of Columbia and now is ad- 
mitted in 43 states. 





The positive approach 
to 
The London market 


LUMLEY, 
DENNANT, & 
COMPANY, INC. 


New York Hartford 





Baltimore 
with affiliated offices at 


LLOYDS 
& 
THROUGHOUT THE WORLD 
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Favors Management 
Schools As Fount 
For Outside Ideas 


Insurers must be exposed to outside 
thinking, D. L. Achenbach, general 
manager of Country Mutual, said in 
stressing the importance of sending 
company men to management schools. 
Speaking at the Seattle convention of 
National Assn. of Mutual Insurance 
Companies, he said it is especially 
important that a small company parti- 
cipate in outside schools because it 
does not have so much opportunity for 
exchange of information internally. 

Mr. Achenbach said he didn’t believe 
that the emphasis on modern manage- 
ment techniques and training schools 
is merely a current fad. Some years 
ago a much greater percentage of 
businesses were proprietorships which 
were owner-operated, but the days of 
the old dictatorial, ‘“bull-of-the-woods” 
type of manager are gone, and manage- 
ment has become a profession. He 
ascribed this change to the develop- 
ment of trade unions and the com- 
plexity of the corporate economy, with 
the result that today’s manager must 
be a leader, not a driver. Quoting 
Lawrence Appley, president of Ameri- 
can Management Assn., he said this is 
not “softie’’ management, but an en- 
lightened way to effective results. 

Growing, expanding companies must 
add people and spread out responsibil- 
ities, and this takes trained, informed 
people. The static company needs peo- 
ple with new ideas to avoid stagna- 
tion. In either type of company outside 
training is desirable, he declared. 

This outside training, he opined, 
should start with top management and 
filter downward in the company. The 
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key word in management is “depth,” 
and it is virtually impossible to de- 
velop a progressive company when 
only a few people are informed and 
capable of making decisions. 

“It seems to me that it is also a 
major responsibility of top manage- 
ment in any company to be developing 
successor management,” Mr. Achenbach 
said. A high percentage of business 
failures has been due to original 
owners or managements not adequately 
preparing successors. 

He reviewed some of the schools 
and training courses available. Among 
those he mentioned were American 
Management Assn., and the Purdue 
University insurance management 
training school, sponsored by NAMIC. 
The courses cover almost every con- 
ceivable subject related to the business. 

Mr. Achenbach suggested that any 
company could profitably allocate one- 
quarter of a cent per premium dollar 
to the education and future of its 
people. This would amount to $250 per 
$100,000 of premium. “I believe this 
should be a worthwhile investment in 
the future of the company because, 
after all, isn’t it people—not products 
—which make the real competitive 
difference between companies?” he 
asked. 


Cal. Brokers Register Formal 
Disapproval Of Cal. WC Plan 


Society of Insurance Brokers and the 
Insurance Brokers Society of South- 
ern California have gone on record 
with the commissioner as opposing the 
workmen’s compensation insurance 
retrospective rating plan which went 
into effect Oct. 1. The brokers believe 
the plan is impracticable and unwork- 


| FIVE-DAY EXPENSE-PAID 
CONFERENCE 
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SPRINGFIELD representatives will enjoy an expense-paid, five- 
day meeting at the fabulous Americana Hotel, Bal Harbour, 


Florida, in January, 1962. Find 


out how YOU can qualify for 


this exciting meeting through sales of Health and Accident, Life 
and Homeowners. Write to: Director of Sales, Springfield Fire 
and Marine Insurance Co., Spring field 1, Mass. 


SPRINGFIELD-MONARCH Insurance Companies 


Springfield Fire and Marine Insurance Company 
Monarch Life Insurance Company 

New England Insurance Company 

Springfield Lite Insurance Company, Inc. 


Executive Offices: Springheld, Massachusetts 
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THE ANSWERS 
TO YOUR 
REINSURANCE 
REQUIREMENTS 
ARE YOURS 
FOR THE 
ASKING 
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EXCESS OF LOSS « PRO RATA 
CATASTROPHE 


Your reinsurance needs receive executive attention 


OCEAN REINSURANCE COMPANY 
CEDAR RAPIDS, IOWA 
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Babcock, Niles Named 
By General Accident 


William D. Babcock Jr., assistant 
U. S. general manager of General Ac- 
cident and treasurer of Potomac and 
Pennsylvania General, has been named 
to assume executive supervision of 
data processing activities in addition 
to his responsibilities in accounting. 

Charles L. Niles Jr., assistant actu- 
ary, has been promoted to actuary and 
will also have general supervision of 
the group’s statistical department. 


These appointments follow the re- 
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tirement of Dudley M. Pruitt assistant 
U. S. general manager. Mr. Pruitt plans 
to go to Japan to direct the program 
of American Friends Service Commit- 
tee in missionary work. 


Advances Two 


General Accident has advanced Louis 
W. Bur and Jack P. Dickerson from 
assistant superintendents to superin- 
tendents in the automobile underwrit- 
ing department. Mr. Bur will super- 
vise business in southern and western 
states and Mr. Dickerson in the east- 
ern states. 


Bank Losses Down In 
First Half Of 1960 


Bank losses from holdups and em- 
bezzlements declined in the first half 
of 1960, according to a report by 
Thomas F. Glavey, vice-president of 
Chase Manhattan Bank and chairman 
of the insurance and protective com- 
mittee of American Bankers Assn. 

He noted that although there were 
49 embezzlements in the first six 
months of 1960, an increase of 10 over 
the similar 1959 period, losses aggre- 
gated only $3,812,478 compared with 





“Unforeseen events... 








need not change and shape the course of man’s affairs”’ 





Never saw him... until he flew 


In business you sometimes may not see an employee in his true character 

until he has flown—with company funds. Then 
it’s too late. Embezzlement and other employee dishonesty 
can cripple or ruin a business. Your business. Why risk this? 
Why not cover each and every employee with a blanket Fidelity Bond. 
Invest in this “‘guaranteed honesty” through your local 
independent Maryland agent, or your broker. 
Remember: because he knows his business, it’s good business for you to know him. 


MARYLAND CASUALTY COMPANY 


A Maryland Fidelity Bond is only one of many forms of Maryland protection for business, industry, and the home. Casualty of 


Baltimore 3, Maryland 


dependent 


Insurance, Fidelity and Surety Bonds, and Fire and Marine Insurance are available through 10,000 agents and brokers. 





Another striking advertisement to help build more business for the local agent or broker 


by dramatizing the importance of insurance to value. 
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$6,241,725. Five of the 49 banks re- 
ported losses in excess of their blanket 
bond coverage, but two of the five 
were fully protected because each car- 
ried $1 million excess fidelity coverage. 

Mr. Glavey said that a survey of 
12,532 banks showed that 90% had 
blanket bonds equaling or exceeding 
amounts recommended by his commit- 
tee. Higher amounts were carried by 
29%, and only 10% had less than the 
suggested protection. To supplement 
blanket bond covers, 2,000 banks had 
$1 million in excess fidelity coverage. 

Holdup attempts in the 12 months 
ended Aug. 31 amounted to 340 com- 
pared with 346 in the year before. Of 
these attempts, 112 were frustrated 
against 78 in the prior year. Thus, 
successful holdups were 228 against 
268. In the successful 1960 holdups, 
164 bandits were later caught. 

As a result of the arrests, $774,231 
was recovered, reducing ultimate losses 
from $1,762,679 to $988,448. This com- 
pared with holdup losses of $1,407,000 
for the vear ended August 31, 1959, 
Mr. Glavey reported. 


American Surety, Pacific 
National Integrate On Coast 


American Surety and Pacific Na- 
tional have integrated all operations 
in San Francisco at 433 California 
Street. 

The following staff assignments 
have been made at the Pacific region- 
al office: Henry Ernst, manager; Rob- 
ert E. Hauck, assistant manager; 
James H. Wells, production manager; 
Francis W. Connelly, casualty man- 
ager; William N. Jaccard, assistant 
casualty manager: John B. Crawford, 
bond manager; Richard Schumacher, 
assistant fire manager; N. L. Paulsen, 
assistant inland marine manager; 
Francis F. Seitz, loss manager (fire 
and inland marine); N. F. Henry, 
comptroller. 

The underwriting and _ production 
activities of both companies within a 
50 mile radius of San Francisco will 
be supervised by the integrated local 
office there which reports to the re- 
gional office. Named to the local staff 
are D. T. Hutchins, 
Keenan, fire supervisor; J. Douglas 
Miller, bond supervisor, and Everett 
Goins, production supervisor. 


CPCUs To Hear Evans 

Harold G. Evans, 
ican Casualty, will address the con- 
ferment luncheon of Philadelphia and 
South Jersey chapters of CPCU on 
Oct. 18 at Philadelphia. He will discuss 
the challenge of insurance as a pro- 
fession. 


INDUSTRIAL 
INSURANCE 
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INC. 


¢ Commercial 
¢ Industrial 


¢ Special Risks 


LONG HAUL TRUCKING 


M. E. RODNEY, PRES. 


175 W. Jackson Blvd. Chicago 4, Ill. 
WA 2-5132 
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Peeling Paint Poses 
Liability Problem 


The U. S. third circuit court of ap- 
peals has reversed and remanded a 
case in which the U. S. Pennsylvania 
western district court ruled that Fi- 
delity & Casualty was not liable to 
defend and indemnify insured who set- 
tled a damage suit involving flaking 
and peeling of paint on jalousies. The 
case is reported in 10CCH (Fire & 
Casualty) 510. 

Pittsburgh Plate Glass Co. was in- 
sured under two liability policies of 
F.&C. Insured manufactured paint and 
sold it to Columbia Air-O-Blind Co. 
from 1949 to 1954. Columbia manu- 
factured jalousies and applied the paint 
to louvers and other steel parts of the 
jalousies. The finished product was 
sold and installed by Columbia in 
South Carolina and Georgia. 

Sometime after 1949, Columbia be- 
gan to receive numerous complaints 
that the paint was peeling and flaking 
off. Bare surfaces which were exposed 
to the elements rusted and deteriorated. 
Upon customer demands, Columbia was 
compelled to remove the jalousies, re- 
turn them to its plant, go through a 
complicated procedure to restore the 
jalousies and then reinstall them. 

Following unsuccessful attempts to 
settle their differences amicably, Co- 
lumbia brought suit against Pittsburgh 
Plate Glass in 1954 in a South Carolina 
court to recover expenses of repairing 
the jalousies and other damage alleg- 
edly caused by use of Pittsburgh paint. 
Pittsburgh made preparations to de- 
fend the suit but finally settled for 
$33,000. The insurer was fully apprised 
of Columbia’s claims and suit at all 
stages of the litigation, and Pittsburgh 
specifically demanded that the insurer 
defend the action. 

When demand was first made upon 
it, the insurer refused to defend on 
the ground that the complaint merely 
alleged a peeling of Pittsburgh paint 
without specific mention of any dam- 
age to the jalousies. The insurer con- 
tended that peeling was not a physical 
injury as comprehended by policy cov- 
erage. Inasmuch as the insurer adhered 
to this view even after settlement of 
the action, insured brought suit in the 
western district Pennsylvania court 
which found for the insurer. 

The appeals court noted that once 
the paint had been baked on the steel 
and aluminum parts of the jalousies, 
the paint was no longer identifiable as 
a separate entity but became a part 
of the finished product. The court ob- 
served that any damage to the fin- 
ished product—such as flaking or peel- 
ing—was property damage covered 
by the liability policies involved. More- 
over, the insurer had been apprised 
that damage to the “completed” prod- 
uct had been sustained. For these rea- 
sons, the court reversed the lower 
court and remanded the cause. 

Richard B. Tucker and Joseph F. 
Weis, both of Pittsburgh, appeared for 
insured and the insurer, respectively. 


Westervelt Heard On Donna 


Frederick W. Westervelt Jr., man- 
ager of the public relations depart- 
ment of National Board, was the 
speaker at the September Insurance 
Day program of Young Men’s Board 
of Trade in New York. He described 
the work of National Board’s catas- 
trophe plan operation after Hurricane 
Donna. 


Mackender To Kan., Mo. 


Warren D. Mackender has been ap- 
pointed special agent in Kansas and 
Missouri (other than St. Louis county) 
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for Indiana Lumbermens Mutual. He 
attended Kansas State University and 
had experience in accounting, retail 
sales, and selling property and casual- 
ty insurance before joining Indiana 
Lumbermens. 


Golf Wianess Named At 
N. Y. City Agents Outing 


Milton Lyman of the Jaffe agency 
won the president’s trophy for low net 
score in the golf outing of New York 
City Insurance Agents Assn. at Rock- 
ville Centre. Alan Cook of the David 
C. White agency won the Hooper 
Holmes trophy for low gross. 

The Marine Midland Trust Co. tro- 
phy for low net for seniors was won 
by Thomas Modica of American Home 
agency, and the Weekly Underwriter 
trophy for low gross for seniors was 
won by William A. Hannsler, New 
York agent. 


Ward Joins Aetna Fire 


Aetna Fire has appointed John M. B. 
Ward special agent in suburban Phila- 
delphia. He was previously with a lccal 
agency. 
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REPORTING 


HISTORY BEFORE IT 
HAPPENS-THAT’S THE 
BIG, EXCITING THEME 
OF “THE TWENTIETH 
CENTURY”"@®@@@@ 




















Anywhere-in-the-world, from your own 
back yard to Bombay... from beneath the 
sea to beyond the sky—that’s where ‘‘The 
Twentieth Century” takes you each Sunday 
—as The Prudential brings you such fasci- 
nating, entertaining new programs as: 

SUB - KILLERS — You’re aboard the U.S. 
Submarine that sets out to “destroy’’ an 
American carrier in an exciting account of 
the new underwater warfare. First-hand 
report on how the U.S. plans to combat 
nuclear submarines. 

THE VIOLENT WORLD OF SAM HUFF— 
Sam Huff, the big man of the N.Y. Giants, 
wired for sound to give you the big story of 
Pro-Footbali today. The age of specialization 
in football, as seen through the eyes of 
Sam Huff. 

TROUBLED PARADISE — Sweden has the 
highest standard of living in Europe. 
Poverty, hardship and unemployment are 
unheard of but the suicide rate is the highest 
in the world. See the provocative story of 
Sweden — country of contrasts. 

CITY UNDER THE !CE—nerve center for 
our missile warning activities. Go with U.S. 
Army Engineers to Camp Century—the city 
under the ice in Greenland—the city that 
may teach men how to live on the moon. 
Don’t miss these and other significant, dra- 
matic stories of the Twentieth Century — 
TRAFFIC JAM UPSTAIRS, THE WHITE HOUSE 
STORY, FRANCE’S ANGRY YOUNG MEN, THE 
COLLEGE PANIC. See Prudential’s Emmy 
Award winning series Sunday evenings on 
CBS- TV. 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 
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State Farm Planning 
Second Life Company 


Incorporation papers have been filed 
with the Illinois department for State 
Farm Assurance, a proposed wholly- 
owned affiliate of State Farm Mutual 
Auto. Adlai H. Rust, chairman of 
State Farm group, said the proposed 
new company would write life insur- 
ance in areas where State Farm’s pres- 
ent life affiliate, State Farm Life, is 
not licensed. 

State Farm Assurance will be a non- 
participating company with capital of 
$1 million and surplus of $2 million. 


London Market Had Bond 
On $181,000 N. Y. Loss 


Alfred P. Austin, former bank teller, 
reportedly pleaded guilty in federal 
court of embezzling $181,000 from 
Manufacturers Trust Bank in New 
York. The bond was understood to 
be in the London market. The teller 
was also allegedly accused of con- 
spiring with a restaurateur to mis- 
apply $20,000 more of the bank’s funds. 


The case was set for sentence Nov. 7. 
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Practical Program For 
R. I. Agents Annual 


Rhode Island Assn. of Insurance 
Agents will hold its annual convention 


Oct. 24 at Sheraton-Biltmore Hotel, 
Providence. The program has been 
based on the theme of how to be a 


better agent. 

The meeting will open with report 
by Frank J. Lowery, Pawtucket, state 
national director, and Elwood T. Gam- 
mons, Providence, president. The elec- 
tion of officers will follow. 


More Speakers Listed 


At the educational session, Roy A. 
Duffus, Rochester, N. Y., will discuss 
how to be a better agent. Fred G. Bliss, 
Newhouse & Hawley, New York, will 
describe how to place surplus line 
business. 

The annual banquet will be ad- 
dressed by William A. Pollard, execu- 
tive secretary of NAIA. 

Jacobs Joins Trinity Universal 

Curtis D. Jacobs has been appointed 
Milwaukee claims manager by Trinity 
Universal. He will supervise the claims 
service throughout Wisconsin. 
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Company-Agency Card 
Set For Conn. Agents 
Convention Oct. 27 


The annual meeting of Connecticut 
Assn. of Insurance Agents in Hartford 
Oct. 27 will feature two panel discus- 
sions. 

A panel on what makes a good agent 
will be moderated by Joseph C. Young, 
superintendent of schools for agents 
of North America. Participating agents 
will be David E. Ashton of Hartford, 
Bernard J. Burns of Milford, Edward 
C. Eaton III of Hartford, and Louis 
Follis Jr. of New Haven. 

A panel on the future of the agency 
system will have company executives 
discuss agency-company relations. 
Speakers include L. M. Baldwin, Trav- 
elers, Guy E. Mann, Aetna Casualty; 
Edward J. Martin, Phoenix of Hart- 
ford, and Arthur S. Kuenkler, Secur- 
ity-Connecticut. 

The preview film of the 1961 Big I 
advertising campaign of NAIA will be 
shown, and Dave Johnson, Pensacola, 
Fla., chairman of the 1960 campaign, 
will discuss the 1961 campaign. George 
Faunce III, president of Afco, will 
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Charles M. Timmons and Gordon K. Rodgers of Canal, shown during the 
NAIA convention with Mrs. Naumann, Gus Naumann of Atlanta, and W. K. 


Stringer of Atlanta. 





Financial Indemnity Names Agent 

Al Vogel of the Dealers agency of 
Los Angeles has been appointed agent 
for the mechanical breakdown policy 
of Financial Indemnity. The policy 
offers 90-day coverage against labor 
and parts for repairing transmissions. 





urge the agents to sell more with 
monthly payments. 

The meeting will close with a cock- 
tail party and banquet. 


Names Assistant Counsel 
Attorneys John C. Wagner and 
George W. Schmidt have been pro- 
moted to assistant counsel by Nation- 
wide Mutual. Mr. Wagner has been 
with Nationwide since 1951 and was 
previously on the legal staff of North 
America. He specializes in securities 
matters. Mr. Schmidt joined Nation- 
wide in 1957 after previous service 
with Columbia Broadcasting System. 





He is a tax specialist. 








UMBRELLA 
LIABILITY? 


For your larger accounts, here’s a truly compre- 





hensive liability coverage. “Umbrella” provides 
excess limits over your primary liability contract, 


and broad coverage for almost every other liability. 


Write, wire or call us for a specimen 
form and application. Recommend this 


modern coverage .. . place it with— 





ILLINOIS R.B. JONES Inc. 


C. Reid Cloon Jay W. Gleason, C.P.C.U. 


President Executive Vice President 
EXCESS LIABILITY ANY NATURE FIRE AND ALLIED COVERAGES 
ALL FORMS OF LIABILITY INSURANCE MALPRACTICE LIABILITY 


SICKNESS OVER-AGE PERSONAL ACCIDENT 
INLAND MARINE 


175 West Jackson Bivd. ¢ 
Teletype: CG 1301 


OL&T, PRODUCTS AND 
GROUP ACCIDENT & 

. EXCESS MOTOR TRUCK CARGO 
REINSURANCE 





Chicago 4, Illinois ® WAbash 2-8544 
Cable: JonesHogg Chicago 
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FCIC Manager Telis 
Details Of Operations 
To Mutual Companies 


(CONTINUED FROM PAGE 8) 

ing was late over most of the commer- 
cial area and an early freeze could 
send the present estimate for corn 
losses far above the present estimate 
of 93%. Other late crops such as soy 
beans, tobacco and citrus have con- 
siderable risk yet to run. 

If the favorable experience prospect 
should continue Mr. McCartney said 
FCIC would have its fourth straight 
year of operation on a basis of more 
premium income than paid losses. In 
1957 the loss ratio was 69%, the next 
year it was 26% (lowest in history), 
and in 1959 it was 76%. The accumu- 
lative loss ratio 1948-1959 is 97%. He 
said current estimates show every crop 
with a loss estimate below the pre- 
mium income. The loss estimates this 
year for wheat, tobacco and the com- 
bined crop program are currently 
placed at 34% and represent more than 
$11 million of the $18 million pre- 
mium income. 

FCIC is currently offering all-risk 
insurance on wheat, corn, cotton, flax, 
tobacco, dry edible beans, combined 
crops, citrus, soybeans, barley, grain 
sorghum, oats and rice in 870 coun- 
ties. 

In 1960, a new plan of insurance on 
corn, soybeans and tobacco was in- 
troduced and it is being expanded to 
all crops next year. Mr. McCartney 
said it is called a guaranteed produc- 
tion plan under which the farmer can 
select the amount of indemnity he 
will be paid under various loss sit- 
uations as well as the amount of pre- 
mium he will pay. 

FCIC guarantees a specified amount 
of production of good quality on an 
insured unit. If an insured loss causes 
the crop to fall below this guarantee, 
for example, 1,000 bushels of corn is 
guaranteed on a particular unit and 
the farmer produces only 400, he would 
be 60% short and this percent of loss 
is applied to the dollar amount of in- 
surance. The farmer could have se- 
lected in this case dollar amounts of 
$1,000 or $1,200 or $1,500, or $1,800 or 
$2,000. He would be paid 60% of which- 
ever amount he had selected. The pre- 
mium would be a constant per $100 of 
coverage and would apply to his dol- 
lar selection. 

If the 400 bushels produced were of 
poor quality and would represent an 
income only 100 bushels of good corn, 
this would be considered a 90% loss and 
the farmer would be paid accordingly. 


Three Are Elevated By 


Lumbermens Of Mansfield 


Lumbermens Mutual of Mansfield 
has promoted Domenic J. Grosso and 
Carl Theaker managers of the inland 
marine and automobile departments, 
respectively. Ray C. Snyder, who has 
been territorial fire underwriting su- 
pervisor, becomes assistant manager of 
the new commercial multiple line de- 
partment. 

Mr. Grosso has been assistant inland 
marine manager since 1953, and Mr. 
Theaker became assistant automobile 
manager last year. 


Mutual Benefit H.&A. 
Great Lakes GAs Elect 


Harold F. Swisher, Columbus, O., has 
been elected president of Great Lakes 
General Agents’ Assn. of Mutual Ben- 
efit H.&kA. He succeeds Lewis D. Ross 
of Chicago. 
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NFPA Reports 1959 
Fire Losses Up In 
Amount, Number 


In 1959, property vaued at approx- 
imately $1.4 billion was destroyed in 
nearly 2,115,000 fires, according to an 
analysis of both insured and uninsured 
losses compiled by National Fire Pro- 
tection Assn. This represented an in- 
crease of about $160 million in losses 
and about 120,000 more fires. 

A loss of approximately $312 million 
was caused in 1959 by 542,000 dwelling 
fires. These figures reflect a reduction 
of 16,000 in the number of dwellings 
destroyed but an increase of $3 million 
in the cost. 

Damage to all types of buildings to- 
taled $1.083 billion—an increase of $27 
million. It involved 883,300 fires. 
Apartment building losses were up by 
nearly $9 million in 37,700 fires. Hotel 
and motel fires combined cost $22.8 
million, an increase of $4.2 million 
Trailer and trailer court fires numbered 
6,500 with losses of $5.6 million. 

Cost of school and college fires de- 
clined for the second consecutive year 
by 15% for a total slightly in excess 
of $20 million. 

An additional 1,230,000 fires not in- 
volving buildings—principally aircraft, 
motor vehicles, forest, ship, rubbish and 
grass fires—accounted for an estimated 
loss of $356 million. 

Fires cost industry almost $184 mil- 
lion in 1959, a $1.3 million increase. 
Losses in stores and mercantile build- 
ings totalled $101 million, a $6 million 
increase. 


Scott Is Nominated By 
Chicago Surety Assn. 


James C. Scott, Standard Accident, 
has been nominated to succeed James 
F. Feeney, Home Indemnity, as pres- 
ident of Surety Underwriters Assn. of 
Chicago. Other choices of the nom- 
inating committee are Samuel J. Go- 
lomb, Hartford Accident, vice-presi- 
dent; Ronald W. Fuermann, Fidelity 
& Deposit, secretary; and George Av- 
ery, Great American, treasurer. 


Thacher Names NAIC 


Arrangements Unit 

NEW YORK—Superintendent Tha- 
cher as host commissioner has ap- 
pointed an insurance industry com- 
mittee on arrangements for the annual 
meeting here Nov. 28.-Dec. 2 of Na- 
tional Assn. of Insurance Commis- 
sioners. Meeting headquarters will be 
at the Hotel Commodore. 

The arrangements committee con- 
sists of John R. Barry, Corroon & 
Reynolds, chairman, and Edward L. 
Mulvehill, American Re, treasurer. 
Other members are Kenneth E. Black, 
Home; William H. Deatly, Title Guar- 
antee Co.; Thomas R. Dew, Chubb & 
Son; J. Dewey Dorsett, Assn. of Casu- 
alty & Surety Companies; Charles G. 
Dougherty, Metropolitan Life; Dudley 
Dowell, New York Life; J. Victor Herd, 
America Fore Loyalty group; Roger 
Hull, Mutual Life, Davidson Sommers, 
Equitable Society, and Miles F. York, 
Atlantic Mutual. 


N. M. AR Plan Reports 


A report on operations of New Mex- 
ico automobile assigned risk plan has 
been sent to members by Manager R. 
G. Shurtleff. 

In the period July 1, 1959-June 30, 
1960, 4,720 applications were handled, 
of which 2,671 were new and 2,049 re- 
newals. The plan issued 2,504 policies 
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on new assignments and 1,112 on re- 
newal. The plan rejected 35 applica- 
tions for cause, companies rejected 42. 
There were 937 policies not taken by 
applicant, and 84 applications were 
dropped. As of June 30 there were six 
applications pending. 

Of 17 appeals, the governing com- 
mittee sustained five of the rejections 
and overruled five, two medical cer- 
tificates were issued and there were 
five cases otkerwise disposed of. 

The leading automobile writers in 
New Mexico in the 12 months were 
State Farm Mutual Auto, Farmers Ex- 
change, U.S.F.&G., Fireman’s Fund and 
Allstate. 


New Insurance Phone 
Book Of Pittsburgh 


The Pittsburgh Insurance Telephone 
Directory has just been published by 
the National Underwriter Co. In it are 
the names, addresses and telephone 
numbers of persons active in Pitts- 
burgh insurance. Copies may be ob- 
tained for $1 each from the National 
Underwriter Co., 420 East Fourth 
Street, Cincinnati 2, Ohio. 
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New Cotton Gin Pool 


Formed In Texas 

SAN ANTONIO—Formation of Da- 
vis Gin Insurance Underwriters, a pool 
of American stock companies, was an- 
nounced last week by H. L. Davis Jr. 
of H. L. Davis & Son managing general 
agency, which will manage the new 
organization. The pool will handle fire 
and extended coverage on cotton gin 
buildings and machinery, seed and 
baled cotton floaters, cotton cargo and 
garage-keepers legal liability for trail- 
ers in gin yards. Operations are to be 
confined to Texas this year, but it is 
planned to branch into other southern 
states late next year. The Davis gen- 
eral agency also operates the Davis 
Hail Pool. 


Acciavatti Is IM Special 

Hartford Fire appointed E. Joseph 
Acciavatti inland marine special agent 
at Philadelphia, succeeding Henry J. 
Dupuis, who has been transferred to 
the inland marine department at the 
home office. Mr. Acciavatti was in in- 
land marine work at Philadelphia pre- 
viously. 
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HIA Individual Forum 
Lunch To Hear Young 


Ronald Young, appearing through the 
courtesy of General Motors Corp., will 
be the speaker at the luncheon Tuesday 
of Health Insurance Assn.’s individual 
insurance forum in Chicago, Oct. 24- 
26. The subject of Mr. Young’s address 
will be “Tre American Way of Life in 
World Leadership.” 

Mr. Young, a doctor of philosophy, 
has lectured throughout the United 
States and Canada for the past 17 
years, including a period of service 
during World War II as a lecturer in 
the interest and sale of war savings 
bonds. 

Wednesday Speakers 

Wednesday morning, the first speak- 
er will be Dr. Russell B. Roth of the 
Hess clinic of St. Vincent’s Hospital, 
Erie, Pa., discussing ‘Medical Public 
Relations—An Oblique View.’ Davis 
W. Gregg, president of American Col- 
lege, will speak on “Greater Emphasis 
on Health Insurance,” and Dr. Clement 
G. Martin, medical director of Contin- 
ental Casualty, will review “Medical 
Developments Affecting Morbidity.” 
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Editorial Comment 
Credit Cards And Accident Coverage 


Years ago the $10 automobile ac- 
cident policy or variations of that 
priced coverage were used to get new 
agents or agency solicitors into busi- 
ness quickly and to effect an intro- 
duction of an existing agent or agency 
to new clients. Some agencies and 
companies have continued to use this 
route for business building. There is 
a persistent personal interest in ac- 
cident coverage which has grown 
with the population and with the com- 
plication and multiplication of ways 
in which persons can _ get killed, 
maimed, or banged up. 

It is not surprising that the oil com- 
panies, those who collect for eating 
by means of a credit card, and other 
promoters of credit card use, in co- 
operation with a few companies and 
agents who are looking for business, 
now should be going after dollars in 
this fertile field. The credit card offers 
convenience of payment to insured. 
Sales are promoted also at points 
where there is big traffic of people— 
airports, filling stations, railroads, and 
even subways. Note also that if these 
persons have not thought of the pos- 
sibility of personal involvement in an 
accident before, they are apt to do so 
when boarding an airplane, getting 
on a train, plunging into a subway, or 
starting a 500-mile auto tour. 

Life and property agents naturally 
are disturbed by the use of credit card 
names to solicit accident insurance 
sales wholesale. However, in recent 
denunciations of the practice, several 
producers have pointed out that one 
of the oil companies states that 
agents are not selling the coverage, 
or are not selling it to everyone who 


When Independence 


McKeesport (Pa.) Insurance Agents 
Assn. has provided a striking example 
of what the independent producer can 
do for his customers and his commu- 
nity. 

The story is best told by excerpts 
from an editorial in the McKeesport 
Daily News: 


wants to buy it. One of the outboard 
motor builders made a similar charge 
when criticized for allowing solicita- 
tion of boat insurance in the outboard 
sales kit. 

It is reported that more oil compa- 
nies and other companies whose mer- 
chandising efforts reach a great many 
members of the public are going to 
get into accident insurance solicita- 
tion. It builds up the bills and makes 
them a little more money. 

Whether the agents can get the 
companies that are allowing the use 
of their credit card list for such so- 
licitation to stop doing so is a ques- 
tion that has yet to be answered. 
However, in view of the low price, 
the interest of the individual in such 
coverage, and the “selling” of the per- 
il that every issue of the newspaper 
does, it does not seem likely that agents 
can stop the promotion by talk. 

A more effective answer would be 
for agents themselves to sell the mar- 
ket so thoroughly that the efforts by 
credit card promoters would not be 
rewarding enough to pay. Agents could 
do the job better if they used such 
sales to new customers as an intro- 
duction to a proper program of A&S 
coverage (and other coverages). Also, 
the solicitee might prefer to buy from 
a local business man than from a hotel 
chain office in New York, an oil com- 
pany in Chicago, or a boat builder in 
Los Angeles. But it is no solution to 
the problem to be able to do a better 
job: A better job has to be done. This 
is meeting the situation offensively 
rather than defensively. This is going 
to be the only long term answer.— 
K.O-F. 


Pays Off 


“Insurance men here have succeeded 
in getting corrected an injustice done 
our district in the matter of automo- 
bile insurance rates. As members of 
the McKeesport agents association 
they protested an average 20% boost 
when this area was included in the 
higher cost Pittsburgh territory on 


July 1. 

“They not only induced the office 
of the state insurance commissioner 
to rescind this action (the first time a 
rate filing was lowered after being 
made official) but they have had a 
new rate territory established in con- 
sequence of their efforts. 

“The action of the insurance men 
has saved motorists in this region $26 
a year on insurance bills. Instead of 
20% more, as was prescribed, the rates 
are now nudged up only 4% on the 
average—the hike resulting mainly 
from cost increases in the repair of 
physical damages.” 

The newspaper went on to commend 
the local association’s special terri- 
torial committee because it assumed 
a public responsibility, took a survey 
on the rate situation and presented 
to the insurance department a case 
which could not be rejected. 

The association was not content, 
however, with its success in getting 
the rate increase lowered through es- 
tablishment of a separate rating ter- 
ritory. Frank R. Tully, president of 
the local agents’ group, and Arthur R. 
Smith, chairman of the special com- 
mittee, reminded the public through 
the Daily News that its auto rates will 
now depend on how safely cars are 
operated in tke separate territory. If 
the area proves “accident prone,” ad- 
justments will be made upward. 

The association also ran a large ad- 
vertisement in the Daily News after 
the fight was won to let the public 
know how the agents have gone to bat 
for every motorist in the community, 
regardless of where insurance was 
placed. 

Thus the McKeesport group really 
filled the prescription for an _ ideal 
public relations effort. The agents there 
were alert to a public issue; they acted 
promptly in the interests of their com- 
munity, and they waited until the 
battle was won before they blew their 
bugles. They really have something to 
blow about. Their intelligent and dig- 
nified handling of this campaign pro- 
vides a good example for other pro- 
ducers elsewhere: Instead of merely 
advertising their independent status 
they should exercise it in behalf of 
their communities. Only the inde- 
pendent agent can do this type of job 
through his association. Congratula- 
tions are due the McKeesport group 
for underscoring this fact by action 
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which paid off for all concerned.— 
J.N.C. 





W L. Hadley, vice-president and 
secretary of the Eastern Underwriter, 
has been ill for several weeks at his 
home in Plainfield, N.J. 


Walter R. McCord, executive sec- 
retary Kentucky Assn. of Insurance 
Agents, is one of the founders of the 
Louisville Cricket Club. He learned 
cricket in Switzerland in his youth. 
The first Louisville matches were held 
at the Seneca golf course Oct. 2. 








Deaths 


GEORGE B. LEONARD, who oper- 
ated a managing general agency in At- 
lanta, died. He began his career with 
a local agency in Macon, and later 
held field and executive posts with Na- 
tional Union and with Pacific National 
before forming his own general agency. 
Mr. Leonard had recently been en- 
gaged by the governor of Georgia to 
study the state insurance program. 


JOHN C. ALEXANDER, 2nd vice- 
president of the casualty-fire agency 
department of Travelers, died in Hart- 
ford Hospital after a long illness. He 
had been with Travelers since 1939. 


CLINTON R. CRUMP, 66, claims 
supervisor of Illinois National, died. 


LEWIS F. STEVENS, 68, partner in 
the Stevens-Dimberg agency of Chi- 
cago until retiring two years ago, died. 


HENRY J. McCAULEY, 66, manager 
of the fire insurance unit of Chicago 
Motor Club, died. He had been with 
the automobile club 41 years. 





ERNEST H. BUDLONG, Warwick, 
R.I., agent, died. He was past president 
of Kent County Agents Assn. and a 
director of the state association. | 


FRANK D. CARR, 94, retired state | 
agent in Iowa of Springfield F.&M., 


died at Des Moines after an illness of 


one week. He retired 12 years ago after 
50 years with Springfield F.&M. 


ROBERT C. DENNETT, retired as- 
sistant ckief engineer of National 
Board, died following a heart attack at | 
his summer home in Wayne, Me. He 
had been with the board for 50 years 
at the time of his retirement in Sep- 
tember, 1954. | 


RAYMOND S. CHOATE, 65, who 
retired in 1955 as vice-president in 
Hartford of American Automobile, died 
at Hartford Hospital. He had also been 
vice-president in New York. 


JOHN L. CHADDOCK, 73, agent at 
Benton Harbor, Mich. since 1923, died 
His agency was the oldest in the city, 
having been originated by his father. 


ROLLO W. WHITE, 79, retired su- 
perintendent of the crop-hail depart- 
ment of Property Owners Mutual of 
St. Paul, died at Brea, Cal. Mr. White 
was in the insurance business from 
1903 to 1951, starting with Shawnee 
Fire of Topeka. He was with Hedwall 
Sundberg Co. until 1933 when he 
formed the Midland general agency 
at Topeka with F. E. Miller, E. W. 
Strong, T. A. Fallgatter, and Oscar 
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Comments On The Insurance Field 


From The Investment Dealer’s Chair 


By LEVERING CARTWRIGHT 
Cartwright, Valleau & Co., Board of Trade Building, Chicago 


The market spasm in fire-casualty shares due to Donna plus a bad general 
market seems to have subsided. The story on the Donna losses is just now be- 
coming definitive. During the first few days there were contradictory estimates. 
Several individual quick guesses by companies proved to be optimistic, while 
the adjustment bureau sizeup stood up. A few samplings of present individual 
company estimates suggest that the losses are in the range of 15% of extended 
coverage premiums. 

Some of the stocks were scarcely affected at all; for instance Federal Insur- 
ance gave up only one point, while others were off 10% or more. Renewed 
buying interest developed and several advisory services said Donna gave a new 
boarding opportunity in these shares which are one of the favored groups today 
in the consensus of the investment community. 

Whether the actual third quarter results will disturb investor confidence re- 
mains to be seen. Donna isn’t the only adversity. Auto liability insurance is caus- 
ing increased anxiety in the light of the new and varied competitive pressures. 
Some of the most consistently profitable operators in this field are apprehen- 
sive. Workmen’s compensation continues to be a loser; contract bond losses are 


HeNATIONAL UNDERWRITER 





Thornby. The organization acted as 
crop-hail general agents for Crum & 
Forster in 17 midwest states. In 1947, 
Mr. White became the superintendent 
of the crop-hail department of Crum 
& Forster in charge of Minnesota, the 
Dakotas, Iowa, Wisconsin and Illinois. 
For the last two years before his re- 
tirement he held a similar position 
with Property Owners Mutual. Mr. 
White was a life member of Minnesota 
pond of Blue Goose. 


JOHN E. CARY, 52, local agent at 
Calhoun, Ky., died of a heart attack. 
He formed his agency there in 1905. 


HARVEY E. LYNCH, 59, senior vice- 
president United Fire & Casualty, was 
killed in an automobile accident near 
Carroll, Ia., while on a business trip 
to Nebraska. Mr. Lynch was the oldest 
employe of United Fire & Casualty in 
point of service, having been with tke 
company for 23 years. He started with 
the old United Mutual, the predecessor 
of United Fire & Casualty, and when 
United F.&C. was organized in 1946 
he became vice-president. He was a 
CPCU. 


ROY G. PEDICORD, 50, San Angelo, 
Tex. agent, died. 


OTTO F. TINNEMANN, 76, retired 
chairman of Tinnemann, Bridgford & 
Rainey of California, died after an ex- 
tended illness at Berkeley. He had 
been in the business more than 50 
years. 


EDWARD H. EVEREST, president of 
J. C. Bradley agency of New Haven, 
died at his home there of a heart at- 
tack while watching TV. Mr. Everest, a 
director of National Assn. of Mutual 
Insurance Agents, was the founder and 
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first president of the Connecticut as- 
sociation and a leader in New England 
mutual agency affairs. He had long 
specialized in the development of group 
plans. Mr. Everest had planned to re- 
tire from the agency business and from 
his NAMIA post at the fortrcoming an- 
nual meeting in Washington. 


HENRY M. WINTERS, 61, Bronx, 
N.Y., agent, died in Yonkers General 
Hospital. 





Stocks 


By H. W. Cornelius of Bacon, Whipple & Co. 
135 S. La Salle St., Chicago, Oct. 11, 1960 


Bid Asked 

$ $ 
Aetna Casualty ............. avin Tae 88 
PR FIG sichscsiieosisicsosesin setting: SE ae 
American Equitable .. 47 49 
American, Newark . 2634 2734 
American Motorists . 13% 15 
MIE acccncisdyscenes ‘ 3142 3212 
Continental Casualty ............ 7442 76 
Crum & Forster .......... 6542 «67 
Federal ....... ; 59 60 
Fireman’s Fund 49 50 
General Re. 104 108 
Glens Falls ............cccccccccsseseees 33% 35 
Great American .... 45 46 
Hartford Fire 49 50 
Hanover ...... 43 4415 
WI OE Ne Wi cts 57 5842 
Ins. Co. of No. America 64 66 
CI TR, seitcticaninerncianins 32% 34 
Maryland Casualty... 3542 3612 
Mass. Bonding .......... 3842 40 
National Fire .. 116 122 
National Union ........ : 37 38 
New Amsterdam Cas. 514% 53% 
New Hampshire 5142 «53 
North River 39 4012 
Ohio Casualty 23 25 
Phoenix, Conn. ........ 75% “177 
BROT. WE. vnccescssccncess 18% 19% 
Weeie.. Gam. OF WR. Qe ivscevccceccoccsiss 22 2342 
Reliance ....... ROE re 53 55 
St. Paul ¥. & MM. ............ 55% 57 
Springfield F. & M. ........cccccn 830% 31% 
Standard Accident ...........ccc000. 46% 47% 
eNO ahistacvcssericinsscajureinineaaiacesinennta 81 82% 
U. S. F. & G. 40 4112 
Bi a IE tletapitesinsen bina toeiiiaclenediir ea hein 27 28 
Bonner Retires After 


44 Years With Chubb 


William A. Bonner, senior vice- 
president of Federal and a partner in 
Chubb & Son, has retired after 44 
years with the group. 

He joined the organization in 1916. 
He was named assistant to the man- 
ager of the cargo underwriters depart- 
ment in 1919, manager of that depart- 
ment in 1940, vice-president of Federal 
in 1945 and a partner in Chubb & Son 
in 1948. He was president of Compania 
de Seguros Federal de Cuba. 

He is former chairman of American 
Cargo War Risk Reinsurance Exchange. 
He is also a past president of Assn. of 
Marine Underwriters of the U. S. and 
a past president of Board of Under- 
writers of New York. 
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a major concern and fires were unseasonably costly. So 1960 that started off so 
auspiciously may not after all be the third year in succession to show an over- 
all improvement. Of course a favorable fourth quarter could improve the tone 
measurably. Investment income continues to be a strong factor, up probably 
8% over-all. Premiums are up and companies are worming out expense reduc- 
tions inch by inch. There is a growing realization that the race goes to the low 
cost runner. 

Life insurance stocks continue to lack direction, although most of them have 
been steady. Connecticut General stands out on the strong side. Continental As- 
surance also was wanted. Lincoln National was conspicuously weak, but met 
support before dropping below 200. 

In these days of fundamental market uncertainties the differences between life 
insurance selling and securities distribution are accentuated. The life insurance 
man goes ahead (albeit with managerial egging) with no diffusion of his argu- 
ment and with no need for caution or diffidence. In a liquidating market dollar 
averaging investors ought to be putting their theory to work, but actually in such 
periods emotion takes over and such an investor either suspends operation of the 
theory or joins in the selling and the securities salesman takes to the storm 
shelter. Dollar averaging actually is done in an ascending market. There is 
simply no substitute for the day-in and day-out presentation of the trustworthy 
and all-purpose life insurance program. The insured doesn’t reconsider Fis or- 
iginal decision at each premium due date in the light of the then current values 
of life insurance contracts, nor is he emotionally restrained from going on with 
his program by political uncertainties, international crises and the Dow Jones 
averages. 


Eastern Life gained favor after the recent unconventional sale at public auc- 
tion of 7,000 shares at 27%. This stock had been inactive and dull in the low 
20’s until that time but at the auction there were complaints that 100 share buy- 
ers were not given an opportunity to bid for part of the offering. Now the stock 
is 29 bid. Conventional traders are now wondering whether the way out of the 
doldrums for life stocks may not be to sandwich a few of these in with oriental 
rugs and ivory chest sets at Atlantic City auctions. 

New Amsterdam Casualty stock faded about three points Friday when the 
report circulated that the Fidelity & Deposit offer will not be as liberal as many 
had hoped. If so this will no doubt mean that Clayton Gengras with his offer of 
1% shares of Security Ins. Co. stock per each share of NAC will be strongly 
in contention. Security stock has been strong at 52 bid. NAC dropped from 54 to 
511%. F.&D. has been about 50. 


Aetna Fire seems to be under purposeful accumulation. It has had wide 
fluctuations. For instance one day it ran up to 90, then the next day dropped to 
83 and from there went back up gradually. 

Travelers and Aetna Life eack. was supported at the 80 level. National Fire 
gained about 15 points almost overnight, reaching the 116-120 range, after 
having plummeted about 35 points. Continental Casualty which owns more than 
80% of National was unaffected by the Donna and stock market shakeout and 
then last week proceeded to work back towards its all-time high. Hartford Five 
was another issue that resisted the decline. Merchants & Manufacturers of the 
Corroon & Reynolds group moved up sharply from about 13 to 15, suggesting 
the possibility of corporate developments. 

Hanover and Mass. Bonding are engaging in unhurried pre-marital studies. 
Not until possibly late in 1961 will 2 program be formulated and an exchange 
offer made to stockholders. Meanwhile they might be said to enjoy a com- 
panionate association, with Hanover owning about 30% of MBI. Reportec ~ 
Hanover paid $47 for this stock. The carrying value is very close to that figu--. 
Hanover sold down from 45 to 41 in the Donna drop, but came back to 43 last 
week. MBI sagged to about 38 and again yields more than 5%. 

Great American Life Underwriters quickly lost its 100 point gain when a 
stockholder brought an action in the U. S. Circuit Court of Appeals at Philadel- 
phia against SEC, alleging that this government agency exceeded its authority 
in deciding that GALU is not a regulated investment company. There are nearly 
16 shares of Franklin Life in each GALU share. The latter dropped from 750 to 
650. Franklin had dropped previously from about 70 to 64. 

}}|— 

Wellington Fund eliminated 40,800 shares of Hartford Fire and 27,500 of Ins. 
Co. of North America. Financial Industrial Fund increased its holdings of Trans- 
america from 100,000 to 115,000. Incidentally Transamerica has been weak, 
falling off to 2314 last Friday. Mass. Investors Growth Fund made a new invest- 
ment of 1,400 shares of Conn. General Life and added 15,000 shares of Travelers 
increasing the total to 37,500 shares. 

A. M. Kidder & Co. has published its Comparative Study of Fire & Casualty 
Insurance Companies for 1959, with an insert giving comparative data for the 
first six months of 1960 and 1959. They predict that these companies will do 
relatively better in the period ahead than the general market. These stocks 
skould be considered on a long-term basis, for insurers should be judged on 
their experience for 5 to 10 years, not one or two. Dividends to stockholders 
last year represented only 46.3% of net investment income compared to 48.2% 
a year earlier and an average of 52.2% for the 10 years ended in 1955. A. M. 
Kidder favors Hartford Fire, North America and U. S. F.&G. in the best quality 
group; and American Insurance and Standard Accident as “business men’s 
risks.” 

David L. Babson & Co., Boston, put out a four-page study “Values Behind 
Life Insurance Stocks Improve.” Since 1955 the assets of the life companies 
have increased by 26%, income by 31% and insurance in force by 45%. But the 
index of life insurance share prices is no higker now than it was five years ago. 
This firm concludes that life insurance stocks are better values today than they 
have been for a long time. They note that the current price of Aetna Life is 
20% down from its 1955 high; Conn. General up 27%; Continental Assurance 
up 5%; Franklin up 22%; Jefferson Standard down 17%; Life Ins. Co. of Vir- 
ginia down 22%; Lincoln National down 20%; National Life & Accident up 
23%; Travelers down 28%; U.S. Life up 12%. 

Shearson, Hamill & Co. has a study on National Old Line of Little Rock that 
was prepared by Robert A. Sjostrom of Chicago. 


')— 
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Seastedt Secretary 
Of N. Y. Bond Unit 


Norman Seastedt, Glens Falls, was 
elected secretary of Assn. of Bond Un- 
derwriters of the City of New York at 
its October meeting. Ernest Heidelberg, 
Crum & Forster, and Herman Fischer, 
Fidelity & Casualty, were elected io 
the executive committee. 

Guest speaker was David Q. Cohen, 
manager of the fidelity and surety de- 
partment of Assn. of Casualty & Surety 
Companies. He discussed the evolution 
of contract bond forms, particularly the 
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bid, performance and payment bonds 
approved by American Institute of 
Architects as its official forms. He also 
spoke on recent developments in the 
construction field. 


Photos From NAIC 
Zone 4 Meeting 


Candid camera report of the Zone 
4 meeting of National Assn. of In- 
surance Commissioners at Des 
Moines by Harry H. Fuller, mid- 
west manager of National Bureau 
of Casualty Underwriters. Registra- 
tion at Des Moines was an impres- 
sive 487. 


William G. Woodard has been named 
Minnesota sales manager for Globe 
Security. He will have headquarters 
at St. Paul. 

C. B. Baughman has been elected as- 
sistant secretary of Aviation Employ- 
ees Corp. and Aviation Employees 
Life. 
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Review now, premium-wise, the true value of your client and prospect files. | 
Among the names listed you will find many individuals and firms you can solicit | 


for their entire insurance account. 


An increasing number of agents are finding account selling the smoothest | 


road to new, increased business. Premium volume usually goes up; cost-of- 


handling, down. 


Customers benefit in ratio, too: Duplicate coverages are eliminated. Better, 
broader protection—often at a saving—is provided, plus really professional | 
service. Account selling ties clients closer to you and wards off competition. 


To help get the whole account offer a free Survey and Analysis Plan. Ask 
our Fieldman for a copy of the Plan, plus Survey Sheet and Card, Also 
request information about Package Policy sales material and monthly pre- 
mium financing. They are excellent aids for account selling...the kind of 
selling that rewards painstaking exploration with expanded income now... 


and in the future. 
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Director Joseph Gerber of Illinois 
and Lawrence Berman of his staff 
with the host commissioner at the 
| Zone 4 meeting, William E. Timmons 
of Iowa. 














Joseph Haveson of the Minnesota de- 
partment; Commissioner Cyrus Mag- 
nusson of Minnesota and Sterling Al- 
exander of Iowa Mutual Tornado, for- 
mer Iowa commissioner. 










Harold Wayne, manager Inland Ma- 
rine Insurance Bureau, with Elmer 
Twaits of the National Bureau. 





Robert E. Dineen, vice-president 
Northwestern Mutual Life and for- 
mer New York superintendent, with 
Paul J. Rogan, former Wisconsin com- 
missioner and now vice-president of | 
Mortgage Guaranty Corp. of Milwau- 
kee. 








Fred H. Sabin, branch secretary at 
Chicago of National Automobile Un- 
derwriters Assn., with Richard R. Sav- 
age, his assistant. 
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BIGGER PROFITS 


find out about 


LICO’S 


GREAT 
COVERAGES 


ACCIDENT AND 
HEALTH iization, meai- 


cal-surgical, income protection, major 
medical in a variety of plans... 
guaranteed renewable and renew- 
able at the option of the company. 


3 fit tle smallest to the largest 
Sa 
i 


Today, the biggest commissions go to 
the agency that offers full line service 
to its customers ... and we offer the 
maximum contract. If your present 
portfolio doesn’t include these 3 im- 
portant coverages, you're missing out 
on a real profit opportunity. Why not 
find out now about Constitution's full 
line of A & H and Life contracts? 


Write for 


FREE 


Market Survey of 
your area — showing 
its profit potential. 


LIFE including the Family 
Life Policy and a great 
new Insured Savings Invest- 
ment Plan. 
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of outstanding coverages that 


ONSTITUTION 
LIFE INSURANCE CO. 


Leon L. Tracy, Exec. Vice President 
Eldon Holmquist, Multiple Lines Director 
4423 W. Lawrence Ave. 
Chicago 30, Illinois 
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e Appraisals for correct 
insurance coverage and 
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e Depreciation studies 

e Property ledgers 
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Record Of Big Wind Is 
Basis Of Claim Payoff 


Tennessee court of appeals has up- 
held a lower court’s ruling that evi- 
dence that a windstorm had taken 
place on the day an insured’s barn 
collapsed was sufficient to sustain a 
judgment for insured. The case is re- 
ported in 1OCCH (Fire & Casualty) 501. 

H. L. Worrell brought suit against 
Springfield F.&M. and two other in- 
surers on three identical policies cov- 
ering his concrete block barn. Insured 
claimed that his barn collapsed as a 
result of a windstorm on Dec. 18, 1957. 
The insurers contended that the col- 
lapse was due to storage of an exces- 
sive load of hay in the barn loft. 

In the trial court, Clarence Shaub, 
a meteorologist, produced weather data 
on wind direction and velocity on the 
day of the loss, and this information 
was included in the record. Mr. Shaub 
described the winds as exceeding the 
normal danger point or the point at 
which precautions should be taken. 

The jury awarded insured $3,584 and 
costs, and this verdict was upheld by 
the higher court on appeal. 

Martin & Cochran and John D. 
Whalley appeared for insured, and 
Mainer, Crouch & White for the insur- 
ers. All attorneys are from Nashville. 


General Of Seattle To 
Open Ohio Valley Unit 


CINCINNATI—General of Seattle 
will combine the formal opening of its 
new Ohio Valley division here with a 
two-day sales and educational meeting 
Oct. 17-18 for agents from Indiana, 
Ohio, Kentucky and West Virginia. 

There will be an open house at the 
new office at 307 East 4th Street, Oct. 
17, with President W. L. Campbell and 
Donald Stay, division manager, wel- 
coming guests. The agents program, 
one of a series of five being conducted 
in different parts of the country, will 
stress new product ideas, cooperation 
between agent and company, and sales. 
There will be a dinner for the agents 
that evening. 

In addition to Mr. Campbell, the 
home office will be represented by Gor- 
don Sweany, vice-president and general 
counsel, and the following vice-presi- 
dents: Kelly Waller, sales; F. M. Rob- 
bins, business development; John 
Scurry, commercial auto-casualty, and 
Harold Pigott, personal lines. 


A&S inouvence Bock List 


Distributed By Institute 

The 1960 edition of Health Insur- 
ance Institute’s “A List Of Worthwhile 
Health Insurance Books” is being dis- 
tributed to member and non-member 
companies, the insurance trade press, 
hospital and medical journals and bul- 
letins, drug publications, newspapers, 
editorial writers, financial editors, na- 
tional magazines, syndicated column- 
ists, press contacts, university teachers 
of insurance, special and college librar- 
ies, labor unions and other organiza- 
tions. 

The new publication, a 26-page book- 
let, lists a selection of books on health 
insurance currently available. 


Zurich Promotes Murphy 


Joseph E. Murphy has been pro- 
moted by Zurich to sales supervisor at 
Atlanta, succeeding E. B. Johnson, re- 
signed. 

Mr. Murphy joined Zurich at Atlanta 
as a sales representative in 1958. Prior 
to that he had been with America Fore 
as special agent in Virginia, North 
Carolina, and Georgia. 


KANSAS CITY FIRE AND MARINE INSURANCE COMPANY, 
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KANSAS CITY... A city whose 
friendly Western flavor is typified by 


its world famous American Royal.. 


THE KANSAS CITY... 


A Western company also with the 


friendly Western point of view... 
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CUSTOMERS DEPEND ON 
THE BIG “U”... AND YOU! 


For over half a century, National Union—the big 
““U”—has dealt only with independent agents. 
It continually reminds its policyholders: 

You are wise to place your insurance through an 
independent agent .. . 


Your policy includes, at 
no extra cost, all the invaluable services that only 
an independent can provide. 


NATIONAL 
INSURANCE 
Pittsburgh 13 


NION 
COMPANIES 


Pennsylvania 
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Health Cover Should Pay Bills, But Not Debilitate Nation 


(CONTINUED FROM PAGE 5) 
which do relate insurance to the health 
care cost of insured persons indicate 
that 75 to 94% of all hospital expenses 
and 62 to 76% of surgical costs are 
covered. 
Want Preventive Care 

Decrying that the business makes too 
little provision for the cost of pre- 
ventive health care, some critics con- 
tend that health insurers should per- 















































that “lump sum premium’”’ 


Your client pays premiums in “ 


he needs! 


policies 
required. 
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financing. Interest is only 
payment only 10%. 


Payment Plan. Start collecting 
commissions right away. 


when you DIVIDE and 
the NEW PHOENIX Monthly 


When clients balk at increased coverage because : 
becomes a “* 
can divide and conquer with the Phoenix Monthly 
Premium Payment Plan — and sell more coverage. 
bite size’ monthly 
payments ...so he can afford the added coverage 
And you benefit in all these ways: 
1. Offer choice of 2 plans — 10 payment for 1, 3, 
5 year policies, 30 payment for 3 and 
. Only 1/10 or 1/30 down payment 


. You forget about handling collections. 
Insured pays Phoenix directly. 

. You run no risks — Phoenix does all the 

6%, down 


4. You get your commission right away — 
on the total coverage sold. No waiting. 


form “savings bank or budgeting 
Seaadibads for insured by collecting and 
conserving funds to pay for preventive 
procedures.” It is the belief of some 
that the costs of these preventive pro- 
cedures could be absorbed by the in- 
surer without a substantial increase 
in premium, because the preventive 
program would reduce losses due to 
ill-health. “I anticipate that we shall 
see a good deal of experimentation in 
the future with insured health con- 
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servation programs,’ 
Mr. Faulkner conceded that health 
insurance does not guarantee the 
quality of care. It is better this way, he 
said, because it guarantees freedom of 
choice of physician, and freedom of 
doctors in hospitals from third-party 
interference, and dictation. Converse- 
ly it is notorious that what the govern- 
ment subsidizes it must regulate. 
Critics of health insurance always 
deny any intention of socializing medi- 


’ he predicted. 
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cine, he noted. They claim they want 
only to relieve some of the economic 
burdens of health care costs without 
establishing any third-party interfer- 
ence. Those who believe these “fanci- 
ful disclaimers do not recognize that he 
who pays the piper calls the tune,” he 
said. Government regulation, being 
inherently cumbersome and inflexible, 
can be counted upon to burden those 
who are regulated, to reduce the time 
and energy available for providing the 
care itself, and to supersede profes- 
sional judgment. “The best guarantee 
of high quality care lies in adequate 
education and training of the practi- 
tioner, maintenance of high standards 
of qualification for practice, and plac- 
ing upon the practitioner the responsi- 
bility for adhering to the established 
ethics of his profession . . . whenever 
a third party, whether government, 
organized labor, or an insurer, attempts 
to regulate the quality of care, the 
responsibility of and the inherent drive 
within the professions for superior per- 
formance is thwarted, with the patient 
and all society the ulitmate losers.” 


Not Too Expensive 


There is little factual support for 
the allegation that health insurers have 
failed to control health care costs and 
that health insurance is becoming too 
expensive for most Americans, Mr. 
Faulkner contended. Americans spend 
more money on liquor and tobacco 
than on health care, and the argu- 
ment that they cannot afford health 
insurance will have less credence in 
the future than in the past. In the de- 
cade ahead, disposable income will 
grow from $330 billion to $495 billion. 
The number of families in the $4,000 
per-year bracket is expected to shrink 
from 37% to 26%, and the over-$7,500 
per-year families will expand from 
22% to 38%. “The problem,” he ex- 
plained, “is not one of health insurance 
priced out of reach of the market, but 
is, rather, the sales problem of con- 
vincing most Americans who do not 
yet have health insurance that they 
should place a higher priority of de- 
sirability on owning adequate cover- 
age.” 

Critics make much of the consumer 
price index which indicates that med- 





ical care has risen at a rate faster than 


nearly every other element in the 
market basket. The index, however, 
takes in a short-range consideration of 
only the last decade, while a better 
perspective of a 20-year period would 
show that medical care costs increased 
actually less than such items as ap- 
parel and food, Mr. Faulkner observed. 
The price index is further misleading 
because it does not recognize the enor- 
mous improvement in the quality of 
care provided. 

“It is fallacious to assume that gov- 
ernment can do it cheaper and better. 
Government creates no wealth. It can 
only take from one and give to another, 
while losing a significant part of the 
nation’s economic life blood in the 
transfusion,’ Mr. Faulkner declared. 
Quoting H. L. Mencken, he said,“ . . . 
the government . . . consists of a gang 
of men exactly like you and me. They 
have, taking one for another, no special 
talent for the business of government. 
They have only a talent for getting 
and holding office. Their principal 
device to that end is to search out 
groups who pant and pine for some- 
thing they can’t get, and to promise to 
give it to them. Nine times out of 10 
that promise is worth nothing. The 
10th time it is made good by looting A 
to satisfy B. In other words, govern- 
ment is a broker in pillage, and every 
election is a sort of advance auction 
sale of stolen goods. 

In response to the criticism that 
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health insurance cannot serve some 
elements of the population, Mr. Faulk- 
ner said it is a rare person today who 
cannot secure health insuance on some 
basis. For the person with impaired 
health, the predominant form of health 
insurance—group—does not require in- 
dividual evidence of insurability. It is 
likely that 65% of the senior citizens 
who do need and want health insur- 
ance, have it today. Barring interfer- 
ence by the government, at the present 
rate of progress, at least 90% of those 
65 and over in 1970 will have protec- 
tion. 


It Is Still Charity 


The criticism that health insurance 
it is not able to reach the indigent is 
not valid, he said, because the indigent 
do not buy life insurance, automobiles, 
nor pay for food, shelter or clothing 
except to the extent that assistance is 
available to them through public or 
private agencies. Insuring the indigent 
through some compulsory scheme mis- 
labeled “insurance” may mislead the 
myopic into believing that the benefit 
is not charity at all. Recipients of social 
security benefits usually enjoy far 
more of the benefits than what their 
personal contributions have entitled 
them to, and therefore it is still charity. 

He termed health insurance as the 
“economic alter ego” of private medi- 
cine, which far less than any govern- 
ment scheme, achieves _ substantial 
payment of cost, without interfering in 
the physician-patient relationship. In 
contrast to private enterprise, unneces- 
sary hospitalization and medical at- 
tention are the inevitable concomitants 
of compulsory systems. Countries with 
socialized medicine have demonstrated 
when people are taxed to provide a 
benefit, they will try to enjoy it 
whether they need it or not. The result 
is that the overworked and overreg- 
ulated doctors and hospital personnel 
cannot provide professional care of a 
quality that would be acceptable in 
this country. 


Sheltered Monopolies Inefficient 


The characteristics of private enter- 
prise insurance mean a constant drive 
toward improvement as the price the 
insurer pays to attract and hold pat- 
ronage. Competition engenders experi- 
mentation leading to better benefits 
and methods. This is the antithesis of 
the situation that prevails when social 
health insurance programs are estab- 
lished, “because all sheltered monop- 
plies become inefficient in the course 
of time. They prevent the evolution of 
better organizations,” he declared. 

Mr. Faulkner disputed the logic of 
further jeopardizing the already over- 
burdened social security structure by 
additional taxes and of adding to the 
business man’s overhead when he is 
already being bested in the world mar- 
ket by foreign competitors who are not 
handicapped by high production costs. 
He emphasized the eroding effect on 
the character of the individual by 
social benefit systems. Deprived of the 
opportunity and responsibility to make 
his own choice, the individual becomes 
increasingly dependent on the state, 
when to be strong and virile, he must 
be self-reliant. 


No Obvious Standard 


“The arbitrary imposition of govern- 
ment-made decisions in the field of 
health care,” he declared, “flies in the 
face of the fact that there is no obvi- 
ous standard for judging how much or 
how little care is required in each 
particular case. As medicine advances, 
it becomes more and more clear that 
there is no limit to the amount that 
might profitably be spent in order to 
do all that is objectively possible. As 
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to the individual, however, medical 
care may not, and perhaps would not, 
have priority over his other needs. A 
very real issue is whether the individ- 
ual concerned is to have a say about 
the level of his own health care.” 


Turn Down WC Awards To 
D.C. Armed Attack Victims 


In District of Columbia workmen’s 
compensation cases, District Judge 
Holtzoff has ruled in favor of Great 
American and taken a case involving 
National Union under advisement. 

In the Great American case, D. C. 
bureau of employes’ compensation 
had made awards to dependents of 
Bernard J. Mainer, a blind pianist, and 
Kenneth Fisher, guitarist, who were 
victims of a tavern shooting. Judge 
Holtzoff over-ruled awards to Mainer’s 
mother and Fisher’s wife and three 
children. Though noting the strong 
humanitarian appeal of the case, the 
judge ruled the victims were not act- 
ing within the scope of employment 
but were lingering in the tavern for 
their own purposes. 

National Union appealed an award 
in the case of John P. Morton, a short 
order cook at a pharmacy who was 
shot to death by a man he was forcing 
from the premises at the point of a 
knife. Taking the case under advise- 
ment, the judge remarked that knives 
and guns are used too freely in cer- 
tain segments of the community. 


Home & Auto, Raab-Schwab 
Have Number Of Changes 


Morgan Gaus has joined Home & 
Automobile of Chicago as chief under- 


writer. He has been an automobile 
underwriter for 32 years—10 years 
with Continental Casualty, 12 with 


Loyalty group and 10 with Fireman’s 
Fund. The company has also entered 
the plate glass field, offering full cover 
and 50/50, and on neon signs at manual 
rates. Kenneth E. Wood has been 
named comptroller of Home & Auto- 
mobile, Home Mutual and Raab- 
Schwab agency, the latter being man- 
aging agents for the two companies, 
and James L. Holly has been promoted 
to cashier of the same organizations. 
Mr. Wood was formerly with Peat, 
Marwick, Mitchell & Co., CPAs. Jesse 
Leonard has been named manager of 
Silver Wheel Plan, premium financing 
subsidiary of Raab-Schwab agency. 











He has policyholders, 


he has companies, 
and if he wants to increase 
his earnings 


he has a partnership with the Worcester. 





Uy 
Mutual 


we Insurance 


Worcester Mutual 


FIRE INSURANCE COMPANY 


Worcester Tectiasc: wes Massachusetts 
#)8t PROTECTION) 
a ae 


More than “Another Company” —A PARTNER 


f 























The Hanover’s “4 way” program 
for superior agency service: 


@ experienced, informed 
field representatives; 


@ underwriting geared to the needs 
of top-flight agencies; 


© prompt and efficient claims service; 
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regional needs. 
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REINSURANCE 
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Trampolines Now Are 
In Non-Admitted U. S. 
Insurance Market 


The experience of the insurers with 
trampolines has been horrendous and 
many of them presently have cancelled 
liability coverage on organizations or 
commercial establishments which in- 
stalled them for the pleasure of their 
members or customers. Many athletic 
and other types of clubs put in the 
devices at the height of the fad. Mem- 
bers and customers promptly started 
getting hurt and suing the clubs as a 
result. Twisted necks, misplaced verte- 
brae, and broken limbs were not un- 
usual. 

While the fad appears to be waning, 
there are still many clubs that offer 
the trampoline facility. The demand 
from such establishments for coverage 
is considerable. There is little or no 
acceptance of the business in London. 
However, several U. S. insurers, oper- 
ating on a non-admitted basis, are writ- 
ing the business at surcharged rates. 


Marine Underwriters Tour 


Italian Luxury Liner 


American Marine Insurance Forum 
began its 1960-61 program with a 
luncheon meeting held on board the 
Italian liner Leonardo da Vinci at New 
York. 

The underwriters made a tour of 
inspection of the liner which incorpo- 
rates the latest safety and navigation- 
al developments. They were impressed 
with the luxury of the liner, greater 
than any built during the post-war re- 
building period. 

The forums’ president, Justin N. 
Tierney, Fireman’s Fund, arranged the 
meeting. 


Atwell, Vogel & Sterling Expands 
Atwell, Vogel & Sterling, has opened 

an office in Charlotte, N. C., at 327 

North Tryon Street. Jack Brickey is 

manager. This is the 34th office. 

| 
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New England’s early silversmiths brought 
with their crafts to the Colonies a tradition 
of public responsibility and integrity that has 
become a hallmark of New England enterprise. 
Peerless Insurance Company is proud of its rich 
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F.&C. Names Carroll 
Philadelphia Manager 
To Succeed Levis 


John A. Carroll has been named by 
Fidelity & Casualty as resident man- 
ager at Philadelphia. He _ succeeds 
James F. Levis who has retired after 
40 years with the company. 

Mr. Carroll, with F.&C. for 20 years, 
has been at Philadelphia for most of 
that time. He was named casualty su- 
perintendent there in 1949 before be- 
ing advanced to agency superintendent. 

Mr. Levis went with the company 
at the home office in 1920. He was 
named cashier at Philadelphia, and 
was transferred to the bond department 
before being appointed district man- 
ager at Harrisburg in 1930. He was 
later at Detroit and subsequently be- 
came agency superintendent at Phil- 
adelphia in 1936 and resident manager 
in 1951. 


No. Cal. Buyers To Hear 
CPCU Study Group Analysis 
Of Umbrella Liability 


New developments in umbrella lia- 
bility insurance will be discussed at a 
meeting Oct. 20 of Northern California 
chapter of American Society of Insur- 
ance Management at San Francisco. A 
CPCU study group will present the 
results of their investigation in depth 
into this relatively new type of all- 
embracing thirc party liability insur- 
ance. 

Led by Ray Poulton of Poulton & 
Orr, the CPCUs will reveal the results 
of a survey of all important domestic 
and London umbrella insurers. The 
study includes detailed coverage com- 
parisons of forms now in use, informa- 
tion on limits available in the market, 
and rating procedures used in cur- 
rent premium calculations. 


Fifteen Fire Protection 
Scholarships Awarded 


Fifteen high school graduates from 
seven states have been awarded fire 
protection engineering scholarships at 
Illinois Institute of Technology in Chi- 
cago. The scholarships provide for the 
payment of full tuition and allowance 
for expenses. 

Those awarded are: Donald W. Ar- 
mington, Des Moines, Herbert H. Bas- 
sett, Salina, Kan., Ronald K. Barker, 
Mt. Prospect, Ill., Richard W. Brede- 
mann, Paul J. Ehrlich and William F. 


Nehls, all of Chicago, Carl L. Dunbar, | 


Springfield, O., Edward G. Karst, St. 
Louis, Donald J. Kerlin, Elgin, I11., Rus- 
sell F. McMurray, Tazewell, Tenn., 


George T. Petrosek, Lorain, Ohio, Ken- 


neth W. Phalp, Kansas City, Robert A. 
Ries, Winona, Minn., Thomas R. Stack, 
Peoria, and Wayne G. Wickard, St. 
Paul Park, Minn. 

The successful candidates are spon- 
sored by tke respective fire rating 
bureau in each state who will employ 
the men upon graduation. 


Wins Oregon Agents’ Award 
Herbert A. Ballin Jr., Portland agent, 
has won the Arthur Eppstein achieve- 


ment award of Oregon Assn. of In- | 


surance Agents for cumulative service 
to the industry. He is a past president 
of the Portland and Oregon agents’ 
associations. 


Cimarron Appoints SA 

Cimarron Ins. Co. has appointed 
L. H. Ponder special agent for north 
and east Texas at Garland. 
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Low Liability Limits Presenting Problems 


(CONTINUED FROM PAGE 9) 
mium and carried adequate insur- 
ance. To some extent this is true. How- 
ever, often the agent wrote the insur- 
ance and selected the limits. Rarely 
does insured ask questions because 
he doesn’t know enough about it to 
appreciate the risk or to make a de- 
liberate choice as to the amount of in- 
surance to be carried. Had the agent 
told him that for $4 he could double 
his protection, undoubtedly he would 
have bought it. If the company writes 
business knowing that the great ma- 
jority of the policies are in low 
amounts, it should realize that ques- 
tions are bound to arise from time to 
time of a dual interest—circumstances 
presenting a definite conflict between 
its interests and those of the policy- 
holder. 


Illustrates Coverage Inadequacy 


To illustrate the inadequacy of cov- 
erage, Mr. Appleman suggested that 
half the attorneys listening to him 
had PDL policies of $10,000 or less. 
Yet there are many accidents in which 
somebody strikes or sideswipes a gas- 
oline truck so as to cause it to over- 
turn, with the burning gasoline de- 
stroying the tank truck and setting 
fire to other property with a combined 
loss of $50,000 to $100,000. The average 
individual does not even think of 
property damage as exposing him to 
any great liability risk, and the limits 
which would ordinarily be written by 
an agent are certainly not adequate, 
he declared. The hazards of substantial 
verdicts are even greater where per- 
sonal injuries are involved. 

There is no excuse for an attorney 
carrying a low limit policy because he 
should know better, Mr. Appleman 
said. However, for the layman who is 
not acquainted with litigation or with 
the importance of checking upon his 
agent’s judgment, questions of excess 
verdicts will continue to arise until 
companies either take the limits off 
policies or insist upon writing them 
in an adequate amount for an ade- 
quate premium. 

Wherever there is the possibility of 
an excess judgment, or of an exposed 
but protected hazard, the attorney 
represents insured has _ ethical 
problems and must be very careful in 
his handling of the case throughout. 
Does he represent the policyholder or 
at what point muct 
he stop carrying water on both shoul- 
ders? 

Ordinarily, if a settlement can be 
made within the policy limits, it should 
and will be done if there is a sub- 
stantial danger of a judgment exceed- 


ing the policy limits. But judgments 
in excess of limits are rendered from 
time to time. In some situations, in- 
surer liability may exist; in others, 
the insurer may be exonerated from 
liability. 


Situations Outlined 


1. The verdict may have been the 
result of fraud or perjury. If so, by 
careful investigation, fraud can be 
uncovered and a new trial secured. At 
least the insurer could not be charged 
with the duty, nor could its counsel, 
to anticipate fraud or perjury. 

2. The judgment may seem exces- 
sive because of sympathy for injuries 
of the plaintiff. Ordinarily, such sym- 
pathy should have been anticipated 
when both sides are aware of the na- 
ture and extent of the injuries. There 
is no excuse under modern discovery 
procedures for ignorance in_ that 
regard. When the injuries are known, 
and the normal reactions of jurors in 
that area can be anticipated, it would 
scarcely seem a proper excuse by in- 
surer or its counsel to say: “Of this 
we could not be aware.” 

3. It may be argued that the excess 
verdict was the result of evidence 
which was not known to the insurer. 
Again, under modern discovery tech- 
niques and with the investigative pro- 
cedures and facilities available to a 
professional defender of lawsuits, this 
is not an argument which can be 
utilized often. If the company is taken 
by surprise by evidence which it 
could have known, such an excuse 
would be unavailing. 

4. The excess judgment may have 
resulted from poor trial work. That 
would afford no excuse to the company 
because the trial lawyer is its servant, 
selected and paid by it. Usually the 
company is aware of the degree of ex- 
perience and skill possessed by the 
attorney at the time it engages his 
services—and it can expect no greater 
degree of skill than he is known to 
possess. If, for example, by the brow- 
beating of witnesses or arguing with 
opposing counsel, an attorney antag- 
onizes a jury, that is a matter of tech- 
nique upon which the opinion and 
procedures of attorneys may vary 
However, an attorney coming to court 
intoxicated could fall into the cate- 
gory of personal liability. 





Even as the attorney is entitled to 
employ his discretion in the defense 
of a case, so may the insurer, Mr. 


Appleman pointed out. One of the most 
critical situations which can arise is 
where the decision is made to admit 
liability and contest only the matter 
of damages. In many instances, the 
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denial of liability and a contest upon 
the subject may serve to inflame the 
jury, particularly where the circum- 
stances of the occurrence were quite 
aggravated. An admission of liability 
in such a situation may be an excel- 
lent strategic maneuver. 

A defense attorney is often foolish 
to controvert the facts of a case where 
he is bound to be shown he is wrong, 
because the jury is going to feel that 
he is pettifogging or that he is attempt- 
ing to conceal the truth. It is better 
for him to come in and admit liability, 
particularly where the facts are such 
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that they would make the jury, in ef- 
fect, intensely dislike the defendant. 

Suppose defendant was driving while 
drunk and ran into the rear end of a 
ear which was on its own side of the 
road and properly lighted. If the at- 
torney fails to admit liability, the com- 
pany may be liable because he per- 
mitted all of this evidence to come in 
and to arouse the antagonism of the 
jury. On the other hand, if he admits 
liability and the judgment is in excess 
of the policy limits, insured may sue 
on grounds insurer had no right to 
admit liability. The insurer, in that 
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situation, using excellent local coun- 
sel as a rule, has a right to make such 
a decision. Certainly it is not going to 
fritter away its own funds if it can 
possibly do otherwise. But for its own 
protection it should encourage insured 
to have personal counsel and go over 
the proposed procedure carefully with 
that counsel and secure his assent. 


Tactical Errors Scored 


5. Rather than negligence in the trial, 
there may be tactical errors which 
may expose the company, if not coun- 
sel, to criticism or loss. One might be 
selection of local counsel of insufficient 
skill or experience, in an effort to 
avoid the higher rates of skilled trial 
counsel. This has become particularly 
critical in recent years, when insurers 
sought to secure trial counsel for $20 
an hour, say, when the attorneys 
might be averaging $50 an hour from 
other business. The company may re- 
fuse to engage local counsel at the 
place where the case is to be tried, 
resulting in an unfavorable jury, or, 
by importing counsel from a distance, 
certainly at least suggest the presence 
of insurance. Or it may fail properly 
to perfect an appeal, take the case to 
the wrong court upon review, or be 
guilty of some other omission or error 
which exposes its insured to personal 
loss, including the failure properly to 
supersede a judgment. 

6. Cases which present the most 
argument arise from failure to settle 
a borderline case which could have 
gone either way—but, if it goes for the 
plaintiff, will undoubtedly exceed the 
policy limits. The question is then 
whether or not the company has a 
right to gamble and expose its insured 
to a possibility of great loss. 

Two rules are followed throughout 
the U.S.: One is the rule of negligence, 
the other is the rule of bad faith. A 
professional in the defense of law- 
suits is held to a substantial duty, and 
the failure to observe that duty may 
constitute bad faith. That, in  sub- 
stance, is also the definition of neg- 
ligence. 

There are several situations Mr. 
Appleman described which make more 
demonstrable the fact of bad faith, so 
as to jeopardize the position of the 
company in an excess suit: 

1. Where the company by making 
a ridiculous offer forecloses the pcssi- 
bility of settlement. If a case likely to 
result in a $15,000 jury verdict, can be 
settled for $7,500, and insurer offers 
$1,500, this might close the door to 
further settlement negotiations. The 
action seems to constitute bad faith 
rather than simply negligence. 

2. Failure to inform insured that he 
has a right to and should engage per- 
sonal counsel to protect himself against 
excess liability. Since the policy gives 
the company the right to conduct the 
defense, it has a correlative duty to 
inform insured of his right to protect 
himself. It is not sufficient merely to 
notify insured that he may hire per- 
sonal counsel of his own choice, if the 
company or its representatives by their 
conduct or actions prevent him from 
actively defending his own interests. 

A Peoria case that went to the fed- 
eral court of appeals involved a dram- 
shop suit. The case could have been 
settled for $3,500. The policy limit was 
$5,000. Insurer counsel told insured 
about the offer. Insured asked if coun- 
sel thought something should be done 
about it. Counsel for the company said 
there was no danger—either insured 
would get a not guilty verdict or at 
most the jury would not award more 
than $1,500. The jury awarded $7,500. 
The company was held liable for the 
excess because counsel had so min- 
imized the danger of the case that the 
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man had not taken any steps to pro- 
tect himself. 

An automobile insurer offered $500 
on a case and then, generously, went 
to $1,500 before trial. It didn’t tell in- 
sured there was possible danger. The 
jury brought in a $40,000 verdict. The 
policy limit was $25,000. Then, for 
the first time, insured secured a per- 
sonal attorney. However, the com- 
pany kad so minimized the danger of 
the case insured didn’t even realize 
until the moment of judgment that 
he had an exposure. 

3. Failure to communicate to the 
insured offers of settlement which the 
company has received, whether within 
or in excess of the policy limits, in 
order that he may protect himself. 
Similarly, if he does have personal 
counsel, failure to keep counsel in- 
formed as to the status of the case or 
the progress of negotiations, would 
constitute bad faith. 

4. A demand by insurer that insured 
contribute to a settlement offer which 
is less than the policy limits. This 
used to be quite common but is rather 
infrequent now. 


Discussion Of Limits 


5. Closing the door to settlement 
negotiations by refusal to discuss pol- 
icy limits. The insurer has no right 
to protect itself from excess liability 
by stating that it will not disclose its 
policy limits, when this effectively 
forecloses the possibility of receiving 
an offer of less than the limits. 

In each of these situations, Mr. Ap- 
pleman noted, the defense attorney is 
presented with the possibility of some 
danger of personal liability. Suppose 
the company should become insolvent 
and the case could have been settled 
within policy limits had they been 
disclosed at a time when the settle- 
ment sum would have been paid from 
company funds. The attorney has 
joined in and condoned the insurer’s 
act. May he then be held liable for the 
resultant loss to insured? 

There have been no cases upon this 
as yet, Mr. Appleman said, but there 
undoubtedly will be. 

Insured himself can do little to pro- 
tect himself. But when competent 


counsel is looking after insured’s in- | 


terests alone he should find out if a 
settlement can be made within policy 
limits. If so, he can make demand on 
the insurer to settle. The demand 
should be detailed and set out the 
circumstances which the attorney 
thinks present aspects of particular 
danger. 

The policyholder must remember 
that he has it within his power to pro- 
tect himself against potential excess 
liabilities by carrying ample’ insur- 
ance, Mr. Appleman declared. The in- 
surer, on the other hand, cannot throw 
the onus on the policyholder when it 
has the absolute right to control the 
settlement of cases and the defense of 
lawsuits, nor can it take unwise gam- 
bles with his money. 





NEW UP-TO-DATE 
HANDBOOK OF MICHIGAN 
A new Underwriters Handbook of 

Michigan has just been published by 
The National Underwriter Co. It 
provides complete and up-to-date 
information on the agencies, compa- 
nies, field men, general agents, 
groups and other organizations af- 
filiated with insurance in this state. 
Copies of the new Michigan Hand- 
book may be obtained from the Na- 
tional Underwriter Co., at 420 East 
Fourth Street, Cincinnati 2, Ohio. 
Price $12.50 each. 
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Conn. General Posts Reply Argument 


(CONTINUED FROM PAGE 6) 
of Seattle, State Farm Mutual, St. 
Paul F.&M., Federal, Allstate, Home, 
Glens Falls, Hartford Fire, U.S.F. & G.., 
and Great American. 


Entitled To Same Treatment 


The superintendent, the brief argues, 
cannot contend that it is illegal under 
the New York law for these companies 
to own controlling stock interests in 
companies doing a different kind of 
insurance business. And Connecticut 
General, therefore, is entitled to the 
same position as these companies. 

“The unaccountable implication in 
respondent’s brief that there has been 
some change in the insurance law in 
this respect in 1940 or in 1958 or at 
any other time since 1862 is simply in- 
correct. The enactment in 1940 of sec- 
tions 42(3) and 193(2) in their present 
form did not change the substance of 
existing law in any way affecting this 
case,” the insurer says. 

In seeking to justify his position of 
opposing Connecticut General’s buy- 
ing controlling stock in a fire and cas- 





She 
Constitution 
Insurance 


oporation 


REINSURANCE 





Reed * 
Hose ae ey frase f pty 
i i = “we | ’ 
E = oe 


\ 





Henri G. Ibsen, President 


90 JOHN STREET ; 
NEW YORK 38, N.Y... 


ase cea 











XUM 





ualty insurer, the superintendent in 
his argument has said repeatedly that 
a subsidiary is a corporate device whose 
separate existence should simply be 
disregarded. 

“How can that contention possibly be 
reconciled with his treatment of the 
companies listed above?” Connecticut 
General asks. 

Furthermore, the brief continues, 
there is nothing to the superintend- 
ent’s argument that the enactment in 
1958 of the new version of section 90, 
an investment section, changed sec- 
tions 42(3) and 193(2). Subdivision 3 
of the new section 90 simply confirmed 
that there was no attempt to change 
other sections of the insurance law. 
It represented a truce between the in- 
dustry and the superintendent, who 
originally proposed to the industry an 
amendment to section 193(2) for the 
1958 legislature but did not press for 
this amendment. 

Said the Connecticut General reply 
brief, “The determination of this case 
on the statutes themselves is so plain 
that there is probably no need to reach 
the constitutional questions which 
would be presented if respondent’s 
contentions regarding statutory inter- 
pretation were correct. However, re- 
spondent is demonstrably wrong on the 
constitutional questions involved. 


Equal Protection Denied 


“Respondent does not meet the thrust 
of the argument that to bar the ap- 
pellant and to license the above com- 
panies, particularly the two other Con- 
necticut life insurance companies 
(Aetna Life and Travelers), denies to 
appellant equal protection of the laws 
and is undue interference with the 
affairs of a foreign corporation in a 
manner not demonstrably relevant to 
the protection of the people of this 
state. 

“Respondent simply says he may 
have made some mistakes which he re- 
peats annually, in licensing those com- 
panies with subsidiaries, but he wants 
to make sure he makes no such mistake 
about the appellant, notwithstanding 
the admonition of his counsel, the at- 
torney general, in his opinion to the 
superintendent of insurance of Jan. 20, 
1956, to treat all companies in the same 
status ‘evenly and consistently.’ ” 


Lumbermens Mutual Cas. 


Buys Two Loan Companies 

Lumbermens Mutual Casualty has 
purchased Blackhawk Loan and 
Blackhawk Acceptance Corp. of Syca- 
more, Ill. This is the second group of 
loan companies recently acquired by 
the company, which last May pur- 
chased Mercury Loan Co. and Mercury 
Acceptance Corp. of Moline, Ill. 

George D. Knipp will continue as 
general manager of Blackhawk with a 
change in title from treasurer to vice- 
president. 


Richards Chicago Special 

London Assurance has appointed 
Robert L. Richards special agent for 
metropolitan Chicago. He entered the 
business in 1948 with Great American 
and later went with Pacific National 
Fire. For the past three years he has 
been a multiple line field man in the 
Chicago suburban area. 


AIU Elects Four Directors 


American International Underwrit- 
ers has elected as directors William 
Niedicker, president of American In- 
ternational Underwriters Inc., San 


Francisco; Walter E. Brill, vice-presi- 
dent of AIU in the southwest: Donald 
H. Miller, president of American In- 
ternational Marine Agency, New York; 
and Kenneth J. Brown, vice-president 
of AIU in charge of worldwide fire 
operations. 


Garner ToN. Y. Post 
Of American Surety 


George H. Garner, vice-president of 
Pacific National, has been assigned to 
the agency and production depart- 
ment of American Surety in New York 
as agency supervisor. He will assist in 
integrating the agency and production 
activities of the two organizations and 
will also supervise the agency activities 
of Pacific National. Most recently, he 
was vice-president of the Pacific region 
of Pacific National in charge of sales 
and agency at San Francisco. 
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Northwestern Mutual 
Has Stock Company 
Economy Affiliate 


Northwestern Mutual has incorpor- 
ated a subsidiary, Northwestern Se- 
curity. The new company will write 
economy homeowners and auto insur- 
ance in selected territories on a sched- 
ule basis. The company will employ 
the electronic system already in use at 
the home office of Northwestern Mu- 
tual. 


Motors Elects Payne, Edwards 

Motors has elected George L. Payne 
treasurer and Robert H. Edwards 
comptroller. Mr. Payne, formerly as- 
sistant treasurer, succeeds Charles A. 
Robson, retired. Mr. Payne joined the 
company in 1940. Mr. Edwards went 
with the company in 1947. 
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Calls O‘Mahoney Report An Invitation To States For Action 


(CONTINUED FROM PAGE 1) 

of the state legislatures. The SEUA case 
and public law 15 have made plain that 
since insurance is interstate commerce 
and potentially subject to federal 
regulation, the Congress has a legiti- 
mate interest in how the states dis- 
charge their regulatory responsibil- 
ities over this key industry. The line 
of demarcation between the legitimate 
expression of Congressional thinking 
and the unwarranted thrusting upon 


the states of Congressional ideas is a 
fine one, he admitted, but if Congress 
has the right to take over a regula- 
tory function affecting interstate com- 
merce because it is dissatisfied with 
the way the states are handling it, it 
must have the correlative right to first 
express its dissatisfaction and to sug- 
gest areas of improvement; otherwise, 
it would be subject to the charge that 
it had stripped the states of their 
powers 


them an opportunity to learn of their 
shortcomings and to improve their 
performance. 

Based on his own experience, Mr. 
Dineen said he shares in a general 
way many of the beliefs of the sub- 
committee. Among them: 

—The separation of insurance reg- 
ulatory duties from other state serv- 
ices is generally advantageous. 

—A case can be made for establish- 


without first having givening longer terms of office for com- 
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missioners in several states. 

—Compensation paid insurance com- 
missioners in most states is grossly 
inadequate. 

—Remuneration paid technical per- 
sonnel under insurance commissioners 
is inadequate in many states. 

—In many states the insurance de- 
partments are understaffed. 

—A number of insurance depart- 
ments have lagged in developing self- 
improvement programs for depart- 
mental personnel. 

—The budgets of insurance depart- 
ments are generally inadequate for 
the responsibilities placed upon them. 


Differences of Opinion 


—tThere are bonafide differences of 
opinion among regulatory officials and 
company people as to whetker all com- 
pany examinations should be held at 
three, four or five-year intervals. The 
comprehensive annual reports provide 
effective intermediate information. For 








marginal companies there are ancillary | 


techniques such as spot-examinations, 
which can be made at any time, and 
the required filing of quarterly, and 
even monthly, reports. Except in cases 
where irregularities are suspected, the 
recommendation for so-called surprise 
examinations is impractical. A better 
and more economical approach to in- 
creasing the frequency of examina- 
tions is to improve the quality of pres- 
ent examinations; this can be done by 
continuing the work of improving pro- 
fessional standards for examiners, with 
the ultimate aim of adopting uniform, 
countrywide standards, akin to those 
of the certified public accountant 
movement. 

—The capital requirements for or- 
ganizing new companies in many states 
appear to be inadequate. But the pen- 
dulum should not swing too far in the 
opposite direction, for excessive re- 
quirements concededly can diminish 
the opportunities for organizing com- 
peting companies. 

—The time has arrived to give serious 
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consideration to the establishment in 
the fire and casualty business of some 
reasonable statutory yardstick between 
the volume of business written by a 
company and the capital and surplus 
accounts. 


Emphasis On Solvency 


In state regulation of insurance, 
Mr. Dineen noted, the emphasis has 
been on solvency, including sound in- 
vestments, accurate estimates of lia- 
bilities, the maintenance of adequate 
assets to cover liabilities and unfore- 
seen contingencies, fair policy forms 
and provisions, adequate rates, the 
avoidance of unfair practices, and 
prompt and competent service. 

He said the problem has been to get 
the people with an anti-trust back- 
ground to understand the importance 
of the traditional areas and methods 
of state regulation of insurance. At the 
same time, the state regulatory offi- 
cials must be stimulated into a greater 
recognition of the need to accept and 
adopt, with appropriate modifications, 
the anti-trust philosophy which has 
been imposed upon the insurance busi- 
ness as a result of public law 15. 
Both Washington and the states con- 
tinue to face a period of accommoda- 
tion to each other’s views, philos- 
ophies, and regulatory techniques. 

There is public acceptance of the 
general approach used by the states to 
regulate the insurance business, Mr. 
Dineen believes. There is also general 
acceptance of the philosophy of the 
anti-trust laws and of the regulatory 
techniques devised by Congress, the 
Federal Trade Commission, and the 
Department of Justice to implement 
this national philosophy. The Supreme 
Court and Congress have decreed, in 
effect, that this anti-trust philosophy 
must be blended into the states’ tra- 
ditional approach to insurance regula- 
tion. 


Recognize Soundness 


While the authors of the O’Ma- 
honey report have criticized a number 
of aspects of state regulation, Mr. 
Dineen said they have gone a long way 
toward recognizing the intrinsic sound- 
ness of the basic techniques used in 
state regulation. And the business has 
adjusted itself to the fact that there 
must be a better accommodation be- 
tween the philosophy of the anti-trust 
laws and state regulation. 

The states, however, have been 
slower to recognize the need to broad- 
en the scope of state regulation in the 
anti-trust area and to implement this 
enlarged responsibility by the addi- 
tion of experienced anti-trust person- 
nel to state insurance departments. 
This is because, according to Mr. Di- 
neen, it is difficult to change a regu- 
latory approach rooted in tradition, 
and there is widespread understanding 
in state regulatory circles that when 
the states enacted rating laws, “baby” 
unfair trade practices acts, and ap- 
propriate state anti-trust laws they 
had fully insulated themselves against 
the operation of the federal anti-trust 
and related laws, except for boycott, 
coercion, and intimidation. 


Are Other Areas 


“What is less well understood—and 
the report of the subcommittee high- 
lights this—is that there are many 
areas of conduct, aside from those di- 
rectly sanctioned by the rating laws, 
which run afoul of basic anti-trust 
principles and which should be pros- 
ecuted by any alert agency entrusted 
with their enforcement,” he observed. 

In this connection, he added, the 
report of the subcommittee offers some 
interesting areas for speculation. For 
example, if Congress, rather than the 
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states, had enacted national rating 
laws patterned after the all-industry 
bills, no doubt the Federal Trade Com- 
mission and the Department of Justice 
would have been much more active 
in recognizing and prosecuting con- 
certed activities not sanctioned by the 
rating laws than the states have been. 
On the other hand, if Congress had 
enacted a country-wide rating bill 
patterned after the O’Mahoney-Mc- 
Hugh bill, it probably would be said 
that the work of the Federal Trade 
Commission and the Department of 
Justice would have been markedly re- 
duced. This is because the proposed 
new rating bill—if it operated the way 
its drafters contemplated—would stim- 
ulate more price competition and min- 
imize concerted adherence to rates; by 
so doing, the need for ancillary meas- 
ures against restrictive practices would 
be reduced. 


Can Be Consistent 


“By the conduct of its investigation 
and the tenor of its report,’ he said, 
“the subcommittee has echoed the be- 
lief of Congress that, in many respects, 
anti-trust concepts can be quite con- 
sistent with traditional concepts of 
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state regulation and, where appropri- 
ate, should be used to supplement 
them.” 

The thinking of the subcommittee is 
summed up in its recommendation 
+20, Mr. Dineen declared. This reads: 

“The evidence gathered on state ac- 
tions for enforcement of statutes on 
restraint of trade, monopoly, and un- 
fair trade practices indicates lax su- 
pervision. Over two-thirds of the states 
reported no formal actions taken what- 
soever in this field. The subcommittee 
feels that while state legislation does 
exist in this field, more diligent su- 
pervision is necessary to protect the 
public interests. Only a very small per- 
centage of the cases brought were re- 
lated to restrictive competitive prac- 
tices. Failure on the part of the states 
to enforce their statutes will inevitably 
lead to federal jurisdiction in this 
area.” 


Heart Of Section 


Mr. Dineen said he considers that 
comment and the recommendations on 
mergers and liquidations to be the 


heart of this section of the subcom- 
mittee’s report. 

The subcommittee recommended 20 
areas in which state regulation could 
be improved. There would have been 
no occasion to make such recommen- 
dations, Mr. Dineen observed, if the 
subcommittee believed that state reg- 
ulation were incapable of effectively 
regulating the business, although he 
said he did not ignore the fact that the 
recommendations have an “or else” 
connotation to them. Nor can it be 
overlooked that the subcommittee may 
have actually leaned toward federal 
regulation. The report, with a single 
exception, does not contain any out- 
right advocacy of general federal reg- 
ulation of insurance. This is con- 
firmed by a statement made by Sen. 
O’Mahoney before the Senate on Aug. 
29, 1960, in connection with the in- 
troduction of his proposed new Dis- 
trict of Columbia rate regulatory bill. 
The Senator said: 

“The hearings and the study have 
not produced any substantial support 
for an over-all revision of our national 
policy for the regulation of insurance 
by substituting federal powers for 
state.” 

But by implication, the report does 
advocate federal regulation of the 
aviation insurance business. The im- 
pact of this recommendation was 
blunted by the subcommittee’s recom- 
mendations in the field of ocean ma- 
rine insurance. “There Congress inter- 
vened 40 years ago by enacting section 
29 of the Merchants Marine Act of 
1920. This provided a limited exemp- 
tion under which ocean marine insur- 
ers were permitted to act in concert 
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to provide a U.S. market which could 
successfully compete against foreign 
markets, particularly the British. 
The subcommittee accused those 
American insurers who comprise the 
American Hull Syndicate of a number 
of restrictive practices. It recommend- 
ed that the record be referred to the 
Department of Justice and suggested 
that repeal, revision, or clarification of 
section 29 might be necessary. Mr. 
Dineen added that the subcommittee 
also referred to the activities of the 
Federal Trade Commission and the 
Federal Maritime Board. The FTC had 
conducted an _ investigation of the 
ocean marine insurance industry be- 
tween 1950 and 1956. The subcom- 
mittee said the commission was “di- 
latory” in its disposition of this matter. 
It said the commission was “guilty of 
a serious breach of duty” in not re- 
ferring the matter of “possible Sher- 
man Act violations” to the Department 
of Justice. It accused the Federal 
Maritime Board of being “remiss in 
its duties” in failing to encourage com- 
petition, eliminate restrictive prac- 
tices, and in sanctioning a division of 
the market. 
Showed Impartiality 


“Thus, the subcommittee displayed 
a fine impartiality, criticizing the reg- 
ulatory efforts of both state and fed- 
eral agencies,” Mr. Dineen pointed out. 
“If the accusations against the Fed- 
eral Trade Commission and the Fed- 
eral Maritime Board are well-founded, 
the report raises a serious question as 
to the comparative advantage of fed- 
eral vs state regulation in this area.” 

The subcommittee’s opinion that the 
states are unable to cope with the 
regulation of interstate and interna- 
tional aviation business, is not con- 
ceded by Mr. Dineen. He said every 
American insurer in the aviation busi- 
ness must be licensed in some state 
and is subject to examination. There 
is an existing and direct method of 
investigating and ascertaining the com- 
petitive practices of the companies. If 
a more uniform approach is required 
on the national scene, it can be ac- 
complished by greater cooperation be- 
tween the states through NAIC, he 
said. 

Raise Delicate Questions 

The recommendations of the sub- 
committee dealing with restraint of 
trade, monopoly, unfair trade prac- 
tices (as well as mergers, acquisitions 
and liquidations) and the complex 
interrelations involved in the com- 
petitive pattern of a nationwide indus- 
try present difficult and delicate ques- 
tions of law and fact and of interstate 
cooperation, Mr. Dineen declared. Im- 
plicit in the subcommittee’s report is 
the idea that states lack the expertise 
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to recognize and deal with such ac- 
tivities. 

But, he said, the states have no 
choice—they must either develop the 
manpower and know-how to deal with 
these broader assignments or the 
tasks must be abandoned to the fed- 
eral government. The larger and bet- 
ter-staffed departments, working in 
conjunction with NAIC, must do the 
pioneering, and, preferably through 
the machinery of NAIC, should pool 
their individual experience on mer- 
gers and liquidations. Consideration 
can then be given by NAIC to the 
need for improving merger and liqui- 
dation regulatory statutes, and the 
development of cooperative steps be- 
tween states to achieve greater uni- 
formity of action. 


Considered ‘Working Model’ 


In his statement accompanying the 
District of Columbia rating bill, Sen. 
O’Mahoney described it as a “working 
model” on which hearings could be 


| conducted. He said he was not “wed- 
' ded to the language of every provision 


of the bill,’ but at the same time he 
expressed the hope that the “basic 
philosophy” of the bill would ulti- 
mately be written into law. Mr. Di- 
neen said it seems apparent that the 
Senator did not want to precipitate a 
direct collision with states’ rights ad- 
vocates; he carefully refrained from 
recommending the adoption of his 
measure On a countrywide basis, and 
thus avoided putting this subcommit- 
tee of the Congress in the position of 
attempting to impose standards on the 
states. On the other hand, he did say 
that the District of Columbia bill was 
offered at this time ‘“‘so that members 
of Congress and the public may know 
the conclusions arrived at at the com- 
pletion of our rating studies.” The rat- 
ing studies, of course, were not con- 
fined to the District of Columbia but 
were nationwide in scope. Because of 
this, many will conclude that this bill 
really was offered as a model for all of 
the states; at the same time it may 
also have been sent up as a trial bal- 
loon to facilitate the preparation of the 
subcommittee’s promised second re- 
port. 


| Did Show Leadership 





Whatever its purpose, Mr. Dineen 
said, preparation of this bill “did rep- 
resent an act of leadership, somewhat 
akin to that displayed by the NAII 
in offering for consideration a some- 
what similar proposal. This puts it 
squarely up to those who have other 
ideas to come forward with them and 
to be prepared to pinpoint and docu- 
ment their objections to these propos- 
als. The participants in the debate can 
now move from the general to the spe- 
cific, and this should accelerate prog- 
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ress. 

The O’Mahoney-McHugh bill, he 
added, represents “a bold approach.” 
Some already believe that its introduc- 
tion marks the end of an era. The SEUA 
decision, public law 15 and the result- 
ing state legislation, the prosecutions 
in the New Orleans and Cleveland 
cases, all brought about significant 
changes in the competitive picture. 
The report of the subcommittee and 
the introduction of the O’Mahoney- 
McHugh bill make plain that its spon- 
sors do not think that the changes have 
been rapid enough or gone far enough. 


Have Felt Pinch 


Even without legislation of the pro- 
posed type, Mr. Dineen commented, 
many small companies—and some of 
the larger ones—have already felt the 
competitive pinch. Though the report 
of the subcommittee emphasizes its 
concern for the small company, many 
believe that the approach recommend- 
ed, buttressed by the O’Mahoney- 
McHugh bill, will inevitably exert new 
and greater competitive pressures up- 
on the smaller companies and particu- 
larly the marginal ones; they also be- 
lieve that this development will tend 
to accelerate the number of mergers 
and liquidations, and thus paradox- 
ically justify the interest of the sub- 
committee in these subjects. “The 
cynics say that all of this bears a re- 
markable resemblance to the contra- 
dictory course pursued by Congress, 
which creates committees to preserve 
the small business man, and at the 
same time enacts tax policies to hasten 
his liquidation.” 


Small Price To Pay 


Others argue that the sound, well- 
operated small companies can meet 
this increased competition and that 
disappearance of the marginal compa- 
nies is a small and proper price to pay 
for the over-all advantage of lower 
prices for the public at large. 

The implication in the subcom- 
mittee’s report is that the fire and 
casualty companies should thrive on 
increased price competition. 

Mr. Dineen said it has taken 15 years 
for the trends following the SEUA 
case and public law 15 to become more 
discernible. It may take another 15 to 
find out what the consequence would 
be if there is any widespread adop- 
tion by the states of the principles 
embodied in the O’Mahoney-McHugh 
bill. State regulation facilitates exper- 
imentation, he noted, because a new 
approach can be tested by a limited 
number of states. A number of states 
may decide to try the O’Mahoney rate 
law concept. It goes far beyond the 
all-industry bills. Since insurance com- 
panies and regulatory agencies are 
inclined to adhere to tradition and 
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move slowly in new and uncharted 
areas, many would probably prefer 
that experimentation with such a new 
concept be tried first on a limited 
scale. If the new approach turns out 
to be unsatisfactory, but the mischief 
is confined to a limited number of 
states, the pressures for governmental 
interventions of this type will be re- 
duced. “In this respect, those with 
bonafide reservations as to the wis- 
dom of the O’Mahoney-McHugh ap- 
proach should be relieved that it is not 
being presented to Congress for im- 
mediate adoption on a_ nationwide 
basis as a part of a federal regulatory 
scheme.” 


Move Toward Competition 


The force of events within the fire 
and casualty business itself, stimu- 
lated by the long-established general 
national policy against restraints of 
trade, will inexorably move the busi- 
ness and its regulation in the more 
competitive direction foreshadowed by 
the report of the subcommittee and 
the O’Mahoney-McHugh bill, Mr. Di- 
neen said. On the other hand, he does 
not foresee the day when statutes pat- 
terned on anti-trust principles will 
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replace rate regulation. “The preserva- 
tion of solvency is so important that 
we anticipate a continuing accommo- 
dation of the two philosophies. Indeed, 
public law 15 and the O’Mahoney- 
McHugh bill are both reflections of 
the need for a continuing balance be- 
tween these two basic approaches.” 


Was Increased Recognition 


“When the Armstrong committee 
handed down its reports many years 
ago, a hue and cry went up from the 
business. But, as time went by, there 
was an increasing recognition by the 
business that the recommendations 
were salutary for both the business 
and the public. Broadly speaking, we 
see nothing in the recommendations of 
the subcommittee in respect to state 
regulation which does not fall within 
the same general character. We can 
pooh-pooh the findings of the sub- 
committee, or we can do something 
about them. Since they do not call 
for general federal regulation and 
suggest only improvement in what we 
are presently doing, it seems to us 
that the business and the states might 
well give serious consideration to more 
effectively implementing them.” 





Our Agents and 
Phoenix of 
London Group— 
a time-tested 
profit-making 
partnership... 


ew problems 


together 





PHOENIX OF 
55 Fifth Avenue 





Build your future with... 


LONDON GROUP 
New York 3, N.Y. 


Phoenix Assurance Company of New York 


London Guarantee & Accident Company, Ltd. 
The Union Marine & General Insurance Company, Ltd. 


providing protection for more than seven quarter centuries 


Allan Blank, 
president of Re- 
serve of Chicago, 
pictured during the 
open house in Re- 
serve’s new home 
office quarters at 
209 West Jackson 
Boulevard, with 
Kenneth F. Cooke 
and Charles Hesse, 
vice-presidents, 
and Theodore 
Chichonski, con- 
troller. 





October 14, 1969 | 


| 





Michigan Mutual Liability 


Names Two Assistant V-Ps 
Michigan Mutual Liability has ad- 
vanced Durlin W. Hickok and Walter 
O. Miller to assistant vice-president. 
Mr. Hickok has been with the com- 
pany 23 years, most recently as head 
of the statistical department. Mr. Mil- 
ler joined Michigan Mutual in 1952 as 
an underwriter and has been in the 
special risk department since 1958. 


Hartford Fire Group In 
New Office At Harrisburg 


Hartford Fire group has opened a 
new office in Harrisburg, at 1 Riverside 
Office Center, 2101 North Front Street. 
The office will house personnel of 
Hartford Fire, Hartford Accident, and 
New York Underwriters. Provision has 
also been made for the staff of Hart- 
ford Life. The new office has 1,800 
square feet of space. 


National Casualty Raises 


Gottemoeller In Claims 


National Casualty has appointed Ber- 
nard G. Gottemoeller assistant vice- 
president of casualty claims. He has 
been in the claims department of the 
parent Nationwide Mutual for 30 years. 
Since 1956, he has been director of 
claims policies. 


Phoenix Of London Names 


Hoffman, Carney, Meyers 


Phoenix of London group has trans- 
ferred Glenn C. Hoffman, special agent 
in northern Illinois, to Wisconsin as 
state agent. Charles T. Carney Jr. has 
joined the group as Ohio special agent 
and John C. Meyers as Pittsburgh spe- 
cial agent. 


Oregon A&S Agents Elect 


Curtis J. Peterson, North American 
Accident agent at Portland, Ore., has 
been named president of Oregon Assn. 
of A&H Underwriters. Vice-president is 
Stanley E. Kelley, regional manager 
Bankers Life & Casualty, and Harry 
W. Trueblood, secretary-treasurer of 
Ins. Co. of Oregon, has been reelected 
secretary-treasurer. 


Philadelphia CPCUs Elect 


Philadelphia chapter of society of 
CPCU has elected William T. Deeks, 
Aetna Casualty, president; William 
Campbell, Mather agency, vice-presi- 
dent; C. Neville White, Middle Depart- 
ment Assn. of Fire Underwriters, sec- 
retary; and Thomas J. Ryan, Creth & 
Sullivan agency, treasurer. 

Fireman’s Fund has named Old Col- 
ony Trust of Boston transfer agent for 
its common stock, effective Oct. 3. 
State Street Bank & Trust has been 
appointed Boston registrar. Over 20% 
of the Fund’s outstanding shares are 
held in the New England states. 


Preferred Risk Auto Now 
Motor Club Fire & Cas. 


Preferred Risk Automobile, a wholly 
owned subsidiary of Motor Club of 
America Ins. Co., has changed its name 
to Motor Club Fire & Casualty. It also 
amended its charter to write fire and 
multiple lines. 
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Insurors of Tennessee has moved to 

its new quarters at 1719 West End 
Building, Nashville. 
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/ it is that their own clients 
appreciate the need for insur- 
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are not overlooking this new 
evidence of too frequent under 
insurance as shown in the ex-_ | 
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(CONTINUED FROM PAGE §8) 
sentially of steel welded construction 
with main support members being 
driven deep into the gulf floor. 

Decks of the original platforms were 
| relatively close to the water and sub- 
i jected to severe wave action. Extensive 
study of tidal, wave and wind action 
resulted in decks being raised to a 
point above any possible wave damage. 
These platforms have withstood hurri- 
cane winds from 100 to 150 miles per 
{ hour with only superficial damage to 
stairs, walkways, handrails, etc. Hence 
\* original concern of catastrophic 
hurricane damage has been clearly 
, minimized. 


Others Developed 
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However, additional exposures de- 
veloped owing to the existence of 
multi-well platforms upon which drill- 
ing, producing and servicing Opera- 
tions are conducted simultaneously. A 
serious loss in the west delta area in 
October, 1958, demonstrated the possi- 
bility of serious claims resulting from 
wells out of control. Immediately con- 
trol of well coverage, which originally 
was but a small extension of the sue 
and labor clauses of marine policies, 
became recognized as a separate in- 
dependent exposure worthy of serious 
underwriting concern. However, after 
the loss, investigations by oil company 
personnel and coast guard personnel 
brought about new and strict require- 
ments for operations on such multi- 
well platforms. For example, welding 
is not permitted on a platform while 
testing or producing is in progress. 
These stricter operating practices will 
probably kelp eliminate disastrous loss- 
es in the future. 











More Research 


There has been considerably more 
research and experimentation with 


























| Bigger Deductibles For Offshore Risks 
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panying rate reductions. In the devel- 
opment of any new class of insurance, 
the normal pattern is for the insurance 
to develop to satisfy the requirements 
of the users of such insurance. With 
respect to offshore oil insurance, in 
view of the high cost involved, most 
of the operations are conducted by 
large companies or thru joint ventures 
or pool arrangements. Most large oil 
companies when analyzing their cur- 
rent insurance cost and projecting 
them into anticipated lives of offshore 
operations, find themselves confronted 
with very substantial accumulative 
premiums. The immediate reaction is 
to consider the advisability of self in- 
surance or a partial self insurance thru 
high deductibles. Most large companies 
are at a minimum willing to assume 
as a deductible several times the an- 
nual premium savings they can make 
as opposed to full insurance. Accord- 
ingly, the need for offshore physical 
damage insurance seems to be high 
deductible type policies covering all 
exposures, including even loss of hole, 
which is not now available in the 
existing low deductible coverages. 
There is a variety of deductibles 
from which oil companies may choose, 
but the limits are generally so low that 
some operating companies completely 
self insure and others are willing to 
assume deductibles ranging from $1 
million to $5 million if attractive 
rates can be obtained. This would then 
take this class of insurance out of dol- 
lar trading and provide coverage only 
for the once in a lifetime catastrophe. 
This is somewhat analogous to the 
high limit third party (umbrella) lia- 
bility insurance carried by large con- 
cerns today. As more operations de- 
velop, with companies increasing the 
spread of the risk, and earnings from 
these operations increasing, the oper- 
ating companies in general will be will- 
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R. S. McKay of Tampa, Farrell Dearinger of Pensacola, and Dave Johnson of 
Pensacola, chairman Southern Agents Conference, studying the hospitality suite 


roster for NAIA at Atlantic City. 





If high deductible insurance were 
available at reasonable rates, I believe 
many self insurers would buy it be- 
cause they are self insuring now pri- 
marily because they feel they can as- 
sume losses far beyond the relatively 
low deductible limits now in use; but 
at the same time they probably have 
a certain reluctance to assume these 
large risks completely. 


Expect Sizable Increase 


It appears there will be a sizable 
increase both in the number of com- 
panies operating offshore and in the 
magnitude of operations of the com- 
panies now operating. Some of the new 
companies may be smaller firms or in- 
dividuals operating on the fringe areas, 
and this class will cause a small de- 
mand for full or low deductible type 
coverage. However, the bulk of the 
exposures will be conducted by the 
larger companies or pools who with 
increasing spread of operations, will 
be willing to assume sizable deduct- 
ibles. 

The need is current for high de- 
ductible policies, and it is hoped that 
a thorough analysis of the situation by 
underwriters will result in their avail- 





















exposures involve large dollar amounts, 
the risk degree and size are no 
greater than in many land exposures, 
such as large refineries, or chemical 
and manufacturing plants. 


Sappington, Walters In 
Harleysville Claim Posts 


Harleysville Mutual group has named 
William H. Sappington claims man- 
ager at Trenton, and John R. Walters 
claims manager at Wilmington. Mr. 
Sappington was with Travelers and 
Aetna Fire before he became an $in- 
dependent adjuster at Scranton. Mr. 
Walters who joined the group in 1957, 
has been a claim examiner at the 
home office. 


Joyce Joins Midland National 
Edward W. Joyce has joined Mid- 
land National of Chicago as claims 
supervisor. For 4% years he has been 
western claim manager at Chicago of 
Pacific National. Mr. Joyce started in 
the claim field with Chicago Motor 
Club, and after 13 years was an in- 
dependent adjuster heading E. W. 
Joyce Adjustment of Chicago. Later 
he was special agent before going with 
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Camera Views Of Big Casualty Meeting At White Sulphur Springs | 


: li ton 





The outgoing and incoming officers of National Assn. of Casualty & Surety 
Executives and National Assn. of Casualty & Surety Agents after the elections 
at White Sulphur: Guy T. Warfield Jr. of Baltimore, new president of the 
agency group; James M. Crawford, vice-president of North America, newly 
elected head of the executives organization; Walter Sheldon of Chicago, out- 
going agents’ president, and Nathan Mobley, vice-president of Federal, retir- 
ing president of the company group. 


R. W. White of 


Home of Hawaii, 
Mrs. Slattengren, 
Mrs. White, and 


Gibbs Slattengren, 
president of Sea- 
board Surety, at 
White Sulphur. 





Julian S. Neal, 
vice-president of 
Fidelity & Deposit; 
B. H. Mercer, 
president, and 
Norman F. Penny, 
a director of the 
company, at F.&D. 
headquarters in 
White Sulphur. 





Raymond Ellis, 
retired vice-presi- 
dent of Fireman’s 
Fund; Robert L. 
Braddock, presi- 
dent of General 
Re, and James R. 
MacKay, vice- 
president of Fire- 
man’s Fund, at the 
Greenbrier. 
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Harry T. Minister of Columbus, 
John K. Woodworth of Chattanooga, 
and C. Peyton Daniel of St. Louis, dis- 
cuss strategy at the casualty execu- 
tives and agents meeting at White Sul- 
phur Springs. 


Nathan Mobley, vice-president of 
Federal, outgoing president of the cas- 
ualty executives’ association, at the 
annual joint meeting with casualty 
agents at White Sulphur, flanked by 
Mrs. William Brachman of the head- 
quarters staff, and J. Dewey Dorsett, 
secretary-treasurer of the executives. 





Mrs. E. B. Berkeley of Cleveland and 
E. G. Trimble of Employers Re window 
shopping at the Greenbrier, White Sul- 
phur Springs. 





C. A. Trefts of Pacific Indemnity at 
Oakland on the left and C. R. Herda, 





president of that company, right, 
shown at the White Sulphur meeting 
discussing conditions with Frank P. 
Proper, president of Employers Re. 


Reese F. Hill, vice-president, and T. 
T. Grimson, president, of Crum & For- 
ster companies. 





Mrs, William Bernhard, wife of the deputy general attorney of General Ac- 
cident; Gilbert Kerr, vice-president of Recording & Statistical; Mrs. Wilson, 
wife of James J. Wilson of Hooper-Holmes; Mrs. O. W. Schroeder of Cleveland, 
Mrs. Kerr, and Mr. Bernhard at the General Accident suite in White Sulphur. 
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Thomas Earls of 
Cincinnati and 
Mrs. Earls, with 
Mrs. Bivin and 
Thomas H. Bivin, 
vice-president of 
Great American, at 
White Sulphur. 


HieNATIONAL UNDERWRITER 





Alfred J. Bohl- 
inger, former su- 
perintendent of 
New York and 
now a New York 
attorney, Mrs. 
Cochran, Mrs. 
Bohlinger, and W. 
W. Cochran, pres- 
ident Reinsurance 
Corp. of New 
York, at White 
Sulphur. 
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Mrs. Robert L. Braddock, wife of the 
president of General Re; J. P. Madigan, 
vice-president of General Re; Mrs. 
James A. Cathcart, wife of the chair- 
man of that company, and Mrs. Madi- 
gan, shown at the casualty agents and 
executives meeting in White Sulphur. 





at White Sulphur. 





Guy Treve War- 
field III of Balti- 
more, Guy E. 
Mann, senior vice- 
president of Aetna 
Casualty and new 
vice-president of 
the casualty exec- 
utives’ group; 
George W. Blos- 
som 3rd of Chica- 
go, and Archie C. 
Seymour, execu- 
tive vice-president 
of Royal-Globe, at 
the Greenbrier. 





Ernest M. Can- 
trell of Atlanta, 
Frank MeVicar of 
Hartford Fire, and 
Raymond Turpin 
of Atlanta at 
White Sulphur. 





: A covey of Conklins: Mrs. John C. 
Conklin Sr. of Hackensack, N. J., Mr. 
Conklin, and Mrs. J. C. Conklin Jr. 


Armchair ath- 
letes: William Les- 
lie Sr., retired gen- 
eral manager of 
National Bureau; 
William Bernhard, 
deputy general at- 
torney of General 
Accident, and J. 
MacGregor Fraser 
of London & Lan- 
cashire, watching 
the golfers at 
White Sulphur 
Springs. 


Harry O. Eckert and Thomas B. Og- 
burn Jr. of American Casualty at the 


Greenbrier. 





Frank J. Carey, 
U.S. manager of 
Employers Liabil- 
ity, and Mrs. Car- 
ey, Mrs. Boyle, and 
Frank W. Boyle, 
deputy U.S. man- 
ager of that com- 
pany, who were 
hosts at the group’s 
hospitality suite at 
White Sulphur 
Springs during the 
joint convention of 
casualty agents 
and executives. 


L. K. Kirk, president of Standard Ac- 
cident, and E. L. Mulvehill, president 
of American Re, getting a2 moment’s 
relaxation at White Sulphur. 
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Big business: Maurice Hartson of 
New Orleans, E. P. Simon of Chicago, 
and John R. Robinson, retired U. S. 
manager of Phoenix of London, seen 
at the joint casualty agents and execu- 
tives meeting in White Sulphur. 





Manning W. Heard and Frank Mc- 
Vicar of Hartford Fire, J. Edward 
Cochran of Hagerstown, Md., and Rol- 
and L. Lange of Hartford Fire, at 
White Sulphur. 


Paul R. Whit- 
beck and Mrs. 
Whitbeck, Mrs. 
O. W. Schroeder 
and Mrs. Sebelin, 
all of Cleveland, 
relax at White Sul- 
pher. 
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New Ofticers In New Jersey And 


At its annual 
meeting in Atlan- 
tic City during the 
NAIA convention, 
New Jersey Assn. 
of Insurance 
Agents elected 
James L. Ryan of 
Paterson, left, 
president; Robert 
W. Hutchison of 
Vineland, chair- 
man of the execu- 
tive committee, 
and John S. Sheiry 
of Bridgeton, state 
national director 
(reelected). Mr. 
Sheiry was hon- 
ored with a special 
citation for his 
services by Ira F. 
Weisbart of Jersey City, retiring president, only the third officer in the associa- 
tion’s history to be so honored. 

Hudson County won the Wilson trophy, presented for outstanding over-all 
accomplishments by county boards. Melvin Sturz accepted the cup for the 
association. Passaic County was second and Bergen County third, with Gilbert 
D. Bogart and Stanley W. Greaves accepting the banners for those associations. 
W. Winthrop Clement. American International Underwriters, one of the judges 
of the competition, made the presentations at the convention. John N. Cosgrove, 
associate editor of THE NATIONAL UNDERWRITER, was chairman of the judging 
committee, and James R. Mathews of NAIA was the other member. 

The association adopted two resolutions, one criticizing a few companies that 
“have taken premature, ill-advised and arbitrary action” in reducing commis- 
sions on the new homeowners and commending companies that have held the 
line; and the other commending the President’s committee for traffic safety. In 
addition the association urged other state associations to apply the committee’s 
action program. It urged NAIA to develop an action program in traffic safety and 
state associations to do the same at the state level. 

Commissioner Howell extended greetings to the association, and Porter Ellis 
of Dallas, new NAIA president, installed the new officers. 

Mr. Ryan, the new president of the New Jersey group, entered the business 
in 1938 in the agency of his father, Lewis A. Ryan, in Paterson. After the death 
of his father, he joined the Olden & Hanson agency in 1941. He became a part- 
ner in 1956, and the agency became Hanson & Ryan earlier this year. He is past 
president of the Passaic County association. 








A group of Californians on the east coast: Mrs. Cheverton, Milton R. Cheverton 
of San Diego, Mrs. Williams, and W. F. Williams, on loan by National Board to 
the California association as executive secretary. 





Guy W. Engle of Casper, Wyo., H. D. VanGils, vice-president of Aetna Cas- 
ualty, Mrs. Brown, Edward C. Warren of Oklahoma City, and Robert E. Brown 


Jr., director of the advertising division of Aetna Casualty, at the company’s 
headquarters during NAIA’s Atlantic City convention. 
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More Photos Of NAIA Meeting At Atlantic City 
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American Casualty hospitality during NAIA’s Atlantic City annual: A. F. 
McGuirk, Bernardsville, N. J., Andrew Nelson of the East Orange office of the 
company; Velma Dalphond, Franklin, N. H., agent, Mary Doug Stephens, | 
Beaumont, Tex., agent, and George M. Evans of the home office of American | 
Casualty. 


Seen at Fireman’s Fund’s hospitality headquarters in Atlantic City during 
the NAIA convention: Woodward Melone, vice-president; Mrs. Nason, H. F. 
Clark of Fireman’s Fund in New York, and Harry W. Nason of Phoenix. 





Hartford Fire provided both food and refreshment at its headquarters during 
the NAIA convention. Among those from the head office on hand to greet agents 
were, from the left, James Wyper Jr. and George S. Hunter of the fire company, 
Fred S. Sibley of Hartford Life, and Robert B. DeVore, Hartford Fire. 
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George J. Margraff of Philadelphia, Mrs. Hirsch, 
Hirsch of Riverton, Wyo., at the NAIA convention. 
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Good Crowd At White Sulphur Casualty Meet 


(CONTINUED FROM PAGE 2) 
for the women’s card party. 

Thomas R. Dew of Federal and R. 
J. Noble of Wichita were co-chairmen 
of the registration and reception com- 
mittee. 

At the joint meeting Tuesday a res- 
olution was adopted commending the 
talk by the retiring president of the 
executives, Nathan Mobley, executive 
vice-president of Federal, who had 
pointed out that over the long pull the 
United States, like a good medal golf 
player, is doing well in the cold war. 
Reese Hill, vice-president of Crum 
& Forster, chairman of the resolutions 
committee, presented a_ resolution 
urging wide dissemination of the Mob- 
ley talk. If the principles outlined in it 
American business 
men the general effect will be to foster 
free enterprise and the democratic 
processes, he noted. 

B. H. Mercer, president of Fidelity 


' & Deposit, was chairman of the nom- 
' inating committee. 


For the agents, E. T. Gammons of 
Providence headed the _ resolutions 
committee and Holton Price of St. 
Louis the nominations. E. Stuart Wind- 
sor of Baltimore was chairman of the 
publicity committee. 


Wednesday Meeting 


At the joint meeting Wednesday 
morning, C. H. Ritter of Denver, pres- 
ident National Assn. of Surety Bond 
Producers; Barclay Shaw, executive 
secretary of National Assn. of Insur- 
ance Brokers; Merlin Ladd of Boston 
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of National Producers Council, and 
William Pollard, executive secretary 
of National Assn. of Insurance Agents, 
were introduced. Carroll Bateman, 
head of Insurance Information Insti- 
tute, was introduced and spoke briefly. 
He followed Roland L. Lange of Hart- 
ford Fire, president of the institute, 
who outlined its organization and ob- 
jectives. Mr. Bateman commented on 
the enthusiasm for and support of III 
by representatives of the business. He 
said the business should not expect 
miracles but it will get hard work. 

At the Tuesday meeting E. P. Si- 
mon of Chicago, the new vice-presi- 
dent of the agents’ group, reported on 
the syndicate policy of Factory Insur- 
ance Assn. He said that there are a 
couple of companies in FIA he wouldn’t 
sell a policy in but, all in all, there 
has been no customer resistance to the 
contract. He observed that some agents 
are urging FIA entry into other fields, 
such as churches, schools, kospitals, 
apartments, and the like. 


Where They Can Be Of Service 


However, he said, the more fields 
entered by FIA, the fewer contacts 
the agents have with their companies. 
The place for FIA, he believes, is 
where they can be of service with fire 
prevention engineering and other aids 
which will improve customer rela- 
tions. He indicated that Oil Insurance 
Assn. planned to adopt the syndicate 
policy. ‘Underwriters Grain Assn. has 
had it for years. 

FIA is interested in deductibles, he 
said. It is also discussing the writing 
of an installment payment contract. 

Lyle McKown of Minneapolis re- 
ported that the research committee 
has discussed research with American 
Insurance Assn., which plans to can- 
vass the various associations to find 
out what currently is being done. 

Mr. Harrington asked if sonic boom 
should be included in EC before the 
commissioners insist on putting it in. 
Some commissioners believe EC covers 
such damage, at least in the explosion 
section. 

John C. Weghorn of New York said 
sonic boom coverage should be clar- 
ified and if EC doesn’t cover, it should 
be provided. He doubts if there is 
much of a market for it right now, 
however. Barclay Shaw said brokers 
were interested in clarification. 


$500 For CPCU 


Walter Sheldon of Chicago, retiring 
president, put to vote, which was af- 
firmative, the question of again pro- 
viding $500 to American Institute for 
the CPCU program and $100 for the 
President’s committee on highway 
safety. 

Solicitation of Standard Oil of In- 
diana credit card holders for accident 
cover in Bankers Life & Casualty came 
in for discussion. Frank Tormoen of 
the McGee agency, Kansas City, said 
many agents in that area had returned 
the cards. If the challenge isn’t met, 
he believes other large corporations 
will do the same thing. 

Mr. Sheldon suggested that if an 
approach is made to Standard Oil on 
the matter, Diners Club and Hilton 
Hotels also should be approached. It 
was brought out that one unfortunate 
aspect of the program is that the cover 
is limited and when insured finds out 
how limited, he is apt to blame the 
entire industry. The agents took no 
action on the matter. 

Mr. Sheldon called attention to Com- 
missioner Smith’s proposed amend- 
ment of the countersignature law in 


Delaware, which Mr. Smith has sent 
other commissioners. The amendment 
provides an easement of countersigna- 
ture where there is reciprocity on the 
law. 

In the Wednesday discussion, the 
question was asked if insurers plan to 
follow through on automation to de- 
termine results in the producer’s office. 
There is considerable confusion. Giv- 
ing companies numbers, industry wide, 
might help eliminate clerical errors. 
If companies are interested, agents 
will be glad to tabulate the kind of 
errors that are occurring. 

It was brought out that there is 
need of radioactive contamination cov- 
er in homeowners and policies cover- 
ing small business establishments. 

Are there likely to be more and dif- 
ferent auto insurance plans? The agent 
who asked this one conceded that the 
answer is pretty obvious, yes. 

Assigned risk plans were discussed. 
An affirmative program worked out by 
agents and companies is badly needed. 

In one state, it was said, agents got 
a new auto plan and rates in one 
month and a new homeowners cover 
and rates in the next. This is too fast 
for practicality. It was indicated that 
there might well be less of this in the 
future as better liaison is established 
through ITI. 

Should agents seek to amend rating 
laws to give agents the status of ag- 
grieved parties, was anotrer question. 

Agents indicated a keen interest in 
preserving a vigorous non-admitted 
insurer market for hard to place risks. 
Some strengthening of controls over 
financial condition of non-admitted 
insurers may be needed, though one 
observer warned against getting curbs 
rather than controls. 

Richard C. Gilliam has joined Toplis 
& Harding, Wagner Glidden at New 
Orleans in charge of the non-marine 
department. He will be associated with 
Hugh C. Graham, who is manager of 
the ocean marine adjusting section. 
Mr. Gilliam has been with General 
Adjustment Bureau and Home. 
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Last Issue Of 
Cleveland Board 
Case Is Decided 


(CONTINUED FROM PAGE 1) 

rules revised in April, 1953. The in-or- 
out rule was eliminated as were the 
reciprocity and non-deviation rules. 

At the trial on the mutual rule last 
March, a number of representatives of 
mutual companies appeared as govern- 
ment witnesses. They said the opera- 
tion of the mutual rule, requiring that 
membership in the Cleveland board be 
limited to agents representing stock 
companies, made it unnecessarily dif- 
ficult for the mutual companies to se- 
cure proper agency representation in 
the Cleveland area. 

In holding the mutual rule to be 
improper, Judge McNamee said that a 
boycott is not illegal per se, but the 
mutual rule operates to restrict the 
opportunity of agency mutual compa- 
nies to sell a competitive type of in- 
surance. He said the rule restricts the 
outlet of mutual insurers and its dem- 
onstrated effect is to interfere with the 
competitive efforts of agency mutual 
companies to secure representation, 
that the success of an agency company 
depends upon having representation of 
the best qualified agents and the mu- 
tual rule has the further effect of se- 
curing the members of the Cleveland 
board against competition between and 
among themselves in the sale of mu- 
tual insurance. 

Government attorneys were Robert 
Hummel, chief of the regional anti- 
trust office at Cleveland; Norman 
Fiedler, assistant chief, and Dwight 
Moore. Representing the Cleveland 
Board were M. R. Gallagher and F. X. 
Cull. 


Brooklyn (N. Y.) Insurance Brokers 
Assn. will hold its annual dinner 
dance Nov. 10 at Hotel St. George, 
Brooklyn. 





Coverage for 


APARTMENT 
DWELLERS 


ey r 


rour/ adependent 
Insurance AGENT 


Staves) vow f/riast 





Here’s Tailor-made 


175 W. JACKSON BLVD. « 





. a Package Policy. with 


coverage on personal “effects for fire, extended 
coverage and burglary, and includes additional 


personal liability, and medical 
It’s “tailor-made” for good selling to 


For efficient service on Tenants Policies—or any 
coverages—it’s A. F. Shaw. Their experience will 


SESS USS EKS ERO AESESES The Tenants Policy . 

:  usualand 3: 

: unusual ¢ living expense, 

° : payments. 

: coverages * apartment dwellers. 

. e > 

> LLoyo's : 

° LONDON : make your job easier! Call or write today, 


AW, 





EXTENSIVE MARKETING FACILITIES 


CHICAGO 4 » WABASH 2-1068 











42 


FeNATIONAL UNDERWRITER 





WANT ADS 


Rates—$22 per inch per insertion—1 inch minimum—sold in units of half-inches. Limit— 
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SUPERINTENDENT 
CASUALTY SAFETY ENGINEERING 


Full responsibility of safety engineering department with leading multiple line stock 
company group located in midwest. Must have administrative and technical ability 
and deal effectively with the underwriting and production areas. Direct activities of 
25 branch offices. If you are a young man with these qualifications and are ready 
for advancement into this position we are interested in discussing your future. Out- 
standing company benefits. Salary open. Replies confidential. Write Box U-8, Na- 
tional Underwriter, 175 W. Jackson Blvd., Chicago 4, Ill. 








KANSAS CITY OPPORTUNITY AVAILABLE 


Leading aggressive independent stock casualty multiple line group has position open 
for casualty man to develop business in Kansas City area. Must be capable of ad- 
vancement to assistant managerial position—at least three years casualty expe- 
rience required. Send complete resume—all replies confidential. Reply Box T-92, 
National Underwriter, 175 W. Jackson Blvd., Chicago 4, Illinois. 








SENIOR UNDERWRITER 
AUTO CASUALTY 


We are seeking a man with about 8 years 
underwriting experience in a quality stock 
company, for our Buffalo, New York office. 
He will bring to the position an excellent 
technical background. This man will be- 
lieve he has executive potential, which will 
enable him to advance further. Outstand- 
ing fringe benefits are included in this 
opportunity. Salary is open. 

Write in full confidence to Box T-88, 
National Underwriter, 175 W. Jackson 
Blvd., Chicago 4, Illinois. 


AVAILABLE 


For Immediate Consideration 
Claims Superintendent 
General Liability Branch Manager 
Fire Loss Manager 
Casualty Claims Manager 
Fire-Marine Production Manager 
Casualty Special Agent 
Casualty Manager 
Fire Manager 
Production Manager, A-H 
These men working on the Pacific Coast... 
will discuss salary and re-location to other 


areas. 
EMPLOYER PAYS FEE 
Will Cornell, Insurance Counselor 
HELEN EDWARDS & STAFF AGENCY 
3105 Wilshire Boulevard 
Los Angeles 56, California 
DUnkirk 8-0493 








FIELD REPRESENTATIVE 


If your imagination dwells on the better things 
in life requiring money, and your production 
qualifications in multiple-line leaning toward 
Fire and Inland Marine are outstanding, with 
experience in the following areas—Detroit, Ohio, 
Chicago—contact the aggressive multi-market 
company whose growth has created these open- 
ings. Our fieldmen know of these opportunities. 
Write Box T-85, National Underwriter, 175 W. 
Jackson Blvd., Chicago 4, Illinois. 


FIRE UNDERWRITER 


Fire underwriting assistant for West Coast 
department office of leading mutual in- 
surance company. Underwriting experience 
required. Should be considered as training 
opportunity for eventual top spot. All re- 
plies held in strictest confidence. Write 
to: Mr. Carl Schreiber, Northwestern 
Mutual Insurance Co., 100 S. Westmore- 
land St., Los Angeles 5, California. 











Cimarron Insurance Company, Cimarron, Kansas, 
a multiple line stock company, is interested in 
General Agency connections in the following 
states: Indiana, Kentucky, Nevada, South Caro- 
lina and Utah. Only established General Agents 
with a proven record need apply. If interested, 
write Mr. Leigh Warner, President. 


MANAGING GENERAL AGENCY FOR SALE 


In Arkansas to stock company operating 
through American Agency System. Seasoned fire 
business only, at standard rates and commission. 
Companies in office have knowledge of this 
notice. Chester Lowe & Co., Suite 31, Hall 
Building, Little Rock, Arkansas. 








AUTOMOBILE & MISCELLANEOUS 
CASUALTY INSURANCE COMPANY 


Would a stock exchange purchase or merger 
help your company? We might find a way to 
strengthen both of our companies. Let's talk 
about it. All information will be held in strict 
confidence. Write Box T-99, National Underwriter, 
175 W. Jackson Blvd., Chicago 4, Ill. 





FIRE AND CASUALTY MEN 
ATTENTION 


PROGRESSIVE OHIO COMPANY HAS OPENING 
FOR SPECIAL AGENT IN READING, PENNSYL- 
VANIA AREA FOR MAN WITH MINIMUM 2 
YEARS EXPERIENCE AS FIELDMAN OR UNDER- 
WRITER: CAR FURNISHED, SALARY, EXPENSES. 
iF YOU QUALIFY, PLEASE WRITE GIVING PERTI- 


NENT INFORMATION. BOX U-4, NATIONAL 
UNDERWRITER, 175 W. JACKSON BLVD., CHI- 
CAGO 4, ILLINOIS. 








WANTED 
Agent wants company licensed in Mary- 
land writing Fire on dwellings in Baltimore 
City. Box U-10, National Underwriter, 175 
W. Jackson Blvd., Chicago 4, Illinois. 








NORTHERN ILLINOIS 
STATE AGENT 
EXCELLENT OPPORTUNITY 
in well established territory. Write full details in 
confidence to: Frank Pocquette, Secretary, 
Pacific of New York Group, 175 W. Jackson 

Blvd., Chicago 4, Ill. 





Cleveland agents 
all—Joseph Mer- 
var, E. B. Berkel- 
ey, Karl Sebelin, 
and Omer W. 
Schroeder prepar- 
ing to tee off at 
White Sulphur. 
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IAHU Issues Credit Card Statement 


(CONTINUED FROM PAGE 1) 

cal advice and service and undermined 
insurance professionalism. 

The IAHU resolution reads in part: 

“Investigation .. . indicates, in gen- 
eral, that insurance regulations have 
been complied with up to this time. 
Nevertheless, it is concluded tkat 
many schemes are not in keeping with 
the best interests of the public and 
do not lead to professional handling 
of its insurance needs. Sales of insur- 
ance of any kind in this manner lead 
to lack of understanding of policy ben- 
efits and consequent bad public rela- 
tions for the business as a whole. It 
eliminates important local service that 
is received when insurance is pur- 
chased from a local agent. 


Many Not In Public Interest 


“The importance and good of the 
credit card mechanism is generally 
recognized; also the potential for abuse. 
Of the plans studied to date, many 
appear not to be in the public inter- 
est, particularly those which were de- 
veloped primarily as a device to pro- 
mote the sale of products or services 
in which the vendor has no insurable 
interest. 

“We feel credit card systems should 
be confined to collection functions and 
would be beneficial to the insuring 
public if the following features were 
present: 

“1, Freedom of selection of under- 
writing agent or company. 

“2. Freedom of choice of policy cov- 
erage to fit individual needs. 

“Therefore, the International Assn. 
of Health Underwriters recommends 
members bring“ to the attention of the 
general public and to the members of 
other organizations the abuses that 
exist and the future potential abuses 
of current practices. The association 
will strongly encourage and support 
any legislation introduced to correct 
these evils.” 

IAHU President F. Kenneth Stoakes, 
Loyal Protective, Los Angeles, ascribed 
the abuses to competitive pressures. 
Credit card people feel compelled to 
introduce flashier gimmicks to promote 





EASTERN PENNSYLVANIA 


Multiple Line Agency Mutual Company has 
good opportunity for field representative who 
can produce. Territory consists of eastern Penn- 
sylvania. Territory partially developed. Com- 
pany willing to train applicant with limited 
insurance experience. Write Box U-9, National 
Underwriter, 175 W. Jackson Blvd., Chicago 
4, Ilinois. 


WANTED 


Challenging position for young man with 
well rounded insurance background 10 yrs. 
experience with National Brokerage Firm. 
Reply c/o Box U-15, National Underwriter, 
175 W. Jackson Blvd., Chicago 4, Illinois. 


UNDERWRITER 
experienced in 
EXCESS-SURPLUS 
Excellent opportunity, large eastern city. For- 
ward complete resume and salary required to 
Box NY-41, National Underwriter Co., 17 John 

St., New York 38, New York. 





business, and insurance companies | 
rationalize that competition pressures 
them to write this sort of business. | 
The best way for agents to combat 
improper use of credit cards, Mr. : 
Stoakes said, is to express disapproval | 
to company management if the pro- | 
grams are written by their companies. | 
In the long run, this will be more ef- 
fective than in turning in credit cards 
accompanied by an irate letter. 


Beneficial’s Statement 


Beneficial Standard Life, in a state- 
ment defending and clarifying its in- 
surance arrangement with Diner’s Club 
credit card holders, declared that oil 
companies whose credit programs are 
the subject of criticism were bound to 
find themselves “in difficulty” because 
“it was obvious from the beginning 
that their specifications made no pro- 
visions for a proper relationship with 
the insurance profession.” 

In a letter to IAHU, Alfred L. Gold- 
en, vice-president of special risks, 
pointed out that when Beneficial 
Standard originated its program, it 
created “a mechanism for paying full 
insurance commissions and renewals to 
independent agents and brokers.” He 
stressed that even though a broker may 
have arranged for the over-all pro- 
gram, his company still pays commis- 
sions to agents and brokers in each 
community in which the credit card 
holder resides. 


Countersigning Noted 


“Furthermore,” he declared, “wheth- 
er or not a particular state insurance 
department regulation calls for coun- 
tersigning by a resident agent, we also 
make a practice of having all such pol- 
icies countersigned by resident agents. 
The literature goes out to the credit 
card holder and the recipient has the 
privilege of submitting it through his 
own agent or broker, on either a credit 
or cash basis, at no additional cost to 
him.” 

Mr. Golden said that his was the 
only company at present using mass 
selling techniques of direct writers in 
behalf of agents and brokers. 


Chicago chapter of American Society 
of Insurance Management will hear 
Roger B. Maas, hearing consultant Em- 
ployers Mutual Liability of Wisconsin, 
discuss “Loss of Hearing Legislation 
and Loss Prevention” at its Oct. 20 
meeting. 





FIELD MANAGER—Wisconsin 


Excellent opportunity is offered by a sound, 
aggressive, Mutual Agency Company. Our Wis- 
consin territory is now available for the right 
man. Must have multiple line experience, mar- 
ried, between 30-40. Salary Open. Replies held 
in strictest confidence. Write Box U-6, Na- 
tional Underwriter, 175 W. Jackson Blvd., Chi- 
cago 4, Illinois. 











PUERTO RICO 


U.S. General Agency seeking additional mul- 
tiple line capacity particularly for U.S. ac- 
counts. Bilingual personnel trained in American 
universities provide close underwriting super- 
vision. For further information write: Atlantic 
Insurance Underwriters of San Juan, Inc., P.O 
Box 3169, San Juan, Puerto Rico. 





Opening for a multiple line fieldman to 
work out of service office in Aberdeen, 
traveling North and South Dakota. Prefer 
man now traveling this area. Excellent op- 
portunity for advancement. Write in con- 
fidence to, Robert Norton, Cimarron In- 
surance Company, Cimarron, Kansas. 








NOSKER EMPLOYMENT AGENCY 
Insurance Specialists 34 Years 
California Positions 
Male—Female 
All Lines 


3055 Wilshire Blvd. Los Angeles 5 
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Order National Auto 
Of W. Va. Dissolved 


Circuit court of Kanawha County, 
W. Va., has ordered Commissioner 
Pearson to liquidate the business of 
National Automobile of Charleston. The 
charter is to be annulled and the com- 
pany dissolved. 

The action followed a hearing at 
which David B. Smith, deputy com- 
missioner, testified that the company’s 
$100,000 capital and $50,000 surplus 
has been wiped out and the company 
was insolvent. 

Harry D. Gurley Jr., president Na- 
tional Auto, reputedly invested insur- 
ance funds in stocks not approved by 
the commissioner, did not maintain a 
West Virginia accounting and book- 
keeping office, and failed to void a 
contract which allegedly gave him 
27.5% of all earned premiums. 

Mr. Gurley is founder, president and 


. sole stockholder of National Automo- 


bile of Wilmington, Del. which has been 
enjoined in Florida with Commissioner 
Larson as receiver. The Charleston 
company and another with the same 
name at Little Rock are wholly owned 
subsidiaries. Mr. Gurley is also general 
manager of National Automobile Insur- 
ance Assn., Atlantic Beach, Fla., man- 
aging agent for the parent company. 

The Charleston company was organ- 
ized and licensed in West Virginia only 
in 1958 and began business Jan. 1, 
1959. It conducted operations on mili- 
tary reservations and in states having 
surplus lines laws. Full coverage was 
written on private passenger cars, and 
a limited volume of commercial busi- 
ness was accepted. 

All creditors and persons with un- 
satisfied claims of any type against 
the company are required to file and 
present them to the commissioner on 
or before Jan. 29, 1961. 


Bennett Joins Pacific 


As Missouri State Agent 


Harold F. Bennett has joined Pacific 
of New York group as state agent in 
Missouri with headquarters in the 
Pierce Building, St. Louis. He has been 
in the Missouri field for Phoenix of 
Hartford since 1953 and before that was 
at the head office in Hartford. He is a 
graduate of Hillyer College and at- 
tended the Hartford school of insur- 
ance. 

William N. Lowe, wko has supervised 
the Missouri territory for a number of 
years, will continue to supervise op- 
erations in Cook County, IIl., for Paci- 
fic. 

William W. Barrett continues as gen- 
eral agent for a portion of the outstate 
territory. 


Columbus CPCUs To Hold 
All-Industry Luncheon 


An all-industry luncheon and con- 
ferment will be held Oct. 18 at Colum- 
bus, O., by Columbus chapter of So- 
ciety of CPCU. Speaker will be Leo B. 
Menner of Leo B. Menner & Co., Chi- 
cago, and he will discuss “Excess and 
Surplus Lines Markets and Problems 
Affecting the Ohio Agent.” 

Edwin S. Overman, assistant dean of 
American Institute, will confer the 
CPCU designation on 1960 designees 
present. 


U. S. Supreme Court Gives 


Association Tax Decisions 
The U. S. Supreme Court has acted 

in two cases involving tke issue of 

whether an association devotes so much 


HteNATIONAL UNDERWRITER 


of its attention to influencing legisla- 
tion that it is taxable. This matter has 
been of concern to associations in the 
fire and casualty business, particularly 
agent groups. 

In a case involving bequests to the 
city, county and state bar associations 
in New York, the high court refused to 
review a second circuit court decision 
which held that the associations were 
educational and charitable organiza- 
tions within the definitions of the tax 
law. 

However, the opposite effect was ob- 
tained when the high court refused to 
review a decision in which tke court 
of claims decided that the League of 
Women Voters did spend so much of 
its effort on influencing legislation that 
bequests to it were taxable. The league 
had sought to qualify for estate and 
gift tax exemption. 


McCord Award Through 
NAIA By Fla. Agents 


Florida Assn. of Insurance Agents 
has set up through NAIA the L. P. 
McCord education trophy to be award- 
ed each year to the state association, 
exclusive of Florida, which during the 
preceding year has provided its mem- 
bership with the best opportunity to 
broaden its knowledge of insurance 
as a profession. 

The trophy is named for L. P. Mc- 
Cord of Jacksonville who was chair- 
man of NAIA’s educational committee 
for almost 15 years and who became 
dean emeritus on his retirement from 
the chairmanship in 1953. Mr. McCord 
is past president of the Florida associa- 
tion, an honorary life member of its 
board, and the winner in 1940 of 
NAIA’s Woodworth memorial award. 

Determination of each year’s tro- 





Willard Crotty of Dallas, Mrs. Crotty, Mrs. Newcomb, and W. E. Newcomb, 


43 


chairman and president of Great American, at Great American’s hospitality 
suite in Atlantic City during the NAIA convention. 





phy winner will be made by the NAIA 
executive committee. However, the 
donor association has suggested that 
among factors to be considered are 
number of schools each year; number 
of hours of instruction; accessibility 
of schools to members; comprehen- 
siveness of the instruction, and total 
school attendance. Also to be consid- 
ered is whether the state association 
sponsors the school alone or in co- 
operation with other groups. 

The Florida association is donating 
to NAIA an original trophy to be heid 
by the winning state for one year. Its 
name will be engraved thereon. The 








A. C. Seymour, executive vice-president of Royal-Globe, Mrs. Seymour, Mrs. 
Gilmore, and Robert N. Gilmore, general counsel of Assn. of Casualty & Sure- 


ty Companies, at the Greenbrier. 


Florida group is also providing a small- 
er replica of the trophy to be per- 
manently retained by the winning 
state. 





WHERE TO PLACE 
YOUR BUSINESS 


A guide or directory of responsible and 

adequately equipped local agents. These 

offices have nation-wide facilities for han- 
dling your out-of-state business. 








CRITCHELL-MILLER 
INSURANCE AGENCY 


Established 1868 


Insurance Exchange Building 


CHICAGO 








Moore, Case, Lyman & Hubbard 
General Agents 
175 W. JACKSON BLVD. 
CHICAGO 
WAbash 2-0400 








Chris Schroeder & Son, Inc. 
210 E. Michigan St. MILWAUKEE 
Engineering Services—All Lines 
The largest insurance agency in the 
State of Wisconsin 








SOUTHEASTERN UNDERWRITERS, Inc. 
and 
SOUTH GEORGIA INSURANCE AGENCY 


General and Excess Lines Agents 
821 E. 66th St. Savannah, Georgia 
Phone EL 4-1320 Cable—“SOGA” 
1145 Peachtree St. N.E., Atlanta, Ga. 
Phone 876-2200 TWX—AT 983 

















ADMINISTRATIVE OFFICES 





Horse Mortality Insurance 


GRAND RAPIDS 1, MICHIGAN 

















GETTING | 


TWO FINE HALF-HOUR TV SHOWS 





FOR 26 SUNDAYS ON NBC-TV 


Would you like to have your prospects pre- 
sold on your services and your company before 
you make the call? You bet you would. That’s 
why the Kemper Insurance companies are again 
backing their agents with a solid schedule of 
prestige advertising on network television. 


Two top programs will be paving the way to in- 
creased sales for agents of Kemper Insurance 
companies on Sunday afternoons starting Sep- 
tember 25. Celebrity Golf will feature well- 
known personalities of the entertainment world 
challenging Slammin’ Sammy Snead to nine- 
hole matches, with donations to worthy chari- 


ties hinging on the outcome. Immediately fol- 
lowing, Chet Huntley Reporting will turn the 
keen scrutiny of the country’s ace news reporter 
on timely and intriguing topics of national and 
international importance. 


This Sunday double-feature of sports and news 
will expose millions of viewers weekly to sales 
messages on the independent agency service, 
countrywide facilities, full line protection and 
savings opportunities through policyholder 
dividends-available through agents of Kemper 
Insurance companies. 


If you are interested in representing one of the progressive 
Kemper Insurance companies and getting this kind of national 
advertising support, write Agency Production Department, 


Home Office, Chicago 40. 


LUMBERMENS MUTUAL CASUALTY COMPANY 
AMERICAN MOTORISTS INSURANCE COMPANY 
FIDELITY LIFE ASSOCIATION (A Mutual Legal Reserve Company) 
AMERICAN MANUFACTURERS MUTUAL INSURANCE COMPANY 
FEDERAL MUTUAL INSURANCE COMPANY 


divisions of : KEMPER Chicago 40 
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